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The majority of respondents (59%) expect transatlantic restructuring 
activity to increase over the next 12 months, driven largely by a high volume 
of restructurings in North America and Western Europe. But the drivers 
of restructuring activity are likely to vary on a regional basis, a point that 
respondents stress repeatedly throughout this report. While operational 
restructurings in North America are likely to stem from distress in the 
corporate world, Southern European restructurings are more likely to reflect 
sovereign debt crises in the region.

Across all regions, restructuring activity over the next 12 months will be 
determined in large part by the health of financial institutions as banks may be 
unwilling or unable to refinance debt. Indeed, more than half of respondents 
(52%) believe refinancing debt will prove to be the most difficult aspect of the 
restructuring process this year—even more so than negotiating with creditors, 
financial forecasting, maintaining third-party relationships and complying 
with regional regulations. In keeping with these findings, the large majority of 
respondents (76%) believe debt or liquidity issues will be the primary driver of 
transatlantic restructurings over the next 12 months.

As far as specific sectors are concerned, respondents generally expect 
restructuring activity to be highest in the industries where the lingering  
effects of the financial crisis are most pronounced. The majority of respondents 
(59%) foresee the most significant restructuring activity in the real estate 
market, followed by more than one-third of respondents who expect the 
most significant restructuring activity to occur in the financial services and 
automotive industries. 

Companies’ restructuring efforts could produce a fair share of M&A in the 
near term, as more than half of respondents (54%) expect most companies’ 
restructuring strategies in the coming months to hinge on non-core asset 
sales. This strategy will likely be most common in the real estate and financial 
services sectors, where 60% and 35% of respondents, respectively, expect  
to see the highest volume of restructuring-related asset sales, divestitures  
and spin-offs.

This strategy will undoubtedly produce ample opportunities for both strategic 
and financial buyers, but buyers’ ability to act on these opportunities will 
ultimately depend on the financing climate. Indeed, while both types of buyers 
are expected to actively pursue distressed assets over the next 12 months, 
many respondents predict that buyers’ inability to secure financing will be a 
major obstacle to closing deals.

In addition to the above findings, this report offers invaluable insight into 
regulatory developments, country-specific restructuring strategies and a host 
of other issues affecting transatlantic restructuring activity in the months 
ahead. We hope you find this report both useful and informative, and as always, 
we welcome your feedback.

In the second quarter of 2010, Debtwire interviewed more than 125 legal 
and financial advisors from North America and Europe to gain perspective 
on current and potential transatlantic restructuring activity. Respondents 
provided insight into regional and sector-specific restructuring trends and 
offered detailed forecasts for the upcoming 12 months. All respondents are 
anonymous and results are presented in aggregate.

Welcome to Transatlantic Restructuring Outlook, published by Debtwire in association with Merrill Datasite. 
this report garners the opinions of 125 legal and financial advisors from north america and europe to provide insight into 
the current transatlantic restructuring climate.

FOreWOrD

MetHODOlOgY
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surveY FinDings

What do you expect to happen to the level of transatlantic 
restructuring activity over the next 12 months?

In which of the following regions do you expect to see the 
highest level of restructuring activity over the next 12 months?

41%

11%

28%

20%

North America

Western Europe

Southern Europe

Central/Eastern
Europe

5%

17%

54%

24%

Increase significantly

Increase

Remain the same

Decrease

Decrease significantly

  The majority of respondents 
(59%) expect to see an increase 
in transatlantic restructurings 
and just under one-quarter of 
respondents expect restructuring 
activity to remain at its current 
level over the next 12 months. 
Less than one-fifth of respondents 
foresee a decrease in transatlantic 
restructurings during this time.

  Respondents from all regions 
repeatedly cite upcoming debt 
maturities as a major driver of 
restructuring activity in the near 
term and further down the road. 
One respondent believes that while 
transatlantic restructurings are 
likely to see an increase this year, 
the increase will be even more 
significant when debt linked to past 
leveraged buyouts (LBOs) comes 
due: “Let us remind ourselves that 
LBO debt purchased between 2005 
and 2008 will be maturing in 2014.”

