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Asia-Pacific M&A prospects look robust, with the Chinese and 

Indian economies developing rapidly and consequently driving 

increasing amounts of deal activity. Recent transactions such 

as Bank of America’s $1.9bn purchase of a 2.6% stake in 

China Construction Bank demonstrate that while the credit 

crunch ravages North American and, to a lesser extent, 

European equity markets, M&A deal flow in the Asia-Pacific 

region has emerged relatively unscathed. 

Asia-Pacific deal flow is also increasingly diversifying away 

from the economic powerhouses of China, India, Japan and 

Australia. Fresh regional deals, such as the UK firm SEA 

Refinery Holdings’ $2.2bn bid for Petron Corporation, a Filipino 

oil company, and Qatar Telecom’s $2.7bn bid for Indosat Tbk, 

the Indonesian telecommunications provider, highlight the 

growing attractiveness of regional targets.

On the back of a successful 2007 report looking into 

Asia-Pacific M&A, Simmons & Simmons commissioned 

mergermarket to undertake a survey of 200 CEOs and CFOs 

in the region. The aim of the survey was to uncover the 

Foreword

Asia-Pacific deal flow continues to strengthen the region’s standing on the global M&A stage, 
having accounted for 16% of worldwide valuations and 22% of deal volumes so far this year. The 
strong expansion of the Asia-Pacific market comes at a time when the numbers of European 
and North American transactions being conducted are declining. Deal flow in these two regions 
accounted for 77% of global volumes in 2006 – in 2008 to date, this percentage has fallen to 72%. 

sentiment and expectations amongst these senior executives 

on a number of issues surrounding M&A activity in the Asia-

Pacific region. Furthermore, as a complement to this forward-

looking survey, the report also includes M&A profiles that 

examine recent deal trends and economic performance for a 

number of countries in the region.

Simmons & Simmons has been active in Asia for nearly 30 

years. With offices in Hong Kong, Shanghai and Tokyo, it is 

established as one of the leading international full service law 

firms in Asia. Whatever lies ahead for Asia-Pacific M&A over 

the coming year, Simmons & Simmons and mergermarket 

are grateful to the respondents who contributed to what we 

hope will become the definitive market outlook on M&A in 

the Asia-Pacific region. As ever, we welcome any feedback or 

suggestions you may have on this report.       

Methodology
In May 2008, mergermarket canvassed the views of 200 

CEOs and CFOs from across the Asia-Pacific region on a 

number of extant issues surrounding Asian M&A, such as 

potential cross-border deal flow and drivers of M&A across 

the region. Respondents were spread representatively across 

the following countries in the region, and all results were 

reported confidentially and in aggregate. 

North Asia
The People’s Republic of China, Hong Kong, Taiwan, Japan, 

South Korea

South and South East Asia
India, Indonesia, Malaysia, Philippines, Singapore, Thailand, 

Vietnam

Australasia
Australia and New Zealand
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•	 91%	of	respondents	believe	that	the	level	of	M&A	activity	

in their respective countries will at least remain the same 

over the next year, with some 66% thinking that the 

volume of transactions will increase. Just 2% of those 

polled consider that deal flow will significantly decrease.

•	 In	total,	51%	of	respondents	believe	that	Chinese	

deals will lead the Asia-Pacific region in terms of overall 

M&A activity. 14% of respondents consider that Indian 

transactions will direct regional deal flow while 7% judge 

that Singaporean or Japanese acquisitions will head up 

activity.

•	 The	increasingly	market	driven	Asia-Pacific	M&A	

environment is fast becoming the most important 

influence impacting respondents when deciding to 

undertake an M&A transaction, with 73% citing it as the 

most important reason to consider. Strategic direction 

(70%),	regulatory	factors	(58%)	and	cost	pressures	

(51%)	are	also	relatively	important	influences	to	take	into	

consideration. 

•	 However,	56%	of	respondents	believe	that	stifling	

domestic legislation that limits foreign ownership is the 

most or a very serious concern facing bidders looking to 

buy	in	the	region.	Similarly,	54%	of	respondents	highlight	

that a lack of reliable target information constitutes the 

most serious or a very serious constraint to conducting 

M&A in Asia. Furthermore, respondents think that 

unwilling vendors and government ownership of targets 

are	also	relatively	serious	constraints	–	48%	and	45%	

respectively consider these obstacles as very serious 

issues.

•	 Respondents’	firms	are	most	likely	to	acquire	listed	

companies,	with	55%	believing	that	their	potential	M&A	

acquisitions in the next 12 months will involve such a 

purchase. 46% consider that their acquisitions will be the 

result of a divestment from a public company while only 

36% think their firm will purchase a firm previously owned 

by a private equity firm. 

•	 In	a	marked	departure	from	2007’s	findings,	the	vast	

bulk of respondents expect deal sizes to be firmly in the 

mid-market	($US50-500m)	range,	with	93%	believing	that	

deals	worth	between	$50	and	$500m	will	constitute	the	

majority of Asia- Pacific deal flow over the next year. Most 

tellingly,	just	15%	identify	activity	in	the	$500m+	range	–	

down from 37% recorded last year.

•	 55%	of	respondents	believe	that	the	largest	proportion	

of Asia-Pacific M&A will occur in the TMT sector over the 

next	12	months.	Energy	&	Infrastructure	(50%),	Industrials	

(49%) and Financial Services (48%) deals are also forecast 

to be relatively numerous. 

•	 Given	the	considerable	negative	impact	that	the	subprime	

fallout has had on the global private equity community, 

respondents are particularly bullish on private equity deal 

flow in the Asia-Pacific region over the next year, with 71% 

believing that private equity buyouts will either slightly or 

significantly increase over the coming year.

•	 Respondents	based	in	South	Korea	and	Taiwan	are	

generally the most positive when forecasting potential 

private equity deal flow, with 90% of respondents from 

both countries believing that activity will at least increase 

over	the	next	12	months.	On	the	other	hand,	only	52%	

and 40% of respondents based in Japan and Indonesia 

respectively consider that private equity activity will rise.

•	 61%	of	respondents	think	that	private	equity	firms	will	

mostly target Chinese firms over the next 12 months, by 

far the largest single country chosen. 47% consider that 

private equity houses will be most active in Hong Kong, 

while 43% and 33% believe that India and Singapore 

respectively will witness the majority of private equity 

activity. 

•	 A	large	majority	of	respondents	(68%)	think	that	sovereign	

wealth fund (SWF) activity in the Asia-Pacific region will 

increase over the next 12 months, with the single largest 

majority of (47%) believing that levels of SWF activity 

will	slightly	increase	over	the	period.	Exactly	25%	of	

respondents believe SWF deal flow will remain the same 

while only 7% consider that activity will decrease.

•	 59%	of	respondents	expect	North	American	buyers	to	

undertake the most inbound M&A activity into the Asia-

Pacific region. A further 46% consider the Middle East 

will conduct the most inbound deals while 41% judge 

that Europe will generate the bulk of deal flow. Enticed 

arguably	by	the	weakening	US	Dollar,	55%	of	respondents	

also nominate North America as the target location for the 

majority of outbound Asia-Pacific M&A activity over the 

next 12 months. 

Key Survey Findings

Asia Pacific Survey Findings
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Respondents overwhelmingly bullish on 
sustained levels of M&A activity across the region 

What do you expect to happen to the level of M&A 
activity in your country in the next 12 months?

Asia-Pacific Survey Findings

Respondents expect a diverse spread of M&A 
deal types 

What type of M&A transaction do you expect will 
make up the majority of Asia-Pacific M&A activity  
over the next 12 months?

Significantly increase

Slightly increase

Remain the same

Slightly decrease

Significantly decrease

27%

25%

39%

2%
7%

0 10 20 30 40 50

Exits

Public takeovers

Investment by funds

Private equity buyouts

Joint ventures

Strategic alliances

Percentage of respondents (%)

39%

41%

47%

29%

15%

26%

As the pie chart shows, a combined 91% of respondents 

believe that the level of M&A activity in their respective 

countries will at least remain the same over the next year, 

with some 66% thinking that the volume of transactions will 

increase. Just 2% of those polled consider that deal flow will 

significantly decrease.

Chinese and Japanese respondents are the most optimistic 

when asked whether M&A deal flow in their countries will 

rise, with 87% and 70% respectively thinking so. In contrast, 

Taiwanese and Singaporean respondents are rather more 

gloomy – only 20% and 17% in that order believe that deal 

volumes will rise in their markets over the next 12 months.  

Meanwhile, 60% of Indian respondents believe M&A in 

their country will increase in the next 12 months. As one 

respondent said: “India is currently undergoing a consolidation 

stage and this is likely to continue”, while a Malaysian 

respondent said that “increased globalisation” is driving Asia-

Pacific deal flow. 

Asia-Pacific M&A deal types are expected to be more diverse 

compared to last year’s findings – 47% of respondents believe 

that strategic alliances will lead deal flow over the next 12 

months, while 41% believe that joint ventures will lead 

Asia-Pacific deal types. Private equity buyouts (39%), fund 

investments (29%) and public takeovers (26%) are all fairly 

popular	choices	with	respondents.	Interestingly,	only	15%	of	

respondents consider that divestments will lead activity in the 

Asia-Pacific region. 

“Two-thirds of the respondent CEOs and CFOs believe that 
M&A activity across the region will increase in the coming year. 
Clearly, the credit crunch issues affecting the US and Europe 
have not dented confidence in the Asia-Pacific.  With 87% 
of CEOs and CFOs in China believing that China will see 
increased M&A activity, there appears to be no loss of appetite 
for doing deals in China.”

Damon	Le	Maitre-George,	Head	of	International	Corporate,	
Simmons & Simmons
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Despite current market volatility, more than 
75% of respondents believe North Asian M&A 
deal flow will rise over the next year

What do you expect to happen to the level of M&A 
activity in North Asia in the next 12 months?

South and South East Asia M&A sentiment 
improves slightly compared to 2007 findings 

What do you expect to happen to the level of M&A activity 
in South and South East Asia in the next 12 month?

Significantly increase

Slightly increase

Remain the same

Slightly decrease

Significantly decrease

27%20%

49%

1%3%
Significantly increase

Slightly increase

Remain the same

Slightly decrease

Significantly decrease

23%

27%

44%

1%5%

A combined 76% of respondents believe that North Asian 

M&A activity will increase over the next 12 months despite 

the onset of the credit crunch.  In contrast, only 4% believe 

that regional M&A activity will decrease – the same proportion 

as highlighted in 2007’s Asia-Pacific M&A report. 

Of those who think that deal flow will significantly increase, 

37% are respondents based in China, 33% are Malaysian, 

32% are Japanese and 30% are from Hong Kong. In contrast, 

only 7% of those based in Thailand think that North Asian 

M&A activity will rise significantly.

Compared to 2007’s findings, respondents’ outlooks for South 

and South East Asian M&A activity is slightly brighter, with a 

combined 67% now expecting the region’s M&A deal flow 

to at least increase over the next 12 months. This compares 

with 62% in 2007. However, the proportion of respondents 

who currently consider that South and South East Asian M&A 

activity will at least fall this year is 6% - up by 2% from last 

year. 

Indonesian respondents are the most optimistic on South and 

South East Asian deal flow, with 33% of those based in the 

country citing that activity will significantly increase. Likewise, 

respondents from China and Taiwan (30%) expect a significant 

increase in M&A in the region.

“With regard to North Asia M&A over the next 12 
months, the response is identical in 2008 to 2007.  
Namely that three-quarters of respondents see deal 
flow increasing.  Whilst North Asia, specifically the 
PRC, grabs most of the M&A headlines, it appears that 
South and South East Asia executives have a fairly 
robust view of their home markets.”

Henry Ong, Partner, Simmons & Simmons
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Respondents retain last year’s outlook regarding 
Australasian M&A activity over next 12 months

What do you expect to happen to the level of M&A 
activity in Australia in the next 12 months?

51% of respondents expect Chinese M&A activity 
to dominate regional M&A

Which Asia-Pacific country/region do you expect will 
witness the majority of the region’s M&A activity in 
the next 12 months?

A combined 40% of respondents believe that Australasian 

M&A activity will increase over the next 12 months, just 

slightly higher than the 38% recorded in 2007. Perhaps more 

tellingly, an overwhelming 93% think that Australasian M&A 

activity will either remain the same or increase – a large rise 

from the 68% who thought similarly last year. However, the 

combined proportion of respondents who consider that the 

region’s deal flow will decrease in the next 12 months stands 

at 7%, up 3% from 2007’s findings.

Most optimistic on Australian deal flow are respondents 

based in Singapore of whom 27% think that deal flow will 

significantly increase. 23% of those situated in China believe 

the same.

Significantly increase

Slightly increase

Remain the same

Slightly decrease

Significantly decrease

10%

30%

53%

1%6%
China

India

Singapore

Japan

Hong Kong

Indonesia
51%

4%

4%

3%

7%

7%

14%

2%
2%

2%
2%

2% Vietnam

Australia

South Korea

Thailand

Malaysia

Taiwan

In	total,	51%	of	respondents	believe	that	Chinese	deals	will	

lead the Asia-Pacific region in terms of overall M&A activity, 

followed by 14% for deals in India and 7% for deals in both 

Singapore and Japan.

Perhaps unsurprisingly, 83% of respondents based in China 

expect the country to lead deal activity, along with 70% of 

Taiwanese respondents, 60% apiece of Singaporean and 

Vietnamese	respondents	and	57%	of	respondents	based	in	

Hong Kong. On the other hand, only 24% of respondents 

based in India and 20% of those based in South Korea believe 

that this is the case.

“China will continue to lead the way in regional M&A, 
that is the clear message from those surveyed.  Clearly, the 
respondents do not perceive the China economy and market 
to be suffering from a post Olympic Games hangover.”

Jane Newman, Partner, Head of Shanghai Office, Simmons & 
Simmons 
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Accessing new markets and achieving 
competitive size are uppermost in the minds of 
respondents when looking to undertake M&A

If you have undertaken an M&A transaction in the 
past 12 months, what was the main strategic reason 
for the transaction?

Respondents most likely to undertake M&A in 
Australasia and South and South East Asia to access 
new markets, gain market share in North Asia

What are the main reasons for undertaking M&A 
activity in the Asia-Pacific region?
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Over half of respondents cite that the main reasons to undertake 

an M&A transaction in the past 12 months have been to access 

new	markets	(58%),	achieve	competitive	size	(55%)	or	gain	

market	share	(51%).	Only	17%	have	undertaken	M&A	as	a	

defensive measure. 

