
 

 

Foreman Therapy Services actively pursuing buys, owner says 
by Claire Rychlewski in Chicago 
March 14, 2018 
 
Foreman Therapy Services, a Dallas, Texas-based home health therapy staffing company, aims to 
close up to three acquisitions by the end of 2018, said Nate Foreman, president and sole owner. 
 
FTS, which has made five acquisitions in the last three years, is in early-stage discussions with three 
Texas-based home health therapy providers. 
 
FTS expects USD 20m in 2018 system-wide revenue, up from USD 16m in 2017, Foreman said. To 
date, FTS has not taken in any outside capital. Foreman said FTS has fielded approaches from 
financial sponsors and PE-backed healthcare companies, but talks have been informal as FTS is not 
actively pursuing a sale. 
 
“I don’t get too much in the weeds when I have those conversations because I know it’s too early for 
a deal right now,” Foreman said. “I believe in myself and my staff, and I think we have a bit of runway 
left that we can take,” he added. 

Home health care has attracted heavy PE interest. BelHealth Investment Partners acquired home 
health staffing firm Care Advantage in 2017, following its 2016 purchase of American HealthCare 
Staffing Association. Last year also saw Boyne Capital Partners’ acquisition of AmeriBest Home 
Care, a Philadelphia, Pennsylvania-based home health agency. 
 
Over the next 12 to 18 months, FTS plans to launch additional franchises, with a Denver location on 
the near-term horizon, Foreman said. Outside of its franchises, FTS has only one brick-and-mortar 
office in Dallas, but Foreman said the company hopes to open additional Texas-based branches over 
the next year. 
 
Foreman said FTS is also leveraging technology to fuel growth. The company launched its “Uber for 
home health” Zuum app in 2016, which pairs therapists with patients based on each parties’ 
preferences. 
 
“One of the challenges that any home health company faces is that it’s hard to communicate 
efficiently with your field staff,” Foreman said. “This technology makes that exponentially easier.” 
 
Foreman, a former physical therapist, founded the company in 2011. FTS has 350 physical, 
occupational and speech and language therapists in its network and serves about 250 home health 
agencies, skilled nursing facilities and hospitals, Foreman said. 
 
Though FTS has worked with Dallas-based brokers to identify targets on an informal basis, most 
deals are sourced internally, Foreman said. Buys are funded with a mix of cash flow and bank loans 
from Veritex Community Bank, he said. Ideal targets generate about USD 2m to USD 6m in 
revenue, Foreman said. FTS aims to complete an average of two to three acquisitions per year for 
the foreseeable future, he added. 
 
Within Texas, FTS operates in Dallas, Houston, San Antonio, Austin, Fort Worth and El Paso, and 
the company has two franchise locations in Cincinnati and Lansing, Michigan, Foreman noted. The 
company also has a travel therapy division. 
 



 

 

Corporate advisors for FTS include law firm Bell Nunnally & Martin and accounting firm Whitley 
Penn. 