  The largest percentage of 
respondents (41%) expect the most 
significant restructuring activity 
to occur in North America over 
the next 12 months, while 28% 
and 20% of respondents predict 
the same of Western Europe and 
Southern Europe, respectively. 
Countries’ unique circumstances 
will of course weigh heavily on 
regional restructuring trends, 
with one UK-based respondent 
commenting: ”Potential sovereign 
defaults, and banks’ inability to 

raise capital in Greece and Spain 
in particular, will mean significant 
restructurings for those areas.  
Whether that percolates into the 
corporate world is another question.” 
Another respondent from the UK 
comments: “An awful lot of leveraged 
finance comes from North America 
and the European Union. These are 
the regions that have been operating 
on leveraged debt.”
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In which of the following sectors do you expect to see the 
most significant transatlantic restructuring activity over the 
next 12 months?

In each of the following regions, what do you expect to 
happen to the volume of asset sales, divestitures or spin-offs 
resulting from restructurings?

  The majority of respondents (59%) 
expect the real estate sector to 
undergo the most significant 
restructuring over the next 12 
months. One respondent says debt 
restructuring in this market will be 
high because “banks loaded up on 
buyout and real estate loans in the 
boom years,” while another says 
that real estate is “where the most 
leverage and distress remains.”

  Respondents’ perspectives on 
sector-specific restructuring trends 
vary somewhat, with respondents 
based in Central and Eastern 
Europe expecting the region’s 
consumer sector to see the most 
restructuring activity whereas 
respondents based in Germany 
believe automotive and industrials 
businesses will require the most 
significant restructuring.

  Asset sales, divestitures and spin-
offs will likely increase in volume 
across all regions, according to 
60% of overall respondents. This 
is not necessarily surprising, as 
distressed companies across the 
board have already been using 
asset sales as a means to raise 
capital or repay debt. Interestingly, 
many respondents cite Germany 
and Spain specifically as areas that 
could see particularly high levels of 
asset sales in the coming months.
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In which of the following sectors do you expect to see the 
highest volume of asset sales, divestitures or spin-offs resulting 
from restructurings?

Which of the following will be the primary driver of transatlantic 
restructurings over the next 12 months?

Percentage of respondents
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  Respondents believe these 
transactions will be most common 
in the real estate sector, where 
restructuring activity overall 
is expected to be highest.  A 
respondent based in the US 
explains: “Real estate will be 
the most active as creditors 
will have to realise that they 
must get rid of assets that do 
not support balance sheets.”

  Not surprisingly, financial services 
is also identified as an active sector 
for asset sales, divestitures, public 
equity offerings and spin-offs. The 
industry has indeed been especially 
active in this respect, with many US-
based international banks selling 
off non-core units located overseas. 
Other financial institutions including 
insurance firms, most notably 
American International Group (AIG), 
have contributed heavily to asset 
sale activity as they sell off assets to 
strategic bidders.

  An overwhelming 76% majority 
of respondents believe most 
restructuring activity will come 
from companies’ debt or liquidity 
issues, even more so than from 
conditions in the broader economy, 
specific industries or regulatory 
environments. According to a 
respondent based in the UK, 
restructuring activity will depend 
largely on the capital providers: 
“The power lies with lenders. 
Lenders are more likely to push 
for an operational restructuring 
rather than simply waive 
covenants or extend maturities.” 
Another respondent from the US 
explains: “At least in the distressed 
market, banks are not willing 
to refinance. However, they are 
extending the life cycles of loans.”

SuRvey FIndIngS
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Which of the following strategies do you expect to be most 
common during operational restructurings over the next 
12 months?

  More than half of respondents 
(54%) expect most companies’ 
restructuring strategies to hinge 
on non-core asset sales, followed 
by approximately one-quarter 
of respondents who believe 
companies will focus primarily 
on scaling back production. Many 
respondents in the latter group 
point out that other strategies, 
including reducing employee 
headcount and closing locations, 
are linked directly to an overall 
production cut-back.