M&A strategic rationale has shifted somewhat from 2007’s 

findings, when 67% of respondents highlighted that the 

main strategic reason for undertaking M&A activity was to 

access new markets. Likewise, the proportion of respondents 

wanting to gain market share through M&A has fallen from 

73% previously. However, in the past 12 months, more 

respondents have undertaken M&A in order to achieve 

operational synergies, which rose from 39% to 46%, and to 

acquire new technologies, which increased from 32% to 37%.

According to respondents, North Asian M&A is primarily being 

propelled by firms undertaking M&A to gain market share 

(57%),	access	new	markets	(56%)	and	achieve	competitive	

size	(54%).	On	the	other	hand,	just	41%	of	respondents	

undertake M&A to achieve synergies, 37% to acquire new 

technologies	and	35%	to	reduce	cost.

Meanwhile,	58%	of	respondents	believe	that	South	and	South	

East Asian M&A deal flow is mainly undertaken in order to access 

new	markets,	while	53%	apiece	believe	that	doing	an	M&A	deal	

in the region is about achieving a competitive size or gaining 

market share. In comparison, only 34% think that the chief cause 

for doing a transaction in the area is to acquire a new technology 

while just 19% consider that M&A is undertaken as a defensive 

strategy. 

Moving	to	Australasia,	45%	of	respondents	believe	that	the	

main reason to conduct M&A in the region is to access new 

markets, while 40% and 36% respectively cite that gaining 

market share and achieving a competitive size are also 

important drivers. On the other hand, just 29% each think that 

reducing costs or acquiring new technologies are the chief 

drivers of Australasian M&A activity. 

“The Asia-Pacific market has clearly evolved in the last year.  
The respondents have stated that they are more interested 
in M&A as a means to achieve operational synergies, reduce 
costs and acquire new technologies. Although access to 
markets and critical mass are important, they appear to be 
significantly less important than in 2007.”

Jasson Han, Senior Consultant, Simmons & Simmons
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Respondents consider that lack of information on 
targets and opposition to foreign ownership are the 
most serious constraints to Asia-Pacific M&A activity

Generally, what are the constraints to conducting M&A 
in the Asia-Pacific region?
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14% 20% 30% 26% 10%
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10% 23% 37% 22% 8%
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56%	of	respondents	believe	that	stifling	domestic	legislation	

that limits foreign ownership is the most or a very serious 

concern facing bidders looking to buy in the region. Similarly, 

54%	of	respondents	highlight	that	a	lack	of	reliable	target	

information constitutes the most serious or a very serious 

constraint to conducting M&A in Asia. Respondents think that 

unwilling vendors and government ownership of targets are 

also	relatively	serious	constraints	–	48%	and	45%	respectively	

consider these obstacles as at least very serious issues.

On the other hand, the lack of retained advisers is only viewed 

as at least a very serious obstacle by 20% of respondents, while 

a further 24% of respondents regard it as not serious at all.

67% of respondents consider legal due  
diligence issues the most serious obstacle  
to Asian M&A activity

Which three due diligence issues are typically 
serious obstacles to Asia Pacific M&A?

Compliance with the law emerges strongly as the most 

serious due diligence issue in M&A. 67% of respondents 

believe that issues surrounding legal compliance are the most 

serious due diligence obstacles facing Asia-Pacific M&A. 

Antitrust clearances and the truth and accuracy of accounts 

are	also	cited	by	38%	and	35%	of	respondents	respectively	as	

the most serious due diligence issues to be tackled. Of lesser 

concern are due diligence matters relating to employee rights 

and health & safety/the environment, rated by 46% and 44% 

of respondents as not serious at all.
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21% 43% 36%

33% 35% 32%

35% 23% 42%

38% 35% 27%

67% 18% 15%

“Clearly buyers do not have a great deal of 
confidence in the level of legal compliance of targets 
and see it as a critical issue.  This brings legal due 
diligence front and centre to the M&A process.”

Allen Wong, Partner, Simmons & Simmons
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Asia-Pacific deal flow overwhelmingly originates 
from senior management 

Where does your deal flow typically originate?
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83% of respondents cite that their deal flow typically 

originates	from	senior	management,	while	45%	note	that	

deal flow normally stems from their advisers. In-house M&A 

specialists	are	selected	as	sources	of	deal	flow	by	35%	of	

respondents. 

These results are broadly in line with previous findings, 

with 82% of respondents in 2007 stating that their senior 

management normally instigated transactions.

Listed company takeovers in vogue according 
to 55% of those polled 

Where do you expect to source your M&A 
opportunities in the next 12 months?

55%	of	respondents	believe	that	their	potential	M&A	

acquisitions in the next 12 months will involve the purchase of 

a listed company, while 46% consider that their acquisitions 

will be the result of a divestment from a public company. Only 

36% think their firm will purchase a firm previously owned 

by a private equity firm while just 29% consider taking over a 

state-owned enterprise. 

Interestingly in 2007, the largest proportion of respondents 

thought that it was most likely that they would buy a 

family-owned business, while purchases of public company 

divestments were also popular.
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“It appears that public markets are likely to be happy hunting 
grounds for those seeking M&A opportunities. There may be a 
variety of explanations for this, perhaps the perceived lack of 
available quality private assets or the due diligence comfort of a 
listed company.  Either way, the sentiment is that we should see 
more activity in 2008 in the public arena.”

Henry Ong, Partner, Simmons & Simmons
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Potential M&A acquisitions increasingly 
influenced by markets, customer and competitive 
environment according to 73% of respondents

Which of the following factors have the most 
influence on you when deciding whether or not to 
undertake M&A activity in the Asia-Pacific region?

The increasingly market driven Asia-Pacific M&A environment 

is fast becoming the most important influence impacting 

respondents when deciding to undertake an M&A transaction, 

with 73% citing it as the most important reason to consider. 

Strategic	direction	(70%),	regulatory	factors	(58%)	and	cost	

pressures	(51%)	are	also	relatively	important	influences	to	

take into consideration. Environmental factors (38%) and 

succession issues (24%) are not so significant. 

Compared to last year’s report, these findings appear to 

indicate a transition from an Asia-Pacific M&A landscape 

influenced by regulation towards a more market-oriented M&A 

framework. In 2007, the single largest influence affecting 

M&A decision-making was regulatory factors whereas cost 

pressures, which ranked as the sixth most important influence 

in 2007, is now ranked fourth.

0 10 20 30 40 50 60 70 80

Succession issues

Environmental factors

Financial market
developments

Macro economic factors

Technological
environment

Economies of scale

Growth targets

Cost pressures

Regulatory factors

Strategic direction

Markets, customers and
competitive environment

Percentage of respondents (%)

24%

38%

39%

41%

43%

46%

49%

51%

58%

70%

73%

“The information provided by respondents seems to support the 
evolution of the M&A market in the Asia-Pacific.  Although 
still a major issue, concerns over regulatory issues appear to be 
outweighed by strategic and market factors.”

Henry Ong, Partner, Simmons & Simmons

M&A deals over the next year to be firmly in the 
mid-market range say majority of respondents 

Which deal size ranges do you believe will witness 
the most M&A activity in the Asia-Pacific region over 
the next 12 months?

In a marked departure from 2007’s findings, the vast bulk 

of respondents expect deal sizes to be firmly in the mid-

market	($US50-500m)	range,	with	93%	believing	that	deals	

worth	between	$50	and	$500m	will	constitute	the	majority	

of	Asia-Pacific	deal	flow	over	the	next	year.	51%	believe	that	

the	majority	of	deals	will	take	place	in	the	$50-100m	range,	

42%	in	the	$100-500m	range.	Most	tellingly,	just	15%	identify	

activity	in	the	$500m+	range	–	down	from	37%	recorded	last	

year.
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TMT and Energy transactions expected to  
make up the bulk of Asia-Pacific M&A activity  
over the year

Which sectors do you believe will witness the majority 
of M&A activity in the Asia-Pacific region over the next 
12 months?

55%	of	respondents	believe	that	the	largest	proportion	of	

Asia-Pacific M&A will occur in the TMT sector over the next 

12	months.	Energy	&	Infrastructure	(50%),	Industrials	(49%)	

and Financial Services (48%) deals are also forecast to be 

relatively	numerous	while	Life	Sciences	(35%)	and	Leisure	

(19%) transactions will be relatively few.
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“The recently announced restructure of the China 
telecommunications sector, and the rise of the international 
ambitions of the Indian telecoms operators and IT providers, 
sets the scene for significant inbound and outbound activity in 
the near term.  The region’s continued rising demand for energy 
ensures that the sector will remain as a prime driver for M&A 
activity.”

Damon	Le-Maitre	George,	Head	of	International	Corporate,	
Simmons & Simmons

Over half of respondents believe that most Asia-
Pacific Financial Services deal flow will originate 
from North Asia

Where do you expect the bulk of Asia-Pacific deals to 
come from in the Financial Services sector in the next 
12 to 24 months?

58%	of	respondents	believe	that	the	majority	of	Financial	

Services transactions in Asia will flow mainly from buyers in 

North	Asia,	while	51%	think	that	European	buyers	will	provide	

the lion’s share of the region’s Financial Services transactions. 

Interestingly, respondents ranked Financial Services deal 

activity	from	buyers	from	South	and	South	East	Asia	(50%)	

over North America (46%) – an indication arguably of 

perceived weakness among many companies operating in the 

US financial industry.
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55% of respondents think bulk of Asia-Pacific 
Energy & Infrastructure transactions will 
originate from Africa

Where do you expect the bulk of Asia-Pacific deals 
to come from in the Energy & Infrastructure sector 
in the next 12 to 24 months?

55%	of	respondents	believe	that	Asia-Pacific	buyers	will	

source	Energy	&	Infrastructure	deals	in	Africa,	while	54%	

think that Asia-Pacific firms will target South American Energy 

& Infrastructure assets. On the flip side, only 30% consider 

that Asia-Pacific Energy & Infrastructure M&A activity will 

focus on European assets, while just 29% judge that such 

firms will target North American companies.
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Life Sciences deal activity likely to flow  
from North America according to 45% of 
respondents

Where do you expect the bulk of Asia-Pacific deals to 
come from in the Life Sciences sector in the next 12 
to 24 months?

45%	of	respondents	believe	that	the	bulk	of	Asia-Pacific	

buyers will originate Life Sciences deal flow in/from North 

America, while 38% think that the majority of activity 

will originate in/from Europe. Approximately one in five 

respondents considers that Life Sciences deals will come 

from South America and/or South and South East Asia.
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“I think that the future trend is for the number of Life Sciences 
deals in China, South Korea and India, in particular, to catch 
up and eventually overtake the numbers of Life Sciences deals in 
the more established markets such as Japan, Australia and New 
Zealand.”

Charles Mayo, Head of Life Sciences, Simmons & Simmons

“It is interesting that 55% of respondents believe that the 
source of Energy & Infrastructure deals will be from Africa.  
There is a perception that Asia is buying up every available 
Energy & Infrastructure asset in Africa.  The truth in 2007 
has been somewhat different. It will be interesting to see what 
happens in 2008.”

Tom Deegan, Partner Simmons & Simmons



Asia-Pacific M&A  |  15

Asia Pacific Survey Findings

TMT deal flow most likely to stem from North 
Asia say over half of respondents

Where do you expect the bulk of Asia-Pacific deals 
to come from in the TMT sector in the next 12 to 24 
months?

52%	of	respondents	judge	that	North	Asia	will	generate	the	

best part of the deals for Asia-Pacific buyers in the TMT sector 

over the next one to two years. 38% think that North America 

will generate the majority of TMT transactions for Asia-Pacific 

buyers, while 37% believe that European firms will do so, 

alongside expectations for TMT in South and South East Asia.
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“As the more mature western markets continue to struggle 
with revenue, the China telecoms operators continue to 
post impressive subscriber growth numbers.  The recent 
restructure of the sector in China, along with the continued 
consolidation of the Korean market, will only bolster activity 
going forward.”

Damien Bailey, Partner, Simmons & Simmons

Over the next two years, Hong Kong is most likely 
to be Asia-Pacific’s Financial Services M&A hub

Where do you expect the bulk of Asia-Pacific deals to 
take place in the Financial Services sector in the next 
12 to 24 months?

In terms of deals in Asia by sector, 72% of respondents 

believe that Hong Kong will witness the bulk of Financial 

Services	activity.	Singapore	comes	in	second	with	65%,	

followed	by	China	(54%),	Japan	(52%)	and,	perhaps	

surprisingly,	Thailand	(51%),	all	of	whom	registered	over	half	

of respondents’ votes.
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China expected to dominate Asia-Pacific 
Energy & Infrastructure transactions 

Where do you expect the bulk of Asia-Pacific deals 
to take place in Energy & Infrastructure sector in 
the next 12 to 24 months?

Unsurprisingly, 72% of respondents believe that China will 

witness the bulk of Asia-Pacific Energy & Infrastructure 

deal flow, while 61% think Indonesia, with its natural oil 

and gas resources, will also see a considerable amount of 

activity. Half or more of respondents also consider that India 

(52%)	and	Malaysia	(50%)	will	see	high	levels	of	Energy	&	

Infrastructure activity.
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“Being the fourth largest economy in the world and breathing 
down the neck of Germany and Japan, demand for Energy 
and Infrastructure investments in China is at an all time 
high.  Foreign investors are keen to take advantage of the 
M&A opportunities available here.”

Tom Deegan, Partner, Simmons & Simmons

Most Asia-Pacific Life Sciences transactions 
expected to take place in Japan over the next 
two years majority of respondents say

Where do you expect the bulk of Asia-Pacific deals 
to take place in the Life Sciences sector in the next 
12 to 24 months?

55%	of	respondents	believe	that	the	majority	of	Asia-Pacific	

Life Sciences deals will take place in Japan over the course 

of	the	next	two	years,	with	Australia	and	New	Zealand	(35%	

apiece) also both cited as places where the majority of Asia-

Pacific Life Sciences transactions could take place.
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“It is not surprising that the greatest proportion of expected deal 
flow will come from North America and Europe. This plays 
directly to our strengths as a full service legal team focussed on 
Life Sciences, guiding multi-nationals investing in China, Japan 
and elsewhere in Asia.”

Charles Mayo, Head of Life Sciences, Simmons & Simmons
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North Asia to witness bulk of Asia-Pacific TMT 
activity 

Where do you expect the bulk of Asia-Pacific deals 
to take place in the TMT sector in the next 12 to 24 
months?

In	terms	of	TMT	deals,	respondents	rank	South	Korea	(56%)	

over	India,	China	and	Taiwan	(50%	apiece)	as	the	location	

where most Asia-Pacific TMT deals are likely to take place.
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“TMT activity will focus on those markets where growth 
has been, and will continue to be, relatively significant.  The 
uncertainty surrounding the China telecoms sector has recently 
been removed, and allowed those operators to more seriously 
court overseas investors.  As acquisition opportunities in Korea 
diminish following the current consolidation in that market, 
it is only natural that they look externally for more options in 
India, China, Taiwan and Japan.”

Damien Bailey, Partner, Simmons & Simmons

Asia-Pacific bidders most likely to finance trans-
actions through a part cash part securities offer

 
If you are planning to make an acquisition in the next 
12 months, how would your offer be financed?

58%	of	respondents	who	are	planning	to	make	an	acquisition	

over the next year note that they would make a part cash 

part	securities	offer	while	over	half	(54%)	say	that	they	would	

offer to finance the deal entirely with cash. A sizeable minority 

(43%) state that they would employ an earn-out period before 

payment, while 38% would use a securities-only offer as the 

basis for a deal.
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“With the credit crunch settling in, financing 
acquisitions wholly in cash has become increasingly 
expensive.  Buyers must come up with innovative deal 
structures to bridge the gap between sellers, who clearly 
prefer cash offers to part cash part securities offers.”

Henry Ong, Partner, Simmons & Simmons
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Asia-Pacific vendors prefer cash-only bids 

If you are planning to make a divestment in the next 
12 months, which type of offer would you prefer?

Although bidders prefer to finance transactions with part 

cash part securities offers, 74% of vendors would, rather 

unsurprisingly, prefer bids to be financed purely with cash. 

However, the divergence between the payment expectations 

of buyers and vendors is not too far removed – over half 

of	vendors	(51%)	claim	they	would	prefer	a	part	cash	part	

securities offer.
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60% of respondents think shareholders’ approval 
is the toughest M&A sanction to overcome

Which approval processes do you find are the 
greatest obstacles to doing M&A in the Asia-Pacific 
region?

60% of respondents believe that the toughest approval 

process to complete when conducting M&A in the Asia-

Pacific region is receiving shareholder approval. Other 

notable categories include contractual consents (41%), 

foreign investment approval (39%) and antitrust clearances 

(38%). In contrast, only 20% of respondents think that tax 

clearances are the most difficult issue to navigate, while just 

19% consider foreign exchange approval the most difficult to 

receive.
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 “Sustained economic growth and distressed assets alike 
have attracted all kinds of private equity houses to the 
region.  Recent market downturn has instilled a sense of 
realism in the sellers’ valuation expectations, making M&A 
deals more attractive to PE houses, who are clearly not deterred 
by the tricky regulatory and foreign ownership hurdles in the 
region.”

Allen Wong, Partner, Simmons & Simmons

71% of respondents believe that Asia-Pacific  
private equity activity will increase over the  
next 12 months

What do you expect will happen to private equity  
activity in the Asia-Pacific region in the next  
12 months?

Given	the	considerable	negative	impact	that	the	subprime	

fallout has had on the global private equity community, 

respondents are particularly bullish on private equity deal 

flow in the Asia-Pacific region over the next year, with 71% 

believing that private equity buyouts will either slightly or 

significantly increase over the coming year. 

Respondents based in South Korea and Taiwan are generally 

the most positive when forecasting potential private equity 

deal flow, with 90% of respondents from both countries 

believing that activity will at least increase over the next 

12	months.	On	the	other	hand,	only	52%	and	40%	of	

respondents based in Japan and Indonesia respectively 

consider that private equity activity will rise. 
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Respondents nominate China as most active 
private equity destination

 
Which countries/regions do you believe private  
equity funds will be the most active in over the  
next 12 months?

61% of respondents think that private equity firms will mostly 

target Chinese firms over the next 12 months, by far the 

largest single country chosen. 47% consider that private 

equity houses will be most active in Hong Kong, while 43% 

and 33% believe that India and Singapore respectively will 

witness the majority of private equity activity. 

These findings indicate that perceptions of India as a 

destination for private equity investments have fallen 

compared to 2007, when 62% of respondents highlighted 

the country as a likely recipient of private equity investments. 

Respondents’ low opinion of the level of private equity activity 

in Japan (just 24% think that the country will witness the 

majority of the region’s private equity activity) is at odds with 

last year’s findings, when 43% thought that it would benefit 

from the most inflow of private equity capital.
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Most respondents believe institutional buyouts 
will lead private equity activity in the region

What types of private equity deal flow would you 
expect to see the most of in the next 12 months?

57%	of	respondents	believe	that	private	equity	activity	in	

the Asia-Pacific region will mostly be made up of institutional 

buyouts, while 47% believe that management buyouts will 

make up the majority of private equity deal flow. A lesser 34% 

of respondents believe that secondary buyouts will make up 

the bulk of private equity investments.
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Private equity investments most likely threatened 
by regulatory environment say 61% of respondents

What are the most serious obstacles that private equity 
firms face when conducting M&A activity in the region?

Despite appearing to be less of a headline issue for overall 

M&A earlier in the survey, the Asia-Pacific region’s regulatory 

environment is ranked as the most serious obstacle to private 

equity buyouts by 61% of respondents. Furthermore, 60% 

apiece believe that the fluidity of the region’s legal frameworks 

and its resistance to handing over substantial management 

control to foreign firms could also prove to be the most 

serious obstacles facing private equity houses. 

The findings demonstrate that private equity deal constraints 

have not changed markedly since 2007, when the region’s 

regulatory landscape was private equity practitioners’ primary 

concern. However, anxieties over fluid legal frameworks and 

Asia-Pacific firms handing over substantial control to foreign 

entities have increased over the past year, with the two issues 

ranked third and fourth respectively in 2007. Similarly, concern 

over competition from well-connected domestic buyers has 

fallen of late, moving down two places in terms of seriousness 

since 2007.
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86% of respondents have not experienced issues 
of confidentiality when conducting deals

 
Have you experienced significant problems in maintaining 
confidentiality in M&A transactions in the last 12 months?

A considerable proportion (86%) of respondents have 

not experienced any significant problems in maintaining 

confidentiality during an M&A transaction. Of the 14% who 

have, one respondent blames “strong media presence and 

the rise of the internet”, which means that keeping deals 

confidential is a problem. Another says that M&A legislation 

is not conducive to confidentiality. Meanwhile a further 

respondent states that the due diligence process creates 

confidentiality concerns because “it is difficult to monitor how 

the data sent to other parties is kept, as well as the fact that 

confidential figures are being made available to a large number 

of parties.”
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Sovereign wealth fund activity will most likely 
increase over the next 12 months say 68% of 
respondents

What do you expect to happen to the level of 
sovereign wealth fund activity in the Asia-Pacific 
region in the next 12 months?

A large majority of respondents (68%) think that sovereign 

wealth fund (SWF) activity in the Asia-Pacific region will 

increase over the next 12 months, with the single largest 

majority (47%) believing that levels of SWF activity will slightly 

increase	over	the	period.	Exactly	25%	of	respondents	believe	

SWF deal flow will remain the same while only 7% consider 

that activity will decrease. 

Respondents based in South Korea and Taiwan are the most 

optimistic on rising SWF volumes, with 100% and 90% 

respectively noting that they expect SWF transactions to 

at least increase over the coming year. Their Malaysian and 

Vietnamese counterparts were less upbeat, however – only 

47% apiece expect SWF flow to increase.
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“Based mainly out of the Middle East and Asia, sovereign 
wealth funds are not a recent creation, but they are 
certainly very active in the M&A space in recent years.  
Despite queries from some quarters on their investment 
objectives and transparency, they have provided a welcome 
boost to M&A activities in the Asia-Pacific.”

Jane Newman, Head of Shanghai office, Simmons & Simmons
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39% of respondents believe that Asia-Pacific SWF 
activity most likely to come from within the region

Where do you predict the majority of sovereign  
wealth fund activity into the Asia-Pacific region  
to originate from?

Interestingly, 39% of respondents consider SWF activity in 

the Asia-Pacific region will chiefly originate from within the 

region.	Meanwhile,	25%	believe	the	majority	of	SWF	activity	

will come from North America and 23% nominate the Middle 

East. 

80% of respondents centred in Thailand think that Asian 

SWF activity will originate from within the region, while those 

polled who are based in Vietnam (67%), Indonesia (60%) and 

Singapore	(53%)	all	believe	similarly.	On	the	other	hand,	not	

one South Korean respondent considers that SWF flow will 

stem from Asian SWFs.
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Respondents see North American firms as 
leading acquirers of Asia-Pacific targets

Which regions do you expect will undertake the most 
inbound M&A activity into the Asia-Pacific region?

59%	of	respondents	expect	North	American	buyers	to	

undertake the most inbound M&A activity into the Asia-Pacific 

region. A further 46% consider the Middle East will conduct 

the most inbound deals while 41% judge that Europe will 

generate the bulk of deal flow.
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Asia-Pacific outbound deal flow is most likely 
to head to the US

Which regions do you expect will be the recipient 
of the most outbound M&A activity from the Asia-
Pacific region?

Enticed	arguably	by	the	weakening	US	Dollar,	55%	of	

respondents nominate North America as the target location 

for the majority of outbound Asia-Pacific M&A activity over the 

next 12 months. This is very much in line with findings from 

2007, when the same proportion of respondents selected 

North America as the most favoured region for outbound Asia-

Pacific deal flow. 

Otherwise, 42% highlight Europe as the recipient of the bulk 

of Asia-Pacific deal flow, slightly down from the 49% recorded 

in 2007. 31% of respondents are bullish about outbound deal 

flow to the CEE/CIS – a similar level to last year. Interest in 

both the Middle East and South America, however, are down 

on last year’s figures.
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75% of respondents think most outbound deal flow 
will originate from China, Japan, Singapore or India

Which Asia-Pacific country/region do you expect will 
undertake the most outbound M&A activity in the 
next 12 months?

Three quarters of respondents expect that the bulk of regional 

outbound M&A activity over the next 12 months will stem 

from four countries, namely China (46%), Japan (16%), 

Singapore (13%) and India (10%). 

73% of respondents based in Singapore believe that Chinese 

outbound acquisitions will lead regional M&A outflow, similar 

to Taiwanese respondents (70%) and Japanese respondents 

(68%).
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“Encouraged by government policies, backed by its nearly 
US$1.8 trillion foreign currency reserve (the world’s largest 
for any one country) and further boosted by the appreciating 
Chinese currency, outbound direct investment (ODI) from 
China is set to increase exponentially in the near future.”

Jasson Han, Senior Consultant, Simmons & Simmons
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Inbound deal flow to head to China, India or Hong 
Kong according to more than 75% of respondents

Which Asia-Pacific country/region do you expect  
will see the most outbound M&A activity in the  
next 12 months?

77% of respondents believe that inbound Asia-Pacific M&A 

activity will be concentrated in either China, India or Hong 

Kong.	Again,	the	majority	(58%)	believe	that	China	will	witness	

the highest level of inbound flow. 

Respondents based in Taiwan are most likely to agree with 

this finding, with 90% answering that China is likely to see the 

most inbound M&A over the next year. On the flip side, only 

40% of respondents from Thailand consider that China will 

witness the bulk of inbound Asian deal flow. 

Respondents in 2007 similarly ranked China and India in the 

first and second spots respectively. Nonetheless, Japan and 

Singapore have both slipped out of the top three inbound 

destinations, garnering enough votes to make joint third in 

2007 yet only managing joint fourth now.
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Financial, legal and tax advisers give good 
quality advice say over 50% of respondents

If you have employed the following advisers in the 
past, please rate them on the basis of the quality of 
their advice

Financial advisers top advisory firms in terms of offering good 

advice	according	to	63%	of	respondents,	meanwhile	59%	

of respondents believe legal and tax advisers offer the same 

level of service.

However, a combined 28% think that legal advisers actually 

offer very good quality advice, more than the tax and financial 

advisory communities and in-house accountants (23% apiece), 

and	higher	than	last	year’s	25%	of	respondents	who	thought	

that legal advisers offered a very good service.
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67% of respondents feel that their legal 
advisers offer good value for money

If you have employed the following advisers in  
the past, please rate them on the basis of their  
value for money

67% of respondents believe that their legal advisers are 

good value for money, with a total of 30% thinking that they 

represent very good value for money. 

However, respondents are not as enamoured with their 

legal advisers’ costs as they were in 2007 when 94% of 

respondents considered that their legal advisers’ value for 

money was at least good and just 1% thought that their value 

for money was very poor.
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Experience and sector expertise continue to be the 
most important prerequisites for legal advisers

What are the most important factors to consider  
when selecting a legal adviser?

Almost all respondents (96%) note that their legal adviser’s 

experience is an important factor to consider when selecting 

their	M&A	advisers,	while	95%	believe	that	individual	ability	is	

an important consideration. Sector expertise is also rated by a 

combined 94% of respondents as an important factor or better.  

The findings are broadly in line with 2007 conclusions, which 

showed that experience, sector expertise and individual ability 

in that order were the top ranked factors when considering 

which legal adviser to employ. If anything, experience is now 

a more important factor than before – 10% of respondents in 

2007 noted that it was a less than important factor, compared 

to just 4% here.
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“Experience and sector expertise are again seen as key attributes in 
legal advisers.  We are pleased to see this because it once again ties 
in with our strategy of excellence in our practice areas coupled with 
focused experience in our four key sectors - Financial Institutions, 
Life Sciences, TMT and Energy & Infrastructure.  When combined 
with local knowledge and commercial approach, we are able 
to add real value when advising clients.”

Damon	Le-Maitre	George,	Head	of	International	Corporate,	
Simmons & Simmons
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Unsurprisingly perhaps, China and India dominate 

mergermarket’s heat chart by anticipated deal flow, with 

potential Chinese transactions numbering 633 and probable 

Indian deals totalling 629. Between them, the two countries 

account for more than half of overall potential deal flow. 

Foreseeable Chinese deal flow is comparatively focused in the 

Industrials and Chemicals, Consumer and Financial Services 

sectors, with a combined  364 transactions likely to take place 

in these three sectors. Anticipated deal flow in the TMT sector 

is hot, while future Pharma, Medical & Biotech and Energy, 

Mining & Utilities buys are likely to be warm. 

Forecasted Indian deal flow is most likely to be concentrated 

in the Industrials and Chemicals, and TMT sectors, with 

expected acquisitions in these two sectors likely to comprise 

close to one-third of total deal flow in 2008. Other hot 

sectors	include	the	Consumer	(75),	Business	Services	(67),	

Construction (66) and Financial Services (60) industries. 

With 93 anticipated transactions in 2008, Australia’s Energy, 

Mining & Utilities sector was the only hot industry in Australia, 

with the TMT, Business Services and Consumer sectors all 

classified as warm. 

Aside from foreseeable Industrials and Chemicals purchases 

in China and India, deal flow in the sector was also relatively 

warm in Japan and South Korea (39 apiece) and Thailand 

(31). Outside China and India, future TMT deal flow was 

warm	in	Australia	(50)	and	South	Korea	(33),	while	anticipated	

Consumer sector deal flow was warm in Australia (42) and 

Japan (32).