  There is a general sense that 
regardless of their specific 
restructuring strategies, 
companies across the board have 
shifted their focus in light of the 
financial crisis. “Companies are 
trying to be wiser when it comes 
to liquidity,” says a respondent 
based in the North America. 
Another respondent from the 
region believes companies place 
a higher premium on cash and 
that “building cash on the balance 
sheet” will be the primary objective 
going forward.

Which of the following will pose the most significant challenge 
to transatlantic restructuring processes over the next 12 months?

  More than half of respondents 
(52%) believe refinancing debt 
will prove to be the most difficult 
part of the restructuring process 
this year. Remaining respondents 
are fairly evenly distributed 
across other issues including 
negotiating with creditors, financial 
forecasting, maintaining third-
party relationships and complying 
with specific regulations. One 
respondent comments: “Producing 
accurate financial forecasts is 
what businesses would like to do, 
but right now no one is able to say 
whether a business will make it 
or not.”
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In each of the following regions, which type of buyer do you 
expect to be most active in pursuing distressed companies?

In each of the following regions, which of the following do you 
expect to be most common over the next 12 months?

  Strategic and financial buyers are 
generally expected to be equally 
active in pursuing distressed 
assets over the next 12 months, 
however it is worth noting that 
strategic buyers are favoured 
slightly more in each region. 
Respondents were especially 
vocal on this issue, citing a variety 
of factors influencing buyers’ 
strategies. One respondent 
predicts that financial buyers 
“will be slightly less prominent 
as they still believe we’ve yet to 
hit rock bottom, and will find it 
difficult to achieve their return 
expectations.” This belief is 
echoed by another respondent 
who predicts that financial buyers 
“will wait to see further distress.” 

  Many point out that for both 
groups, the core issue will 
be financing. According to a 
respondent based in the US, “The 
time is right for the strategic buyer. 
Strategic buyers can gain market 
share inexpensively, and buy high 
quality companies, inexpensively. 
The problem is the financing.” A 
respondent who foresees more 
activity from private equity bidders 
similarly states: ”Financial buyers 
would be most aggressive, but 
raising finance remains an issue.”

  Debt refinancings are expected to 
be highest in volume compared to 
other transaction types over the 
next 12 months, however more 
than half of respondents previously 
identified refinancing debt as the 
most significant challenge facing 
businesses this year. Indeed, 
one respondent based in the 
US comments that even healthy 
companies will find it difficult to 
refinance in the coming months: 
“A lot of businesses, and not just 
distressed ones, have to refinance, 
but banks are no longer willing 
to do that.” A respondent based 
in Southern Europe similarly 
acknowledges “an unwillingness to 
refinance debt” in his region.
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In which of the following regions do you expect creditors to be 
most actively involved in companies’ restructuring processes?

57%5%

27%

11%

North America

Western Europe

Southern Europe

Central/Eastern
Europe

  The majority of respondents 
(57%) believe creditors will be 
most involved in North American 
restructurings, while just over 
one-quarter of respondents believe 
creditors will be most heavily 
involved in Western European 
restructuring processes. One 
respondent believes creditors 
hold more sway in the US, 
commenting that “North America 
protects the creditor, Western 
Europe the consumer.”

  Several respondents provide 
further insight into creditors’ 
involvement, including a 
respondent based in Eastern 
Europe who states: “Negotiating 
with creditors can be difficult, 
but creditors may have a positive 
impact because they ultimately 
do not want companies to go 
bust.” A respondent from the US 
similarly comments: “Lenders are 
looking to support the businesses, 
and they tend to be more aware 
of specific solvency regulations 
and of their own rights.”

In the uS and in the uK, which of the two following options do 
you expect to be most common over the next 12 months?