Interestingly, Leisure deals were relatively prevalent in 

both Australia (26) and Japan (21), with the two countries 

accounting for around 41% of overall expected transactions. 

Meanwhile, expected Vietnamese transactions are clustered 

in the Financial Services and Construction sectors.

mergermarket’s Heat Chart is based on its intelligence 

database of companies looking to sell, and companies looking 

to buy in Europe. The intelligence derives from a range of 

sources, including press reports, company statements and 

our own proprietary research. The data does not differentiate 

between small and large transactions nor between near-term 

and long-term deals and between rumoured and confirmed 

intelligence.
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M&A in China –  
The Evolving Environment

China’s foreign investment policy has been undergoing a 

significant change since 2006, from one of attraction to 

selection of foreign investment, based on China’s prevailing 

policies and priorities.  Laws and regulations have been 

enacted or amended to implement the policy change, which 

apply to M&A as well as green field investments in China. 

Understanding the regulatory changes and their implications is 

crucial to M&A success in China.  

On 31 October 2007, the Ministry of Commerce, the principal 

regulator of foreign investment and M&A activity in China, and 

the National Development and Reform Commission jointly 

revised the Foreign Investment Industrial Guidance Catalogue 

(2007 Catalogue). The 2007 Catalogue pronounced China’s 

current market access policy in various industry sectors, which 

also applies to M&A in China.  It sets out:

•	 specific	industry	sectors	for	which	foreign	investment	is	

encouraged, restricted or prohibited, while industry 

sectors not listed in the 2007 Catalogue are deemed to 

be permitted for foreign investment  (this is explained in 

greater detail below)

•	 the	form	of		foreign	investment	that	is	allowed	for	specific	

industry sectors, whether joint ventures or wholly foreign-

owned enterprises (WFOE) may be established

•	 the	maximum	foreign	ownership	percentage	that	is	

allowed for specific industry sectors.

Certain industries have been re-categorised, added or deleted 

to reflect the Chinese government’s latest industrial policy 

and priorities, including a small number that have been re-

categorised as prohibited for foreign investment.  In brief, 

foreign investors are:

•	 not allowed to invest or acquire an interest in any 

prohibited project, such as gaming companies; certain 

small scale power plants, air traffic control companies; 

radio stations, television stations or transmission network, 

satellite uplink or receiving stations; and development and 

application of genetic diagnostic and treatment technology 

•	 allowed, subject to approvals and in some cases maximum 

foreign ownership restrictions, to invest or acquire an 

interest in a restricted project, such as banks, insurance 

companies, securities companies, fund management 

companies; certain small scale power plants, power 

grid construction or operating companies; basic telecom 

services, mobile voice or data services, and value-added 

telecom services; and hospitals.  Compared to encouraged 

projects:

- local approval authorities have either no or a lower 

approval limit based on the size of investment

- the approval risk can be higher

- it can be more time consuming to obtain the 

required approvals

- the approved term of operation can be shorter.

Inbound cross-border M&A in China by corporates and private equity funds alike are set to 
increase, driven by both economic and market access opportunities.  Foreign buyers must 
overcome challenges posed by the complex and rapidly evolving Chinese regulatory environment 
to ensure M&A success.   

M&A in China - The Evolving Environment
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•	 allowed, subject to approvals and in some cases maximum 

foreign ownership restrictions, to invest or acquire an 

interest in a permitted project.  These projects are 

generally approved locally unless the size of investment 

exceeds the local government’s approval limit or aspects 

of the project require central government approval under 

specific laws and regulations.  Foreign-invested enterprises 

falling within the permitted category that export 100% of 

their products are no longer deemed to be encouraged 

given the huge trade surpluses enjoyed by China in recent 

years.  

•	 allowed, subject to approvals and in some cases 

maximum foreign ownership restrictions, to invest or 

acquire an interest in an encouraged project.  Similar to 

permitted projects, these projects are generally approved 

locally unless the size of investment exceeds the local 

government’s approval limit or aspects of the project 

require central government approval under specific laws 

and regulations.  Compared to restricted projects:

- local approval authorities enjoy a higher approval 

limit based on the size of investment

- the approval risk is usually lower

- it is less time consuming to obtain the required 

approvals

- the approved term of operation can be longer

- preferential treatments can be available to qualifying 

foreign-invested enterprises, ranging from 

exemption of customs duties and value added tax 

on imported equipment up to an approved quota, 

reduced income tax rate and other incentives

The 2007 Catalogue is not the most exhaustive document in 

prescribing market access or maximum foreign ownership 

restrictions, but it is a very clear guide as to how the PRC 

government view the evolving market.

There are a myriad of issues for those undertaking M&A in the 

PRC, the above is only intended to highlight the recent major 

key changes. For instance, the applicable rules and approvals 

required for consummating a specific M&A transaction in 

China may vary depending on many factors, including the 

nature of the acquisition vehicle, the type of the target 

company, the industry concerned, whether state-owned assets 

are involved, the transaction structure and size, and so forth. 

Accordingly, it is essential that proper legal advice is obtained 

at the earliest stages of the M&A process.

Allen Wong, Partner 
Simmons & Simmons

M&A in China – The Evolving Environment
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Now	the	world’s	third-largest	economy	with	a	projected	GNP	

of $3.9trillion in 2008, the Chinese economy currently stands 

uneasily on the world stage. While the country’s economy 

continues to expand inexorably, social and political issues 

occasionally challenge China’s standing with the global 

community. 

Measures to cool the domestic economy (such as the recent 

ruling that Chinese banks increase their reserve requirement 

ratios to 16% - the third such ruling so far this year) seem to 

be	having	the	required	effect.	Real	GDP	growth	is	predicted	to	

fall from around 11.9% in 2007 to 9.6% in 2008. In addition, 

China’s growth is increasingly being derived from domestic, 

as opposed to export-led growth, a trend which to an extent, 

cushions the economy from external shocks and instances of 

‘China-bashing’. A recent research report noted that China’s 

rolling	12-month	trade	surplus	in	March	2008	was	$257.1bn,	

down from a 2007 high of $262.2bn. Furthermore, it is widely 

thought that this figure will continue heading south in the 

foreseeable future. 

Another long-standing bone of contention – the value of the 

Yuan against the US Dollar – is steadily being gnawed away 

since	the	currency	was	partially	floated	in	mid-2005.	The	Yuan	

is expected to appreciate by around 10% this year, although a 

recent Financial Times article suggests that the currency’s rise 

might not be a certain bet for much longer. Renminbi futures 

markets suggest that the currency’s rise is stagnating, a trend 

which is exacerbated by rises in transaction costs. These 

recent findings are good news for exporters who have been 

hurt badly by the Yuan’s recent rise. 

Despite the growing indicators of confidence in the Chinese 

economy, the Economist Intelligence Unit forecasts that 

Chinese inflation rates will spike in 2008 at around 6%, up 

from 4.8% in 2007. Surging food prices – in particular rice and 

pork – have been the primary driver of increasingly severe 

inflation rates, which has the capacity to spill over into social 

unrest. A further four interest rate increases have been 

pencilled in this year as the authorities attempt to control the 

problem. 

China’s Shanghai Composite Index has also seen a rocky start 

to 2008, having hit record-breaking levels at the end of 2007 

and subsequently falling by 18% in January and a further 20% 

in March. However, stock market volatility seems to have now 

decreased with monthly figures for April showing a modest 

7% gain in the market. The index’s rapid decline created 

havoc in the Chinese IPO market – only one firm listed on the 

Exchange	in	March	2008,	raising	$53m	compared	to	five	IPOs	

worth $300m in the same month last year. 

The	upcoming	Olympic	Games	and	the	recent	Tibetan	

protests have focused the eyes of the world on China, with 

prospective business sentiment – to a large extent – likely to 

be influenced by the outcome of these two events. As the 

CCP attempts to create a ‘harmonious society’, how it reacts 

to recent emotive outpourings – from the West, as well as 

from within China itself – is all important in determining the 

future path of the country’s economic development.

North Asia country profiles

China

Top Deals China 2007 - Q1 2008
Announced 
Date

Status Target Company Target Country Bidder Company Bidder 
Country

Seller 
Company

Seller 
Country

Deal Value 
USD (m)

18-Mar-08 P Hua Xia Bank Co Ltd 
(15.73%	stake)

China Deutsche	Bank	AG;	
Shougang	Group;	State	
Grid	Corporation	of	China

Germany;	
China

1,632

11-Apr-07 C Beijing	Gas	Group	
Company Ltd

British Virgin 
Islands; China

Beijing Enterprises 
Holding Ltd

Hong Kong Beijing 
Enterprises 
Group	Co	
Ltd

China 1,495

14-Nov-07 P Zhongshan Public Utilities 
Group

China Zhongshan Public Utilities 
Science and Technology 
Co Ltd

China Zhongshan 
Zhonghui 
Investment 
Group	Co	
Ltd

China 1,374

17-May-07 C Dongfang	Boiler	Group	
Co	Ltd	(68.05%	stake);	
Dongfang Turbine Co Ltd

China Dongfang Electric 
Corporation Ltd

China Dongfang 
Electric 
Corporation

China 1,332

24-Jan-07 C Changjiang Securities 
Co Ltd

China Shijiazhuang Refining 
Chemical Co Ltd

China 1,328

C = Completed;   P = Pending;   L = Lapsed Source: mergermarket
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The Hong Kong economy is built on the premise of 

international trade and is an investment and trade gateway 

to China. It has therefore soared recently, with export growth 

hitting	8.5%	and	imports	growing	by	10.5%	in	2007.	In	fact,	

the territory is increasingly becoming attuned to the Chinese 

economy – Chinese imports and exports accounted for 

just under half of Hong Kong’s total trade, with the territory 

transhipping 17% of China’s exports last year. 

However, with the Chinese economy exerting an increasingly 

powerful influence on Hong Kong, it comes as no surprise 

that	GDP	growth	is	expected	to	soften	slightly	in	line	with	

an expected fall in Chinese growth, dropping from 6.3% in 

2007 to a forecasted 4.9% in 2008. Similarly, inflation rates in 

the territory are expected to rise this year from 2% to 4.3%, 

primarily on the back of rising food prices and the appreciating 

Yuan. 

Despite	the	decrease	in	projected	GDP	growth,	however,	

Hong Kong’s economic fundamentals continue to look strong. 

The territory’s unemployment rate will continue to steadily 

decline from around 4% in 2007 to a predicted 3.9% in 2008. 

Similarly,	private	consumption	surged	19.5%	at	the	end	of	

2007 and is likely to continue heading northwards as mainland 

tourists continue to flood into Hong Kong and Macau.

The Hang Seng Index also enjoyed a record-breaking 2007, 

hitting an all-time high of 31,000 and witnessing daily turnovers 

in	excess	of	US$25bn	a	day	in	October	2007.	However,	the	

market has subsequently declined dramatically, at one point 

losing close to 30% of its value in just three months. Since 

February 2008, however, volatility in the Hang Seng has 

steadied,	with	the	market	now	hovering	around	the	25,000	

mark.

One consequence of the market’s recent instability has been 

the virtual collapse of the Hong Kong IPO market. Still the home 

of the world’s largest IPO (the US$16bn listing of the Industrial 

and Commercial Bank of China in 2006), Hong Kong has recently 

seen eight companies withdraw or postpone their listings so far 

in 2008. Only 14 firms had done the same in the previous five 

years combined. Evergrande, the Chinese property developer, 

and China’s Wing Fat Printing were the latest casualties, having 

pulled listings that together could have raised as much as 

US$3bn. 

Donald Tsang, Hong Kong’s Chief Executive, remains a 

popular and charismatic leader. He will continue to foster 

closer integration with the mainland through the auspices 

of the Closer Economic Partnership Arrangement. Tsang’s 

democratic proposals for the territory, however, were rejected 

in December 2007 by the Chinese government. Full voting 

rights in Hong Kong will not be extended until 2017 at the 

earliest, making Tsang’s aspirations to reform the territory’s 

political system ever more difficult. Despite this, The Hong 

Kong government is continuing with a raft of financial reforms, 

which include the recent announcement of the creation of a 

Hong Kong anti-competition regulator.

Hong Kong

Top Deals Hong Kong 2007 - Q1 2008
Announced 
Date

Status Target Company Target Country Bidder Company Bidder 
Country

Seller 
Company

Seller 
Country

Deal Value 
USD (m)

2-Oct-07 P The Hong Kong and China 
Gas	Company	Ltd	(39.06%	
stake)

Hong Kong Henderson Land 
Development Co Ltd

Hong Kong Henderson 
Investment 
Ltd

Hong Kong 5,932

27-Mar-07 C Henderson Investment Ltd 
(nearly all subsidiaries and 
minority interest in two 
companies)

Hong Kong Henderson Land 
Development Co Ltd

Hong Kong Henderson 
Investment 
Ltd

Hong Kong 1,550

9-Aug-07 C Kowloon-Canton Railway 
Corporation

Hong Kong MTR Corporation Hong Kong Government	
of Hong 
Kong

Hong Kong 1,539

5-Dec-07 C Hutchison 
Telecommunications 
International Ltd (14.2% 
stake)

Hong Kong Hutchison Whampoa Ltd; 
Yuda Ltd

Hong Kong Orascom 
Telecom 
Holding SAE

Egypt 960

1-Mar-07 P Pacific Century Insurance 
Holdings Ltd

Hong Kong Fortis Insurance NV Netherlands 854

C = Completed;   P = Pending;   L = Lapsed Source: mergermarket
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The Kuomintang party’s (KMT) victory in Taiwan’s recent 

legislative and political elections bodes well for the territory’s 

economic future. The opposition KMT is likely to push for 

closer economic and political ties to mainland China, a move 

which will most likely serve to boost economic growth. 

Nevertheless, despite Taiwan’s favourable economic situation, 

GDP	expansion	is	expected	to	soften	from	5.7%	in	2007	

to 4.3% in 2008. This is chiefly due to the global market 

downturn and the expected knock-on effect this will have on 

Taiwanese exports. 

However, while external shocks have led many to believe that 

growth rates will fall this year, the territory’s fundamentals 

have never looked better. Inflation rates will average 2.6% 

during 2008 and will remain subdued for the foreseeable 

future, with only rising commodity prices putting pressure 

on prices. Unemployment, too, will continue to fall steadily 

from 3.9% in 2007 – the lowest rate in the past seven years 

– to around 3.7% in 2009. Foreign direct investment (FDI) is 

also likely to continue growing – according to the Ministry of 

Economic Affairs, such inflow grew by 22.7% last year, to top 

$15bn	in	total.	