  The majority of respondents expect 
out of court restructurings to be 
most common in the US and UK 
over the next 12 months, but the 
second most common option 
will vary according to country. 
Refinancings are expected to be 
more common in the UK than in 
the US, while the US is more likely 
to see a higher volume of in court 
restructurings compared to 
the UK.

  A respondent based in the US 
provides insight into the upcoming 
year, stating: “Borrowed debt that 
will mature later on this year will 
result in an increased number of 
out of court restructurings and 
pre-packaged bankruptcies. Both 
will continue to be popular.” A 
respondent from the UK says of his 
own country: “The UK is involving 
itself in more foreign companies’ 
court cases than before.”
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In the uS and in the uK, what will be the primary focus of 
distressed companies over the next 12 months?

  Distressed companies in the US 
and in the UK are expected to 
focus most heavily on restructuring 
debt over the next 12 months, 
according to more half of 
respondents. More than one-
quarter of respondents predict that 
companies in these countries will 
focus most heavily on operational 
restructuring, while other areas, 
including liability management 
and leadership changes, will 
be somewhat less pressing.

  One respondent, a legal advisor 
based in the UK, believes 
companies’ strategies will depend 
more on conditions within their 
respective industries than on their 
location: “On the commercial real 
estate side, financial restructuring 
will be critical. In retail, if 
companies ultimately cannot find 
anyone to buy their goods, we’ll see 
more asset sales and operational 
restructurings resulting.”

In the uS and in the uK, how great an influence will each of the 
following have over companies’ restructuring processes?

  Not surprisingly, senior creditors 
are most likely to have the 
greatest influence on companies’ 
restructuring processes in both 
the US and the UK, however 
several respondents acknowledge 
the growing importance of junior 
creditors in both countries, 
including a respondent from the 
US who states: “While all parties’ 
interests tend to be overridden by 
the interests of senior creditors, 
junior creditors are starting to have 
more say.”

  Of course, creditors’ involvement—
and the involvement of 
stakeholders across the board— 
will depend largely on the specifics 
of the transaction. A respondent 
from the US comments that 
creditors’ influence “depends 
on how well the structure of the 
transaction has been laid” while 
a respondent from the same 
country explains: “We always see 
a squeeze from creditors, but their 
role depends on the particular 
circumstance and settlement.”
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Which of the following regions will offer the most favourable 
regulatory climate for international companies in the process of 
restructuring over the next 12 months?

  The regulatory climate in 
North America is considered 
more favourable than that of 
other regions, however one-
fifth of respondents believe 
Western Europe offers the most 
favourable environment. Several 
respondents identify the UK as 
particularly favourable, including 
one respondent who is based in 
the country: “Many big creditors 
are based in the UK. Because 
of this, government will impose 
a positive regulatory climate 
for international companies.”

  A respondent based in Eastern 
Europe believes his region’s 
regulatory climate favours 
international businesses as a way 
of encouraging economic growth: 
“In Eastern Europe, governmental 
regulations benefit and support 
international businesses. For 
example, some companies get 
support and benefits for investing 
within the region. This is good 
for international companies and I 
believe it will have a positive effect 
on the economy.”

   Insolvency regulation in Western 
and Southern Europe is more 
likely to undergo significant 
change than insolvency regulation 
in North America and Central/
Eastern Europe over the next 
12 to 24 months. Still, even the 
respondents who do not foresee 
significant changes in the 
year ahead do not rule out the 
possibility: “Some further changes 
in North America and Western 
Europe might occur, but these 
changes would not be radical.” 
Another respondent, based in 
Southern Europe, comments that 
regulators in the region “have 
not been proactive, but they 
should learn from the crisis and 
implement changes quickly.”

In each of the following regions, do you expect to see 
significant changes to insolvency regulation over the next 
12 to 24 months?
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HalF-Year 2010 Data

European leverage loans issuance 
by maturity date

North American leverage loans issuance 
by maturity date
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European issue by sector North American issue by sector
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How can we 

better control
the mountains of documents

we have to prepare for the
distressed sale of our business?”