Looking forward, growth in the territory is likely to be boosted 

by	the	government’s	announcement	that	it	will	invest	$15bn	

in the island’s infrastructure, as well as spending $843m to 

develop	its	biotech	industry.	This	last	move	is	part	of	a	$4.5bn	

investment package looking to establish an indigenous biotech 

industry in Taiwan by 2010.

The New Taiwan Dollar (NTD) will progressively appreciate 

against the US Dollar over the course of 2008, gaining a 

projected 4.2%. The IMF believe that the NTD’s implied 

purchasing power parity conversion rate against the dollar 

stands at around 18.1, suggesting that the NTD is undervalued 

by	around	45%.	This,	coupled	with	bullish	investor	sentiment	

on the back of the KMT’s win in governmental elections, will 

drive the NTD’s appreciation. 

Like many of the region’s bourses, the Taiwanese Stock 

Exchange witnessed a volatile year in 2007, hitting a record 

high of 9,700 in October on the back of a 19.3% six month 

growth	rate	from	May	that	year.	The	market	then	lost	25%	

between November and January 2008 before rebounding 10% 

the following month. Since then, index activity has steadied in 

the upper 8,000 range. 

2007 stock market volatility does not seemed to have affected 

IPO sentiment, however. 30 firms listed on the index in 2007, 

with the vast majority of them doing so in the latter half of the 

year. The Taiwanese stock exchange itself is mulling a listing 

in 2009 following the proposed merger between itself, the 

territory’s futures exchange, mid-market index and clearing 

and depositary businesses.

Taiwan

Top Deals Taiwan 2007 - Q1 2008
Announced 
Date

Status Target Company Target Country Bidder Company Bidder 
Country

Seller 
Company

Seller 
Country

Deal Value 
USD (m)

1-Mar-07 C Taiwan Fixed Network Co 
Ltd (90.13% stake)

Taiwan Taiwan Mobile Company 
Ltd

Taiwan 1,827

9-May-07 C Fu Sheng Industrial Co Ltd Taiwan Oaktree Capital 
Management LP

USA 973

19-Mar-08 P Dragon Steel Corporation 
(52.01%	stake)

Taiwan China Steel Corporation Taiwan 824

4-Sep-07 P ASE	Test	Ltd	(49.5%	
stake)

Taiwan Advanced Semiconductor 
Engineering Inc

Taiwan 783

21-Dec-07 C Phoenixtec Power 
Company Ltd

Taiwan Eaton Corporation USA 642

C = Completed;   P = Pending;   L = Lapsed Source: mergermarket
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Japanese economic indicators paint a mixed picture heading 

into 2008. The country’s exposure to the US-led economic 

downturn will weigh heavily against expansion, which is 

forecast to be in the region of 1.1%, down from the 2.1% 

witnessed in 2007. However, this contraction in growth 

should be viewed against other economic indicators which 

portray a rather more optimistic image.

Japan’s exposure to the US economy means that the country 

will endure the brunt of the region’s fallout from the credit 

crunch. In 2007, Japanese exports to the US accounted for 

22.4% of total Japanese trade outflow, while 13.7% of the 

country’s imports were from the US. As a result, Japanese 

exporters are bracing themselves for a slowdown over the 

next couple of quarters, with Toyota Motor already recording 

a	4.5%	decline	in	US	vehicle	sales	in	March	2008.	In	addition,	

the Japanese financial industry has suffered from write-downs 

brought about by the credit crunch despite not being directly 

exposed to US mortgage-related securities. In one example, 

Daiwa Securities recently announced its first quarterly loss in 

five years, losing $124m in Q1 2008 compared to a $247m 

profit in Q1 2007. 

The Nikkei Index’s near 20% fall from the beginning of 2007 

mirrors the problems facing the Japanese economy. Topping 

in at over 18,000 at the end of June 2007, the stock exchange 

then went on to shed nearly one-third of its value before 

bouncing back in April 2008 with a 10.4% gain.  

While Japan’s exposure to the credit crunch will undoubtedly 

have an adverse impact on the economy, there is a wealth 

of	data	to	suggest	that	GDP	growth	will	hold	up	over	2008.	

Japanese inflation rates are set to increase to 0.6% in 2008, 

a good indicator that domestic demand is on the rise, while 

the unemployment rate continues to hold steady at a very 

low	3.9%.	Finally,	investment	rates	as	a	percentage	of	GDP	

are projected to rise gradually over the next two years from 

23.8% in 2007 to 24.2% in 2009.

The Yen is expected to continue appreciating against the 

US Dollar, rising by around 16.8% over the course of 2008 

and most likely reducing Japan’s reliance on US trade. 

Indeed, Prime Minister Fukuda’s recent trip to meet Chinese 

Premier Hu Jintao was partly based on the desire to achieve 

a rapprochement between the two countries as well as 

establish closer economic ties. China is Japan’s second 

largest trade partner behind the US, accounting for 13.1% of 

Japan’s exports and 20.7% of its imports.

Despite	the	Government’s	proactive	stance	on	improving	

trade ties with China, its recent decision to block the 

Children’s Investment Fund from taking a 20% stake in 

J-Power, the Japanese energy producer, potentially leaving 

TCI with heavy losses, is a prime example that doing business 

in Japan remains an opaque affair at best. In addition, Japan’s 

current political gridlock has meant that proposed fiscal reform 

programmes are being delayed, further exacerbating what is 

already a tenuous economic situation for the country.

Japan

Top Deals Japan 2007 - Q1 2008
Announced 
Date

Status Target Company Target Country Bidder Company Bidder 
Country

Seller Company Seller 
Country

Deal 
Value 

USD (m)

14-Mar-07 C Nikko Cordial Corporation 
(56.15%	stake)

Japan Citigroup Inc USA 7,820

29-Mar-07 P Mizuho Securities Ltd Japan Shinko Securities Co Ltd Japan Mizuho Corporate 
Bank Ltd; The 
Norinchukin Bank

Japan 6,511

2-Oct-07 C Nikko Cordial Corporation 
(32% stake)

Japan Citigroup Inc USA 4,694

27-Apr-07 C Mitsubishi Pharma 
Corporation

Japan Tanabe Seiyaku Co Ltd Japan Mitsubishi 
Chemical Holdings 
Corp

Japan 4,110

23-Aug-07 C Mitsukoshi Ltd Japan Isetan Company Ltd Japan 3,756
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South Korean economic growth continued its impressive 

streak,	with	the	economy	expanding	by	5%	over	2007	on	

the back of a recent free trade agreement with the US, the 

election of a new conservative president and the easing of 

tensions between South Korea and its northern neighbour.

In	April	2007,	the	Grand	National	Party	(GNP)	won	control	

of	153	of	the	299	seats	in	South	Korea’s	National	Assembly,	

paving the way for the party’s nominee, Lee Myung-bak, to 

win the presidency ten months later. Lee, who previously 

worked for Hyundai, is widely seen as a business-minded 

president, and has already implemented a wide-ranging 

economic liberalisation package which includes lightening 

corporate tax rates, deregulating and restructuring the 

Industrials and Financial Services sector, and creating financial 

initiatives to boost levels of domestic and foreign investment. 

Following	the	GNP’s	victory	at	the	polls,	the	South	Korean	

government signed a bilateral free trade agreement with 

the US. The agreement, which has yet to be ratified by 

Congress,	will	see	up	to	95%	of	existing	tariffs	between	the	

two countries eliminated over the next three years. Following 

the signing, South Korea is pursuing similar agreements with 

the EU and Japan, primarily in a bid to counter rising Chinese 

economic clout in the region. 

Political tensions between South and North Korea eased 

significantly in October, following a summit between South 

Korea’s then president Roh Moo-hyun and Kim Jong-il. The 

summit	reaffirmed	the	15	June	2000	Joint	Declaration,	and	

continued work towards the advancement of inter-Korean 

relations. However, so far in 2008, events have taken a turn 

for the worse following the election of Lee, who has promised 

a tougher line against the North.

Despite the increasingly antagonistic rhetoric coming from the 

North, South Korean economic fundamentals remain robust. 

2008	GDP	growth	is	expected	to	soften	slightly	to	a	still	

respectable	4.5%,	primarily	due	to	declines	in	export-driven	

growth towards the end of 2007. Solid domestic demand, 

especially in the machinery and equipment sector, which saw 

30% year-on-year growth in 2007, made up for this slackening 

however. 

Against this background, unemployment is also set to fall 

by a 0.1% to 3.1% in 2008 while inflation is set to spike at 

2.9% over the course of the year, mainly due to increases 

in commodity prices, before settling back to a long term 

average of around 2.3%. The Korean Won also appreciated 

steadily against both the US Dollar and the Japanese Yen for 

the majority of 2007, yet posted a surprising Q4 depreciation 

on the back of international businesses unwinding their carry 

trades and other investments in the wake of the subprime 

fallout. The Economist forecasts that the Won will fall in value 

against	the	dollar	by	around	1.5%	in	2008	before	continuing	its	

upwards climb. 

The KOSPI Index fared the best out of the region’s bourses 

during the recent market run. Between November 2007 and 

January 2008, the index shed 23.3% of its value, adding 13% 

back between February and April. Overall, the market has 

grown by more than one quarter since the beginning of 2007.

South Korea

Top Deals South Korea 2007 - Q1 2008
Announced 
Date

Status Target Company Target 
Country

Bidder Company Bidder 
Country

Seller Company Seller 
Country

Deal Value 
USD (m)

3-Sep-07 P Korea Exchange 
Bank	(51.02%	
stake)

South 
Korea

HSBC Asia Pacific Holdings Ltd United 
Kingdom

LSF-KEB Holdings SCA USA 6,317

3-Mar-08 P The Korea Express 
Co Ltd (60% 
stake)

South 
Korea

Asiana Airlines Inc; Daewoo 
Engineering and Construction 
Company Ltd; Kumho Asiana 
Group

South 
Korea

4,357

5-Mar-07 C S-Oil Corporation 
(28.41% stake)

South 
Korea

Hanjin Energy Co South 
Korea

2,481

10-Jan-08 C Himart Co Ltd South 
Korea

Eugene Corporation South 
Korea

Affinity Equity Partners; 
Government	of	Singapore	
Investment Corporation 
Pte Ltd; Temasek Holdings 
Pte Ltd

Hong 
Kong; 
Singapore

2,073

29-Aug-07 C SK Energy Co Ltd 
(15.3%	stake)

South 
Korea

SK Holdings Co Ltd South 
Korea

2,023
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As the world’s twelfth-largest economy and the second-largest 

in terms of population, India’s economy grew by an impressive 

8.7% in 2007. However, levels of expansion are set to soften 

this year to around 7.8%, largely due to lower growth rates 

in the Manufacturing sector. In contrast, TMT industry output 

is expected to boost growth levels, thanks to India’s cost 

advantages in this sector.

Inflation is expected to fall from 6.4% in 2007 to between 

5.2-5.8%,	as	India	manages	to	avoid	importing	inflationary	

pressures on the back of high commodity prices. This is 

primarily due to the increasingly strong Indian Rupee vis-à-vis 

the US Dollar, which will serve to stifle import-led inflation. 

The Rupee is expected to appreciate by 7% against the dollar 

this year, while slipping against the Yen by around 8%.

However, a strengthening currency against the Dollar is not 

expected to have an adverse affect on investment inflow. 

$26bn is expected to be invested in India in the 2007/2008 

fiscal	year,	on	the	back	of	FDI	growth	rates	of	over	35%	for	

the period April-November 2007 and for the same period the 

previous year. More than half of these FDI flow were focused 

in the Financial and Business Services, TMT and Construction 

sectors.

In addition, government spending in a multitude of different 

areas – ranging from health and education to rural-welfare 

projects and infrastructure developments – will all only serve 

to boost the economy. The National Highways Development 

Project is one such investment that the government is 

funding. Costing in the region of 2.2bn rupees, the project 

will	create	and/or	upgrade	45,000km	of	road	by	2015,	

vastly boosting the country’s economic development. The 

government has also declared that it intends to implement a 

gradual	reduction	of	import	customs	duties	to	4.5-5.5%	by	

2010.

Despite positive economic indicators, growth prospects 

could be dampened following the government’s recent 

announcement that it will focus its attention on tackling 

the country’s high level of inflation, even at the expense 

of economic growth. Furthermore, notwithstanding the 

government’s trade liberalisation packages, the US economic 

slowdown will have a mildly negative impact on the Indian 

economy, chiefly driven by the fact that the US consumes 

almost 20% of India’s exports. 

Looking forward, India’s political landscape is likely to be 

dominated by the upcoming general election, which is due 

in May 2009. It is thought that the next general election will 

return another coalition government, since neither the Indian 

National Congress nor the main opposition party, the Bharatiya 

Janata Party, is likely to be strong enough to win a majority on 

its own. 

The Bombay Stock Exchange’s SENSEX Index shed almost 

one quarter of its value in the first quarter of 2008, mostly 

on the back of subprime concerns. Nevertheless, since the 

beginning of 2007, the index has added 19.7%, fuelling 

massive growth in the IPO and FPO markets, which together, 

raised	$110bn	in	2007	–	almost	85%	higher	than	the	year	

before.

South and South East Asia 
country profiles
India

Top Deals India 2007 - Q1 2008
Announced 
Date

Status Target Company Target 
Country

Bidder Company Bidder 
Country

Seller Company Seller 
Country

Deal Value 
USD (m)

11-Feb-07 C Vodafone Essar (67% 
stake)

India Vodafone International 
Holdings BV

Netherlands Hutchison 
Telecommunications 
International Ltd

Hong Kong 13,665

24-Aug-07 C Indian India Air India Ltd India 3,000

29-Feb-08 P Centurion Bank of Punjab India HDFC Bank Ltd India 2,378

24-Apr-07 C Sesa	Goa	(71%	stake) India Vedanta Resources plc United 
Kingdom

Mitsui & Co Ltd Japan 1,309

23-Aug-07 C Ambuja Cements (20% 
stake)

India Holcim Limited Switzerland 1,121
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Having borne the brunt of the Asian financial crisis a decade 

ago, the Indonesian economy is well on the road to recovery, 

having	expanded	6.3%	in	2007.	GDP	growth	is,	however,	

likely	to	soften	this	year	to	5.9%,	as	the	US	economic	

slowdown, as well as a spike in domestic inflation, both weigh 

against the economy. 

Indonesian inflation rates are widely predicted to rise to 7.8% 

in 2008 on the back of spiralling food prices and oil costs, 

before retrenching back to their long-term average of around 

5.5%.	Price	hikes	in	the	country	tend	to	lead	to	public	unrest,	

and a proposed 30% increase in the cost of subsidised fuel 

– likely to come into affect this year – is a cause for concern. 