We thought of that.

Conquer the paper storm with Merrill DataSite.
Now more than ever, debtors are seeking to sell the business or the assets of the business and quickly exit the 
bankruptcy process. Nobody has time to wade through rooms full of paper documents to find the answers they need.
That’s why so many companies rely on Merrill DataSite.

Merrill DataSite transforms this cumbersome, paper-driven process by moving all documents online, into a secure, intuitive
virtual data room, where authorised users can easily search through and review information such as asset purchase 
agreements, contracts and pre-packaged bankruptcy documents, and more. It’s faster. It’s more convenient. It reduces
costs. It fosters collaboration, empowering your team to accomplish more work in 
less time. 

At Merrill DataSite, we believe in sharing ideas and best practices that assist 
companies in expanding and capturing new opportunities. To download our 
FREE industry survey reports, please visit the Merrill DataSite Knowledge 
Center at www.datasite.com.

datasite.com

M E R R I L L  D A T A S I T E
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abOut Merrill cOrpOratiOn 
Founded in 1968 and headquartered in St. Paul, Minnesota, Merrill Corporation is a leading provider of outsourced 
solutions for complex business communication and information management. Merrill’s services include document and 
data management, litigation support, language translation services, fulfillment, imaging and printing. Merrill serves 
the corporate, legal, financial services, insurance and real estate markets. With more than 5,000 people in over 70 US 
and 15 European and Asian locations, Merrill empowers the communications of the world’s leading organisations.

Merrill Transaction and Compliance Services
Through a broad range of tools and services, Merrill Corporation streamlines 
document composition, filing, printing, distribution and electronic access to 
the transaction and regulatory compliance activities of its clients engaged 
in securities offerings, reorganisations, mergers and acquisitions, and other 
regulatory filings. As a registered, third-party service provider offering public 
companies expert filing services, Merrill professionals can compose, edit, 
electronically file, manage and distribute data in printed or electronic format.

Merrill’s Legal Solutions provide both on-demand and on-site litigation 
support, information management and electronic and print document 
management services for law firms, corporate legal departments and 
professional services firms. Examples of our expertise include the creation of 
searchable litigation document repositories, management of electronic data 
disclosure and the delivery of real-time court reporting videography services.

Merrill’s Translations Services provide a range of translation options to 
help clients achieve the most efficient and cost-effective approach to their 
translation projects. Merrill offers extensive legal translation services for 
international litigation, intellectual property, patents, contractual matters, 
anti-trust matters, mergers and acquisitions, arbitration and more.

Merrill DataSite

Revolutionising the due diligence process
Merrill DataSite is designed for rapid deployment and can be up and running 
within two hours of a client’s need. Our team can scan, upload and organise 
thousands of pages of content from any source in 24 hours or less. Every 
aspect of the process, from document scanning to VDR hosting and project 
management is delivered by Merrill’s multilingual team, available around the 
clock worldwide.

With Merrill DataSite, all documents are captured and indexed to an online 
database and because all rights are designated by the client, security and 
control are guaranteed. Each user’s ability to view, print or access source 
documents is set up by the client administrator and can be changed at any 
time. Merrill DataSite provides useful tools including full search, viewer 
audit capability, Q&A, bulk uploads and detailed user activity tracking that 
help clients maintain tighter control and have greater insight into reviewer 
behaviour.

Merrill DataSite enhances transactions
Merrill DataSite is the industry’s acknowledged leader. More than 
61,000 different private and public companies across the globe have 
leveraged Merrill DataSite to increase the value of the following types 
of transactions:

 Mergers, acquisitions and divestitures

 Private placement transactions

 Leveraged buyout transactions

 Bankruptcy and reorganisation transactions

 Financial restructuring transactions

 Initial public offerings and dual-track processes

 Asset purchases and liquidations

 Post-merger integration
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Please visit our website: www.datasite.com

Merrill DataSite – built with the client in mind
Merrill DataSite was created to meet its clients’ needs and built to their 
specifications. Since 2002 we have consistently leveraged the experiences of 
our clients to add leading-edge functionality to the available toolset. Merrill 
DataSite allows its users and administrators to:

Examine documents immediately. Patented technology ensures you never 
have to wait for a document to be downloaded. Because the data resides 
on Merrill’s servers, you can simultaneously view an unlimited number of 
documents in multiple windows without having to close out or save to your 
“temp” file. When faced with hundreds of documents to review, this feature 
saves significant time and expense.