The Indonesian government, however, is not to blame for 

these recent price hikes, described as ‘unavoidable’ by one 

official in the light of the US downturn and increasing oil 

prices. 

In fact, the current presidency of Susilo Bambang Yudhoyono 

is seen as being business-friendly and has implemented a 

wide range of economic reforms aimed at stimulating the 

economy. Since his tenure began in 2004, Yudhoyono has 

embarked on a radical decentralisation programme which 

has resulted in 33 of Indonesia’s provinces being given a high 

degree of autonomy. Elsewhere, the president has created 

a specialised Anti-Corruption Committee to crack down 

on corruption and set up three special economic zones in 

conjunction with Singapore. Yudhoyono has also implemented 

a sweeping set of privatisations and recently set out a new 

investment law which has opened up the economy to foreign 

investors, making land transfers easier, taxes simpler and 

investments more secure. All of the above can be expected to 

boost economic development in Indonesia.

However, Yudhoyono’s economic policies could be impeded 

by the upcoming parliamentary and presidential elections 

which are due in 2009. Coalition parties are expected to begin 

distancing themselves from the current administration in 

preparation for the election, in a move which could serve to 

fragment parliament and lessen the pace of reform.

Yudhoyono’s peaceful resolution of secession issues in the 

province of Aceh, as well the security forces’ successful 

infiltration of Jemaah Islamiah, the terrorist group located in 

the region, has removed a serious threat to the security of 

the country, which was badly marred by the Bali bombings of 

2002	and	2005.	

The rupiah is forecast to depreciate by around 1% against 

the US Dollar in 2008, leading to a corresponding increase in 

exports. Indonesia exported goods worth a total of $114bn in 

2007, up 13.1% from the previous year, with oil & gas exports 

accounting for the vast majority ($92bn).

Indonesia

Top Deals Indonesia 2007 - Q1 2008
Announced 
Date

Status Target Company Target 
Country

Bidder Company Bidder 
Country

Seller Company Seller 
Country

Deal Value 
USD (m)

26-Mar-08 P Bank Internasional 
Indonesia Tbk 

Indonesia Malayan Banking Berhad Malaysia Sorak Financial 
Holdings Pte Ltd

Indonesia 2,710

26-May-07 C PT Perusahaan 
Perkebunan London 
Sumatra Indonesia Tbk

Indonesia Indofood Agri Resources 
Ltd

Singapore Ashmore	Group	
plc (Ashmore 
Investment 
Management)

United 
Kingdom

1,158

30-Mar-07 C Kaltim Prima Coal, PT 
(30% stake); PT Arutmin 
Indonesia (30% stake)

Indonesia Tata Power Company India Bumi Resources 
Tbk PT

Indonesia 1,100

6-Feb-08 P Excelcomindo Pratama Tbk 
PT (16.81% stake)

Indonesia Indocel Holding Sdn Indonesia Khazanah Nasional 
Bhd

Malaysia 441

11-Dec-07 C Excelcomindo Pratama Tbk 
PT	(15.97%	stake)

Indonesia Emirates 
Telecommunications 
Corporation 

United Arab 
Emirates

Rajawali	Group Indonesia 436
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Malaysia

Malaysian economic growth is set to remain steady over the 

next	couple	of	years,	with	GDP	forecasted	to	drop	slightly	

from	6.3%	in	2007	to	5.8%	this	year,	no	doubt	chiefly	due	to	

the global fallout from the subprime crisis. 

Malaysian inflation rates are widely expected to rise this 

year by around 0.8% to 2.8%, chiefly due to higher food, 

transportation, housing, water, electricity and fuel prices. As a 

result of this relatively benign inflation regime, the Malaysian 

central	bank	has	maintained	a	stable	policy	rate	of	3.5%	in	

order to combat global economic uncertainty. 

The Ringgit continued its steady appreciation against the US 

Dollar, rising 6% last year. This trend is expected to persist in 

2008 and 2009, with the currency expected to appreciate by 

a further 9% over the period. The Ringgit, however, will track 

downwards against the Yen by 9% over the course of 2008.  

The relative weakness of the Ringgit vis-à-vis the Yen is likely 

to boost Japanese inflow into the country, especially following 

the signing of an ASEAN trade agreement with Japan. The 

agreement will see both parties – in this case Japan and six 

ASEAN members including Malaysia – reduce trade tariffs 

by around 90% within 10 years. ASEAN is also in the first 

stages of signing a free trade agreement with the EU, in 

a move which could massively boost the amount of trade 

between the two organisations’ member states. Outside the 

auspices of ASEAN, Malaysian trade officials are also working 

towards establishing a comprehensive economic cooperation 

agreement with India, which aims to increase bilateral trade to 

$16bn by 2012. 

The Malaysian government is also looking to boost domestic 

economic growth through the creation of three economic 

zones – the Northern Corridor, East Coast and Iskandar 

economic regions. The government initiatives will run until 

2025	and	will	be	supported	by	public	sector	investments	of	

approximately $9.3bn per region.  

The ruling Barisan National party suffered its largest 

setback ever in the March 2008 parliamentary election. The 

party took 63.1% of the Parliament’s seats, less than the 

two-thirds majority needed to amend the constitution. In 

addition, opposition parties won five out of the thirteen state 

legislatures, increasing their regional hold tremendously. The 

opposition coalition has also found a capable figurehead in the 

form of former deputy prime minister Anwar Ibrahim, who will 

look to unite the Pakatan Rakyat opposition alliance and mount 

an effective bid for the next elections in early 2013. Incumbent 

Prime Minister Abdullah Ahmad Badawi now faces a difficult 

period of restoring confidence in the ruling party. 

Malaysian stock markets remained fairly insulated from the 

US economic fallout, with the Bursa Malaysia finishing 2007 

up	by	more	than	25%.	So	far	in	2008,	the	market	has	dropped	

10% - a less pronounced fall than its Indian and Indonesian 

counterparts.

Top Deals Malaysia 2007 - Q1 2008
Announced 
Date

Status Target Company Target 
Country

Bidder Company Bidder 
Country

Seller Company Seller 
Country

Deal Value 
USD (m)

3-May-07 C Maxis Communications 
Berhad 

Malaysia Usaha Tegas Sdn Bhd Malaysia 6,568

26-Jun-07 C Binariang	GSM	Sdn	Bhd	
(25%	stake)

Malaysia Saudi Telecom Company Saudi Arabia Usaha Tegas Sdn 
Bhd

Malaysia 3,050

12-Mar-07 C Rashid Hussain Berhad 
(67.97% stake)

Malaysia Employees Provident 
Fund - Malaysia

Malaysia UBG	Berhad	 Malaysia 1,308

22-Jan-08 P Malaysia Marine And 
Heavy Engineering Sdn 
Bhd 

Malaysia Ramunia Holdings Berhad Malaysia MSE Holdings Sdn 
Bhd

Malaysia 978

17-May-07 C RHB Bank Berhad (30% 
stake)

Malaysia RHB Capital Berhad Malaysia Khazanah Nasional 
Bhd

Malaysia 943
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Despite the US economic slowdown, analysts are predicting 
the	Filipino	economy	to	expand	by	over	5%	this	year,	mainly	
driven by an increase in foreign remittances. Indeed, $14.3bn 
was returned to the economy by overseas Filipino workers in 
2007, an increase of 10.8% over the year before, encouraging 
consumer spending and fuelling growth in the property and real 
estate markets. 

At	the	same	time,	the	government	–	under	Gloria	Macapagal-
Arroyo – has continued its program of fiscal stabilisation, and 
has largely been successful in narrowing its budget deficits. 
The first half of 2007 saw a consolidated public sector surplus 
of	about	$750m,	while	the	balance	of	payments	surplus	was	
over $6.7bn in September 2007, meaning that the government 
has been able to repay a total of $1.7bn in public and private 
debt. The improvement in public finances is expected to lead 
to	a	decline	in	the	ratio	of	government	debt	to	GDP	from	
55.8%	in	2007	to	47.9%	by	2012,	ultimately	leading	to	greater	
economic stability.

The government has also attempted to boost SME growth 
through the SME Unified Lending Opportunities for National 
Growth	(SULONG)	financing	programme.	The	initiative	is	backed	
by $707m worth of government loans and is based around 
legislation which requires lending institutions to set aside at 
least 6% of their loan portfolios in the form of credit for small 
enterprises and at least 2% for medium-sized enterprises. 
However, the law expired in August 2007 and the passing of 
revised legislation remains one of the key steps the government 
needs to take.

In addition, a new bilateral trade agreement with Japan is 
expected to attract additional investment of up to $444m, 
namely in garments, semi-conductors, furniture and 

automotives. Such investments are forecast to generate 
150,000	new	jobs	as	well	as	generate	$750m	for	the	
economy. The new agreement is expected to be ratified by 
the Filipino Congress in August 2008. 

The Filipino Peso is expected to continue its appreciation 
against the US Dollar in 2008, with the currency widely 
believed to strengthen by around 10% this year. The Peso 
rose against the dollar by 19% in 2007 – the largest such rise 
across the region – with its strength somewhat mitigating the 
rising price of commodity imports on inflation rates. However, 
despite the strong Peso, inflation is set to rise in 2008 to 
around	5.8%,	with	stories	of	public	protests	against	the	
spiralling cost of rice – a staple food in the Philippines – making 
the global headlines in April. Black market profiteers coupled 
with a dire national shortage of the foodstuff meant that the 
government has had to begin subsidising the price of rice 
to the nation’s poorest citizens in order to keep a lid on civil 
unrest. The problem comes at a time when inbound foreign 
direct investment into the country dipped by nearly a quarter in 
the first three quarters of 2007. 

Gloria	Arroyo’s	hold	on	power	has	been	seriously	threatened	
since she took office in 2004. She has survived three 
impeachment attempts and two attempted coups, and is 
expected to retain control until the end of her term in 2010. 
However, the security situation in the Philippines remains 
challenging, with the government making little headway in 
negotiations with the Moro Islamic Liberation Front (MILF) 
towards a long-lasting peace settlement. The process will 
continue to be threatened by renegade MILF forces, as well 

as hardliners within the government security forces.

Top Deals Philippines 2007 - Q1 2008
Announced 
Date

Status Target Company Target 
Country

Bidder Company Bidder 
Country

Seller Company Seller 
Country

Deal Value 
USD (m)

22-Nov-07 C PNOC - Energy 
Development 
Corporation (60% stake)

Philippines Red Vulcan Holdings 
Corporation

Philippines PNOC - EDC 
Retirement Fund; The 
Government	of	the	
Philippines

Philippines 1,885

26-Jul-07 P Masinloc Power Plant Philippines Masinloc Power 
Partners Co Ltd

Philippines Power Sector Assets & 
Liabilities Management 
Corporation 

Philippines 930

31-Oct-07 C San Miguel Corporation 
(11% stake)

Philippines San Miguel 
Corporation 
Retirement Fund

Philippines SM Investments 
Corporation

Philippines 616

14-Mar-08 P Petron Corporation 
(40% stake)

Philippines SEA Refinery 
Holdings

United 
Kingdom

Aramco Overseas 
Company BV

Netherlands 550

14-Feb-07 C Philippine Tele-
communications 
Investment Corporation 
(46% stake)

Philippines Metro Pacific 
Assets Holdings Inc

Philippines The	Government	of	the	
Philippines

Philippines 521
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 As an economy heavily skewed towards international trade, 

Singapore will no doubt be heavily affected by the fallout 

from	the	credit	crunch.	GDP	estimates	have	been	revised	

substantially downwards with economic expansion likely to be 

in the region of 4.4%, down from 7.7% in 2007. 

Foreign trade generates $176bn for the economy every year – 

more than three times the size of its gross domestic product 

– and with US trade flow accounting for around one-eighth of 

this, the Singaporean Prime Minister Lee Hsien Loong stated 

during his May Day Address, that ‘dark storm clouds have 

gathered – the question is for how long and how severe the 

downturn will be’. It is thought that the country’s Financial 

Services and TMT industries, which account for around one 

third of the state’s economy, are likely to bear the brunt of the 

fallout.  

As well as facing a sharp decline in trade flow, the 

Singaporean economy has recently been grappling with 

severe	inflationary	pressures	which	took	rates	up	to	6.5%	in	

March 2008 – a 26 year high. Central bank economists put 

the	average	rate	of	inflation	for	the	year	at	between	4.5-6%,	

chiefly due to rising oil and food prices. As a result the 

Monetary Authority of Singapore has announced that it will 

tighten its monetary policy in order to tackle rising prices. 

The authorities have outlined a number of other methods in 

order to diversify its trade base. The government has invested 

over $700m in the country’s burgeoning biotechnology sector 

since 2000, the largest amount by any Asian country. The 

Singapore

majority of this capital has been used to create a number of 

investment funds who will subsequently provide financial 

backing to industry players. In addition, the government 

recently approved the construction of two mega-casinos in 

the	state,	which	will	cost	a	combined	$7.95bn	and	generate	

thousands of jobs in Singapore, as well as significantly add 

to economic growth in the country. As a consequence of this 

diversification, analysts have focused on the property, marine 

& offshore engineering and biomedical sectors as the main 

engines of the state’s economic growth in the foreseeable 

future. 

The Singaporean Dollar continues to appreciate against its 

US counterpart, having already risen 4.4% since December 

2007. The Singapore Straits Times, the stock exchange index, 

on the other hand, has shown growth of only 1.3% since the 

beginning of 2007. The market added close to 20% over the 

period January to October last year before giving up close to 

one quarter of its value between November 2007 and March 

2008. 

The	Singaporean	authorities’	two	investment	arms	–	GIC	and	

Temasek Holdings – burst onto the global stage last year, 

with	GIC	itself	having	acquired	five	firms	worth	$11.7bn	since	

the beginning of 2007. Tasked with investing the country’s 

foreign exchange reserves over the long-term, the two funds 

have proved themselves relatively profitable with Temasek 

reporting	an	annualised	18%	return	since	its	inception	in	1975.

Top Deals Singapore 2007 - Q1 2008
Announced 
Date

Status Target Company Target 
Country

Bidder Company Bidder Country Seller 
Company

Seller 
Country

Deal Value 
USD (m)

14-Mar-08 P Tuas Power Ltd Singapore SinoSing Power Pte Ltd China Temasek 
Holdings Pte 
Ltd

Singapore 3,103

1-Mar-07 C Stats ChipPac Ltd (64.4% 
stake)

Singapore Temasek Holdings 
Pte Ltd

Singapore 2,290

29-Oct-07 C Labroy Marine Ltd Singapore Dubai Drydocks World 
LLC

United Arab 
Emirates,Dubai

1,713

26-Jun-07 C United Test and Assembly 
Center Ltd

Singapore Affinity Equity Partners 
(formerly known as 
UBS Capital Asia 
Pacific);	TPG	LLP

Hong 
Kong,Singapore;USA

1,480

6-Jan-08 C The Straits Trading 
Company Ltd (76.41% 
stake)

Singapore The Cairns Pte. Ltd. Singapore 1,177
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It would seem that Thailand’s return to democratic rule after 

the 2006 coup d’état has increased consumer confidence in 

the	economy,	with	growth	set	to	remain	around	4.5-4.7%	

despite the country’s exposure to the US-led global economic 

slowdown.   

The December 2007 general election saw the People’s Power 

party – despite being the focus of the military’s coup just over 

a	year	prior	–	taking	56%	of	the	seats	in	the	lower	House	of	

Representatives, enough for the party to successfully form 

a six-party coalition government. The creation and relative 

stability of the new government has bolstered consumer 

and investor confidence immeasurably by pursuing an 

expansionary fiscal policy, yet the government has not yet 

been able to translate this sentiment into growth. Private 

consumption	remained	sluggish,	growing	by	just	1.5%	in	

2007, while domestic investments stood at 30% of 2007 

gross domestic output figures – much lower than pre-1997 

financial crisis levels.

Contributing	around	two-thirds	of	GDP	in	2007,	Thai	export	

flow grew by around 20% in 2007 despite weak US sales, 

with new markets in Eastern Europe and the Middle East 

being targeted. This positive trend looks set to continue 

throughout	2008,	with	March	exports	rising	15.1%	on	2007	

figures	to	a	total	of	$14.65bn.	One	industry	which	is	likely	to	

see exceptional expansion is the food sector – food exports 

Thailand

will rise by 10% this year, with $6.72bn worth of trade being 

completed in the first quarter alone, almost entirely driven by 

the near tripling in rice prices this year.  

Potential trade flow will be further boosted by the imminent 

signing of a free trade agreement between ASEAN – of which 

Thailand is a member – and India. The agreement, which 

could see India offer Thailand a 92% tariff liberalisation on its 

exports into the country, is currently being concluded.  

While rising food prices positively impacts Thai food exports, 

it also raises the spectre of rising inflation rates. It is forecast 

that	inflation	will	hit	5%	this	year	on	the	back	of	rising	oil	

prices, a prediction that has resulted in public protests for the 

imposition of a minimum wage. However, with the Thai Baht 

expected to appreciate against the dollar by around 9% this 

year, long term inflation forecasts are relatively benign, with 

price rises looking set to settle back to around 2.9% in 2009 

and falling further beyond that. 

Despite political uncertainty and a lax domestic economic 

environment, Thailand’s stock index rose 26% in 2007, 

hitting	a	high	of	915	points	in	October	before	dropping	7%	

to present values. The market has fared well in the face of 

increasing global volatility, having only given up 2.2% since 

the beginning of the year.

Top Deals Thailand 2007 - Q1 2008
Announced 
Date

Status Target Company Target 
Country

Bidder Company Bidder 
Country

Seller Company Seller 
Country

Deal Value 
USD (m)

23-Jul-07 C Rayong Refinery Public 
Company Ltd

Thailand Aromatics Thailand Public 
Co Ltd

Thailand 2,588

8-Nov-07 C Advance Agro PCL Thailand Bidco for Advance Agro Thailand 1,014

7-Nov-07 C TMB Bank Public 
Company	Ltd	(25.2%	
stake)

Thailand ING	Group	NV Netherlands 556

23-Aug-07 C GE	Capital	Auto	Lease	
Public Company Ltd

Thailand Bank of Ayudhya Public 
Company Ltd

Thailand General	Electric	
Capital Asia 
Investment Inc

Thailand 514

19-Apr-07 C ConocoPhillips Company 
(Thailand fuel retail 
business)

Thailand PTT Public Company Ltd Thailand ConocoPhillips 
Company

USA 275

C = Completed;   P = Pending;   L = Lapsed Source: mergermarket
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South and South East Asia country profiles

Vietnam continues to be the economic star of the region, 

having expanded by 8.8% in 2007. Furthermore, the economy 

is likely to add around between 7-8% this year. Increases in 

fixed investment, trade flow and domestic consumption, as 

well as industrial expansion and strong consumer sentiment, 

will mean that the outlook for the economy remains fairly 

strong throughout 2008. 

One year on, Vietnam’s accession to the WTO seems to have 

provided a significant boost to the economy – not least in 

terms of export-driven growth. Industrial export volumes rose 

by 17.1% over the course of last year, while export values 

increased	by	35.4%.	Export-led	expansion	is	primarily	being	

driven by an increased exposure to EU trade markets, with 

the Vietnamese government stating that total trade with the 

EU	is	predicted	to	rise	by	around	22.5%	this	year	to	around	

$20.5bn,	over	half	of	which	will	be	exports.	Likewise,	WTO	

membership appears to have conferred Vietnam with a FDI 

‘stamp of approval’ – in the first four months of 2008, FDI 

topped $7.6bn, up 42.3% from the same period in 2007. 

Exports will continue to be assisted by the depreciating 

Vietnamese Dong, which is forecast to fall from 16,100 to the 

Dollar in 2007 to around 16,300 in 2012, primarily on the back 

of growing demand for US dollars to pay for rising imports. 

The fact that the Central Bank recently announced that they 

will widen the trading bands within which the Dong can 

trade to 2% has also had a sizeable impact on the currency. 

Nonetheless, analysts have factored in a sharp appreciation of 

Vietnam

the currency against the US Dollar in 2008 due to reports that 

the Central Bank is planning to absorb some 10trillion Dong 

in a move to combat inflation. The Dong will decline even 

faster vis-à-vis the Yen, falling by around 10% in value over the 

course of 2008. 

The falling Dong also exacerbates import-driven inflation, 

a problem which is plaguing the Vietnamese economy. 

Forecasts prepared at the beginning of 2008 and indicating an 

inflation	rate	of	13.4%	-	a	jump	of	5%	on	2007	figures	–	have	

already fallen by the way side as inflation went through the 

19% barrier in late April and food prices rose by close to 30%. 

Inflationary pressures have become so severe that workers 

have	resorted	to	public	protests	–	50	of	them	in	the	first	

two weeks of 2008 alone – in a bid to increase their wages 

in line with inflation. The spectre of hyperinflation has led 

the President, Nguyen Tan Dung, to recently announce that 

economic forecasts for the year be cut to 7.4% and noted that 

electricity, energy and water prices would not be raised this 

year. 

Slower economic expansion might be on the cards given that 

the Vietnamese stock market, the VNINDEX, has plummeted 

by 48% since the beginning of the year – the worst performer 

in the region. The market has now shed 36% since the 

beginning of 2007.  At the same time, Vietnamese trade 

growth with the US – its largest trading partner – is stagnating. 

Exports to the US grew by 23% in the first quarter of 2008, 

down 3% on the same period in 2007. 

Top Deals Vietnam 2007 - Q1 2008
Announced 
Date

Status Target Company Target Country Bidder Company Bidder Country Seller 
Company

Seller 
Country

Deal Value 
USD (m)

13-Sep-07 C Vietnam Insurance Corp 
(10% stake)

Vietnam HSBC Insurance (Asia-
Pacific) Holdings Ltd

Hong Kong 252

17-Oct-07 C PetroVietnam Finance 
Company (10% stake)

Vietnam Morgan Stanley USA Vietnam 
Oil	and	Gas	
Corporation

Vietnam 217

21-Mar-08 P An Binh Commercial Joint 
Stock	Bank	(15%	stake)

Vietnam Malayan Banking 
Berhad 

Malaysia 135

22-Jun-07 C Hoang Quan Corporation 
(20% stake)

Vietnam Indochina Capital 
Vietnam Holdings

Vietnam 100

9-Jul-07 P Saigon Securities Inc 
(10% stake)

Vietnam Australia and New 
Zealand	Banking	Group	
Ltd

Australia; New 
Zealand

88

C = Completed;   P = Pending;   L = Lapsed Source: mergermarket
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Australasia country profiles

Australian economic growth is widely expected to soften in 

2008 as the monetary authority’s focus on curbing inflation 

through interest rate hikes feeds through to the wider 

economy.	GDP	expansion	is	forecast	to	decline	by	around	1%	

from 3.9% in 2007 on the back of yet another interest rate 

hike – the fourth in the past seven months – taking borrowing 

rates	to	7.25%.	

The Reserve Bank of Australia’s rate hikes seem to be having 

the desired effect. March 2008 statistics for owner-occupation 

house financing showed a 4.4% decline over the previous 

month, while commercial and lease financing fell 11.1% and 

1.5%	respectively.	In	addition,	wage	rate	growth	in	the	first	

quarter of 2008 was just 0.9%, down 0.2% from the previous 

quarter’s figures. 

The downside of the rate hikes has been that business 

sentiment has been falling. Consumer confidence reportedly 

fell	to	a	15-year	low	in	April,	while	according	to	the	National	

Australia Bank, business confidence has recorded one of its 

biggest falls in a decade. The bank announced that business 

sentiment	in	Q1	2008	stood	at	-4,	compared	to	a	figure	of	+10	

in the same period last year. 

Australian export figures, however, should bring some 

measure of relief. Iron ore, coal and wheat exports all jumped 

in March 2008, chiefly driven by Chinese demand. Overall 

exports grew by 4% across the year while ore and coal 

shipments jumped 30% and 31% in that order. Likewise, 

wheat and meat exports surged by 12% and 8% respectively. 

As a result, Australian trade deficits shrank from A$3.3bn in 

February 2008 to A$2.7bn the following month. 

Australia

Likewise, the Australian government’s plan to invest $38bn 

on modernising the country’s infrastructure will undoubtedly 

boost commodity exports, as well as the economy as a whole. 

The funds will pay for new port facilities, as well as road, 

rail and telecommunication networks, with half the money 

being put aside to be spent on new university campuses and 

hospitals.

Australia continues to face inflationary pressures, with price 

rises expected to be in the region of 3.4-4% in 2008, up 

from a reported 2.3% in 2007 and well above the target 

range of 2-3%. Pressures will remain throughout 2008 with 

high capacity utilisation, a tight labour market and a ‘wall 

of foreign money’ hitting the economy due to increased 

commodity exports. However, Kevin Rudd’s new government 

is seemingly intent on controlling inflation and unemployment 

is	forecast	to	increase	this	year	to	around	4.75%,	most	likely	

resulting in declining inflationary pressures later on in the year. 

The Australian Dollar is forecast to decline against the Yen 

by around 10% over the year but will strengthen against the 

US Dollar mainly due to increased Chinese demand for local 

currency. 

The All Ordinaries Index - the country’s main stock market – 

climbed 6% since the beginning of 2007, climbing 18.2% in 

the first 10 months of the year before giving up all its gains 

between November 2007 and March 2008 by dropping close 

to 22%.

Top Deals Australia 2007 - Q1 2008
Announced 
Date

Status Target Company Target Country Bidder Company Bidder 
Country

Seller 
Company

Seller 
Country

Deal Value 
USD (m)

2-Jul-07 C Coles	Group	Ltd	(88.7%	
stake)

Australia Wesfarmers Ltd Australia 16,290

30-Mar-07 C Alinta Ltd Australia Babcock & Brown 
Infrastructure Ltd 

Australia 11,241

31-May-07 C Investa	Property	Group Australia Morgan Stanley Real 
Estate

USA 5,328

12-Jun-07 C Multiplex	Group Australia Brookfield Asset 
Management Inc 

Canada 4,945

3-Mar-08 P Zinifex Ltd Australia Oxiana Ltd Australia 3,817

C = Completed;   P = Pending;   L = Lapsed Source: mergermarket
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Australasia country profiles

The economic outlook for New Zealand reads very similarly 

to its counterpart across the Tasman Sea, with businesses 

and investment suffering under punitive interest rates of 

around	8.25%.	GDP	growth	is	therefore	expected	to	be	lower	

this year, with forecasters predicting an expansion of around 

1.5-1.7%,	down	from	the	3.5%	growth	witnessed	in	2007.	

A possible recession is definitely on the cards. House sales 

fell to their lowest levels for seven years in March 2008, 

with building consents also falling 31% in the same month 

compared to 2007 figures. Wage growth is also stagnating 

with pay packets rising by less than 1% for non-government 

workers in Q1 2008. Indeed, 20% of firms polled in an 

employment survey said that they may fire workers in Q2 

2008 as costs rise and profits fall. As a result, unemployment 

levels – around 3.6% for the first quarter of the year – are set 

to continue rising, ultimately leading to a decline in overall 

business confidence, which now stands at a 33-year low 

according to the New Zealand Institute of Economic Research.

Inflationary stresses again are a significant driver of the 

economy’s woes. Consumer price inflation in Q1 2008 was 

3.4%, above the target range of 1-3%, and is forecasted to 

average	3.2%	for	the	whole	of	2008.	A	20.5%	jump	in	the	

year-on-year	price	of	petrol,	as	well	as	a	5.1%	increase	in	food	

prices has been put forward as one of the main reasons for 

continued price pressures. 

New Zealand

A raft of new free trade agreements could provide the 

economy with a much-needed boost though. A recent 

agreement with China will eliminate tariffs on 96% of New 

Zealand	exports	to	the	country	by	2016,	with	35%	of	them	

coming into force on 1 October 2008. New Zealand is also in 

preparatory talks with South Korea over a proposed free trade 

agreement between the two countries. 

The New Zealand Dollar is predicted to appreciate in 2008 

by around 4% before declining to around 1.69 to the Dollar 

in 2012. The NZD will also depreciate against the Yen this 

year, from around $1.16 per ¥100 to $1.29, indirectly boosting 

exports to Japan at a time when export growth is falling. Year-

on-year expansion in March 2008 was just 3.7%, the lowest 

growth for eight months, primarily due to a decrease in dairy 

export volumes.    

The	NZX50	Index	has	slid	10.6%	since	the	beginning	of	2007,	

with the market losing over 20% of its value between October 

2007 and March 2008. It is thought that the economy’s high 

interest rates have adversely affected the index of late.