Designate user permissions. Team administrators can control which users 
will be able to view, print or download specific documents, folders or projects 
– simply and quickly.

Search every word in every document. With large document collections, 
sophisticated search features are key to finding critical information and 
accelerating the due diligence process. Merrill DataSite boasts the latest 
search technology. Optical Character Recognition (OCR) is applied to each 
processed page, so that the data room is fully text- and title-searchable. 
With a simple right click, the powerful search engine can locate strings of 
characters, and using fuzzy logic, will return search results from the entire 
data room in ranked order. Furthermore, the engine is fault tolerant and 
allows for spelling errors while returning results. Merrill DataSite also 
provides advanced concept and pattern search features to allow synonyms 
and misspellings to be incorporated into query results.

Protect confidential information. ”View-only” documents are never 
downloaded. Merrill DataSite, not the computer’s browser, controls the 
caching process providing unmatched security levels. Unlike other VDR 
providers, images are never viewable on the PC’s cache after the conclusion 
of a session.

Track all activity accurately. Auditing and reporting tools provide a verifiable 
account of each individual’s time spent viewing both documents and specific 
pages – information that adds negotiating leverage.

Need to work remotely?
No problem. Whether you’re working in Beijing or New York, you can view 
your documents online without having to navigate through internal firewalls 
and email restrictions that often exist for outside company connections and 
which delay the due diligence process.

Security is our highest priority
Merrill has been a trusted provider of secure information to the financial 
and legal industries for more than 40 years. Our employees execute letters 
of confidentiality and we are audited annually (internal and third-party) to 
make certain our IT infrastructure and processes remain sound. Merrill 
DataSite was the first virtual data room to receive the ISO 27001 certification 
for its comprehensive Information Security Management System (ISMS). 
The ISO 27001 standard, developed by the International Organization for 
Standards to establish international requirements for information security 
and certification of ISMS, is designed to ensure effective protection of 
information assets in foreign markets, as well as across national and 
regional boundaries. 

The best tool in the industry
Merrill DataSite technology allows for the fastest conversion of soft and hard 
copy documents to the electronic viewing platform. As a result, designated 
administrators are able to review documents the moment they are available. 
Through secure, simultaneous access, full text search capabilities and robust 
reporting tools, both archival and transactional due diligence processes are 
streamlined. As a result, Merrill DataSite gives you more insight and control, 
and dramatically reduces transaction time and costs.

As a leading provider of VDR solutions worldwide, Merrill DataSite has 
empowered nearly 1.6 million unique visitors to perform electronic due 
diligence on thousands of transactions totalling trillions of dollars in 
asset value.
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Merrill cOntacts
Merrill DataSite (Division of Merrill Corporation) Contacts
Tel: +44 20 7422 6100 (Europe) 1.888.867.0309 (US)

Executive Management
Ed Bifulk 
President 
Tel: +1 212 229 6563

Paul Hartzell 
Senior Vice President 
Tel: +1 212 367 5950

Executive sales
Chris Beckmann 
Regional Director, Europe 
Tel: +49 69 25617 110

Alex Gross 
Regional Director, Europe 
Tel: +49 69 7593 7148

Michael Hinchliffe 
Regional Director, Europe 
Tel: +44 20 7422 6100

Ari Lee 
Regional Director, Greater China 
Tel: +852 9855 3758

Alvaro Ortega 
Regional Director, Europe 
Tel: +44 20 7422 6100

Merlin J. Piscitelli 
Regional Director, Europe 
Tel: +44 20 7422 6100

Jérôme Pottier 
Regional Director, France 
Tel: +33 (0) 1 40 06 13 12

Colin Schopbach 
Regional Director, Europe 
Tel: +44 20 7422 6100

Anna Scott 
Regional Director, Europe 
Tel: +44 20 7422 6100

Manuel Bentosinos 
Regional Director, Mexico 
Tel: +52 55 9171 2237

Ana Paula Macêd 
Távora de Castro 
Regional Director, South 
America 
Tel: +55 11 9908 0858

John McElrone 
Regional Director, New York 
Tel: +1 212 229 6656

Steve Piccone 
VP, New York 
Tel: +1 212 229 6883

Shelle Martin 
Regional Director, New York 
Tel: +1 212 229 6613

William Polese 
Regional Director, New York 
Tel: +1 212 229 6612

Adam Kuritzky 
Regional Director, New York 
Tel: +1 917 934 7340

Forrest R. Doane 
Regional Director, New York 
Tel: +1 917 934 7341

Matthew Mezzancello 
Regional Director, New York 
Tel: +1 917 934 7346

Michael Kennedy 
Regional Director, Boston 
Tel: +1 207 829 4369

Mark Plaehn 
Regional Director, Chicago 
Tel: +1 312 674 6527

Anthony Crosby 
Regional Director, Chicago 
Tel: +1 312 674 6511

Kelly Jackowski 
Regional Director, Chicago 
Tel: +1 312 674 6508

Paul Kleinkauf 
Regional Director, Southeast 
Tel: +1 404 602 3251

Dan Phelan 
Regional Director, Los Angeles 
Tel: +1 213 253 2139

Brian Gilbreath 
Regional Director, Omaha 
Tel: +1 404 934 8085

Jay Loyola 
Regional Director, Irvine 
Tel: +1 949 622 0663

Nicholas Renter 
Regional Director, Dallas 
Tel: +1 214 754 2100

Ryan MacMillan 
Regional Director, Canada 
Tel: +1 416 214 2448

Will Brown 
Regional Director, Canada 
Tel: +1 514 877 5177

Hank Gregory  
SVP, Western Canada & US  
Tel: + 604 603 4360

Andrew Buonincontro 
Regional Director, Palo Alto 
Tel: +1 650 493 1400

Mark Tully 
Regional Director, Palo Alto 
Tel: +1 650 493 1400

Erik Sandie 
Regional Director, Palo Alto 
Tel: +1 650 493 1400

Ross Whittaker 
Regional Director, New England 
Tel: +1 617 266 0189

Scott Haugen 
Regional Director, Minnesota 
Tel: +1 651 632 4375

Email: 
info@datasite.com
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Notes

Debtwire publishes real-time news and data on high yield, 
distressed debt, leveraged finance, and restructuring situations 
globally through its own network of financial journalists and 
analysts. We complement this coverage with a comprehensive 
restructuring deals database, targeted company profiles, and alerts 
to keep you ahead of the market.

To find out more please visit www.debtwire.com.

Any queries regarding this publication or the data within should be 
directed to:

Erik Wickman 
Director, Remark Americas  
Tel: +1 212 686 3329 
erik.wickman@debtwire.com

nOtes anD cOntacts
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Disclaimer

This publication contains general information and is not intended to be comprehensive nor to provide financial, investment, legal, tax or other professional 
advice or services. This publication is not a substitute for such professional advice or services, and it should not be acted on or relied upon or used as a basis 
for any investment or other decision or action that may affect you or your business. Before taking any such decision you should consult a suitably qualified 
professional adviser. Whilst reasonable effort has been made to ensure the accuracy of the information contained in this publication, this cannot be guaranteed 
and neither Mergermarket nor any of its subsidiaries nor any affiliate thereof or other related entity shall have any liability to any person or entity which relies 
on the information contained in this publication, including incidental or consequential damages arising from errors or omissions. Any such reliance is solely at 
the user’s risk.
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