Top Deals New Zealand 2007 - Q1 2008
Announced 
Date

Status Target Company Target 
Country

Bidder Company Bidder Country Seller Company Seller 
Country

Deal Value 
USD (m)

26-Mar-07 C Telecom New Zealand 
(Yellow Pages directories 
business)

New Zealand CCMP Capital Asia 
Ltd; Ontario Teachers 
Pension Plan

Hong Kong; 
Canada

Telecom 
Corporation of 
New Zealand Ltd

New 
Zealand

1,539

8-May-07 C MediaWorks (NZ) Ltd New Zealand HT Media Ltd Australia CanWest	Global	
Communications 
Corporation

Canada 519

19-Dec-07 C Qualcare	Group	Holdings	
Ltd

New Zealand Retirement Care NZ New Zealand Ironbridge Capital 
Pty Limited

Australia 344

6-Mar-07 C Rockgas Ltd New Zealand Contact Energy Ltd New Zealand Origin Energy Ltd Australia 107

12-Feb-07 C Southern Capital New Zealand Lynwalsh Holdings New Zealand 96

C = Completed;   P = Pending;   L = Lapsed Source: mergermarket
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Top 20 deals, Asia-Pacific 2007-Q1 2008

Pan-regional Asia Pacific 
historical data profile

Announced 
Date

Status Target Company Target Country Bidder Company Bidder Country Seller Company Seller 
Country

Deal Value 
USD (m)

2-Jul-07 C Coles	Group	Ltd	
(88.7% stake)

Australia Wesfarmers Ltd Australia 16,290

11-Feb-07 C Vodafone Essar (67% 
stake)

India Vodafone International 
Holdings BV

Netherlands Hutchison 
Telecommunications 
International Ltd

Hong Kong 13,665

30-Mar-07 C Alinta Ltd Australia Babcock & Brown 
Infrastructure Ltd 

Australia 11,241

14-Mar-07 C Nikko Cordial 
Corporation	(56.15%	
stake)

Japan Citigroup Inc USA 7,820

3-May-07 C Maxis 
Communications 
Berhad 

Malaysia Usaha Tegas Sdn Bhd Malaysia 6,568

29-Mar-07 P Mizuho Securities Ltd Japan Shinko Securities Co 
Ltd

Japan Mizuho Corporate 
Bank Ltd; The 
Norinchukin Bank

Japan 6,511

3-Sep-07 P Korea Exchange Bank 
(51.02%	stake)

South Korea HSBC Asia Pacific 
Holdings Ltd

United Kingdom LSF-KEB Holdings 
SCA

USA 6,317

2-Oct-07 P The Hong Kong and 
China	Gas	Company	
Ltd (39.06% stake)

Hong Kong Henderson Land 
Development Co Ltd

Hong Kong Henderson 
Investment Ltd

Hong Kong 5,932

31-May-07 C Investa Property 
Group

Australia Morgan Stanley Real 
Estate

USA 5,328

12-Jun-07 C Multiplex	Group Australia Brookfield Asset 
Management Inc

Canada 4,945

2-Oct-07 C Nikko Cordial 
Corporation (32% 
stake)

Japan Citigroup Inc USA 4,694

3-Mar-08 P The Korea Express 
Co Ltd (60% stake)

South Korea Asiana Airlines Inc; 
Daewoo Engineering 
and Construction 
Company Ltd; Kumho 
Asiana	Group

South Korea 4,357

27-Apr-07 C Mitsubishi Pharma 
Corporation

Japan Tanabe Seiyaku Co Ltd Japan Mitsubishi Chemical 
Holdings Corp

Japan 4,110

3-Mar-08 P Zinifex Ltd Australia Oxiana Ltd Australia 3,817

23-Aug-07 C Mitsukoshi Ltd Japan Isetan Company Ltd Japan 3,756

28-Mar- 07 C Mitsubishi UFJ 
Securities Co Ltd 
(39% stake)

Japan Mitsubishi UFJ 
Financial	Group	Inc

Japan 3,284

14-Mar-08 P Tuas Power Ltd Singapore SinoSing Power Pte Ltd China Temasek Holdings 
Pte Ltd

Singapore 3,103

26-June-07 C Binariang	GSM	Sdn	
Bhd	(25%	stake)

Malaysia Saudi Telecom 
Company

Saudi Arabia Usaha Tegas Sdn 
Bhd

Malaysia 3,050

24-Aug-07 C Indian India Air India Ltd India 3,000

20-Feb-07 C Nissan Diesel Motor 
Co Ltd (81% stake)

Japan Volvo AB Sweden 2,873

C = Completed;   P = Pending;   L = Lapsed Source: mergermarket
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Pan-regional Asia Pacific historical data profile

Asia-Pacific M&A now accounts for close 
to 20% of global transactions but the credit 
crunch is weighing against recent deal flow in 
the region.

Asia-Pacific M&A activity over the past two years (Q1 2006-Q1 

2008) totalled 6,343 transactions worth $861.2bn, meaning 

that the region accounted for 19% of global deal volumes over 

the period and 11% of aggregate valuations. In addition, Asia-

Pacific M&A activity broadly increased over the period. Overall 

2007 M&A activity saw 3,087 transactions worth a combined 

$418.7bn	–	470	deals	and	$59.9bn	more	than	the	year	before.	

However, regional activity has declined in the first quarter 

of 2008, with just 639 transactions worth $84.2bn coming 

to market – the lowest quarter by value since Q3 2006. 

Compared to the previous quarter, Q1 2008 deals by value fell 

28.3% while the number of transactions fell by 26%

Activity is dominated by deals in the Industrials, 
Financial Services and TMT sectors, which account 
for a combined 47% of overall transactions

Sector split of Asia-Pacific M&A 2007-Q1 2008 - volume

The Industrials, Financial Services and TMT sectors completed 

the most deals in the past five quarters, accounting for a 

combined 1,768 transactions. Transactions in the Industrials 

space comprised 19% of this total, while Financial Services 

deals made up 16% and TMT purchases, 12%. The 

Transportation, Leisure and ‘other’ (comprising Defence 

and Agriculture) sectors witnessed the lowest number of 

deals over 2007 with just 330 transactions being completed 

between them.
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Pan-regional Asia Pacific historical data profile

Financial Services has the highest total 
transactional value, followed by Energy, Mining 
& Utilities and TMT acquisitions

Sector split of Asia-Pacific M&A 2007-Q1 2008 - 
value

Financial Services transactions completed in Asia-Pacific were 

worth the most in 2007, on the back of deals such as the 

$7.8bn	purchase	of	a	56%	stake	in	Nikko	Cordial	Corporation,	

the Japanese Financial Services company, by Citigroup, The 

American Financial Services concern, and Shinko Securities’ 

$6.5bn	buy	of	Mizuho	Securities,	the	Japanese	securities	

and investment services provider. Energy, Mining & Utilities 

and TMT deals were ranked second and third by value 

respectively. Together, the three sectors accounted for 

56%	of	overall	deal	flow	by	value,	with	Financial	Services	

valuations equalling $122.8bn, Energy, Mining & Utilities deals 

worth $88bn and TMT transactions valued at $70.9bn. On 

the flipside, the Leisure, Agriculture and Defence industries 

completed just $16.2bn worth of acquisitions between them 

in 2007, amounting to just 3% of aggregate deal value for the 

year.

China, Japan and Australia witness the bulk of 
Asia-Pacific deal flow by volume 

Geographic split of Asia-Pacific M&A 2007-Q1 2008 - 
volume 

China, Japan and Australia accounted for the lion’s share 

(59%)	of	overall	Asia-Pacific	deal	flow	in	2007,	with	China	

completing 940 transactions and Japan and Australia carrying 

out 643 and 623 deals in that order. Thailand, the Philippines 

and Vietnam on the other hand, accounted for just 122 deals 

between them, accounting for just 3% of overall deals. 
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Geographic split of Asia-Pacific M&A 2007-Q1 2008 - 
value

Similarly, in 2007, Australia, Japan and China dominated deal 

flow by value, with the three countries completing deals 

worth over 60% of the total regional deal valuation. Australia 

completed transactions worth $117bn last year, and also 

hosted the region’s largest M&A transaction in 2007 – the 

$16.3bn	acquisition	of	an	88.7%	stake	in	the	Coles	Group	by	a	

consortium made up of Wesfarmers, the Australian diversified 

retailer, Pacific Equity Partners, Permira and Macquarie Bank. 

Japanese M&A activity equalled $108bn while Chinese deal 

flow came to $79.2bn. Deal flow in the Philippines, New 

Zealand and Vietnam accounted for just $12.9bn – some 2.6% 

of total Asia-Pacific valuations.

Asian outbound activity by value almost doubles 
that of inbound flow

Asia-Pacific inbound cross-border M&A trends

Australian deal value comprises just under 25% 
of Asia-Pacific valuations

Between Q1 2006 and Q1 2008, inbound cross-border deal 

flow in the Asia-Pacific region totalled 2627 transactions worth 

a combined $382.9bn. Inbound transactions broadly increased 

over the period, with annual deal values and volumes 

increasing from 1074 transactions worth $167.7bn in 2006 to 

1,278 deals worth $184bn in 2007. However, Q1 2008 deal 

flow indicates that foreign bidders are now less inclined to bid 

for Asia-Pacific targets – volumes fell by 19% from Q4 2007 

figures while values dropped by 44% –  meaning that quarterly 

M&A figures are now below the long-term average over the 

period	of	292	deals	worth	$42.5bn.	
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Pan-regional Asia Pacific historical data profile

Asia-Pacific outbound cross-border M&A trends

Outbound activity by value over the same period was almost 

double inbound flow, with 2301 transactions, amounting to 

$692.3bn, being completed. Outbound activity by value has 

mushroomed	in	the	most	recent	quarter,	from	$75.7bn	in	Q4	

2007	to	over	$250bn	in	Q1	2008.	This	dramatic	rise	is	primarily	

due to BHP Billiton’s $210.9bn bid for trade counterpart Rio 

Tinto in February 2008.  Accompanying deal volumes have, 

however, not matched this rise, instead dropping 23% from 

309 transactions in Q4 2007 to 238 in Q1 2008. Again, Q1 

2008 outbound M&A figures are below long-term quarterly 

averages	of	256	transactions	worth	a	total	of	$76.9bn.

Private equity buyouts suffering from the 
subprime fallout, whilst exits increase

Asia-Pacific private equity buyouts trends

Outbound and inbound deal volumes remain 
similar over the period

The value of private equity buyouts in Asia-Pacific reached 

their lowest levels since the beginning of 2006 in Q1 2008, 

with	just	54	deals	worth	$7.5bn	taking	place	in	the	first	three	

months of 2008. This represents a fall in quarterly deal values 

of	56%	and	a	decline	in	deal	volumes	of	44%	–	the	largest	

decline over two consecutive quarters. In addition, Q1 2008 

figures are nearly half long-term average quarterly figures by 

value	and	75%	of	average	volumes.	
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Asia-Pacific private equity exits jump in Q3 
2007
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Asia-Pacific private equity exit trends

However, while the Asia-Pacific private equity buyout market 

is undergoing a sharp correction, private equity exits by value 

increased rapidly over 2007 and, aside from a blip in the last 

quarter of the year, continued their upward track in Q1 2008. 

Quarterly exits were worth $6.3bn in the first three months 

of 2008, up from an average $1.6bn per quarter for the whole 

of 2006 and Q1 2007. Likewise, exits by volume reached a 

crescendo in the last quarter of 2007, when 28 divestments 

were completed. However, Q1 2008 volumes were less than 

half this figure, at 13 exits.
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North Asia historical data profile

North Asian M&A activity remains strong 
despite global market downturn

North Asia M&A trends

North Asia M&A activity totalled 3748 transactions worth 

$462bn	between	Q1	2006	and	Q1	2008,	comprising	52%	of	

overall	Asia-Pacific	M&A	volumes	and	53%	of	total	values.	

Incidentally, North Asia M&A deal flow accounted for 11% of 

global volumes and 6% of worldwide values. 

Overall North Asia deal flow remained relatively constant 

over the period aside from a spike in quarterly volumes in Q4 

2007 – up until this point, average quarterly M&A activity was 

around 400 deals worth a combined $49bn. Q4 2007 activity 

topped	out	at	548	deals	worth	$76.2bn	before	falling	back	to	

384	transactions	valued	at	$42.5bn	in	Q1	2008	–	still	broadly	in	

line with average quarterly figures over the period.

Financial Services and Industrials sector acquisitions 
dominate regional deal flow by volume

Sector split of North Asia M&A 2007-Q1 2008 -  
volume

2007-Q1 2008 deal flow in the Industrials, Financial Services 

and TMT sectors led North Asia M&A activity, accounting for 

53%	of	overall	deal	volume,	with	transactions	in	the	Industrials	

space totalling 480 and Financial Services and TMT deals 

equalling	356	and	326	in	that	order.	Leisure	and	Transportation	

transactions,	in	comparison,	were	not	so	popular.	Only	145	

deals – amounting to 7% of overall volumes – were completed 

in these three sectors in 2007.
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Sector split of North Asia M&A 2007-Q1  
2008 - value

Financial Services transactions led when looking at deal values 

by sector, having completed deals worth $83.1bn in 2007. 

Industrials deals in 2007 tagged $48.4bn while transactions 

completed	in	the	Consumer	space	amounted	to	$34.5bn.	

Again, the Leisure and Transportation sectors were situated 

at the bottom of the table, along with the Business Services 

sector. In total, the three industries accounted for $19.9bn 

worth of deals in 2007, just 7% of the total raised from M&A 

activity in the region.

Japanese M&A valuations boost regional deal 
values while China leads by transactional volumes

Geographic split of North Asia M&A 2007-Q1  
2008 - volume

Geographic split of North Asia M&A 2007-Q1  
2008 - value
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It comes as no surprise that between Q1 2007 and the end of 

Q1 2008, M&A deals originating from China accounted for 940 

deals – over Japan’s 643 transactions and South Korea’s 306 

deals – it was in fact Japan who led North Asia’s deal flow by 

value, contributing $108bn to the region’s total of $226.3bn over 

the period. Chinese deal flow amounted to $79.3bn while South 

Korea’s aggregate figure was $38.9bn.

North Asian M&A deal flow led by Financial 
Services, Industrials and Consumer transactions
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North Asia historical data profile

Inbound and outbound flow by value fall in Q1 
2008 from record highs in 2007

North Asia inbound cross-border M&A trends

Notwithstanding a spike in Q4 2007, the number of foreign 

buyouts of North Asian companies between Q1 2006 and 

Q1 2008 has remained relatively constant at around 144 

deals per quarter, with Q1 2008 deal volumes standing at 

132 transactions. However, inbound deal values – which hit 

$30.9bn in Q4 2007 – since fell by 64% to $11.2bn in the first 

quarter off 2008.

North Asia outbound cross-border M&A trends

In Q1 2008, the number of North Asian firms buying foreign 

firms was also reined in, following four consecutive quarters 

of increasing deal growth and valuations. 117 deals worth 

$12.2bn were completed in Q1 2007 while the last quarter of 

2007	saw	167	transactions	worth	$35.9bn	come	to	market.	

In	comparison,	only	115	outbound	deals	worth	$30.8bn	were	

conducted in Q1 2008.  
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North Asian private equity falls below to  
long-term averages

North Asia private equity buyout trends

Private equity activity in North Asia finally returned to earth 

in Q1 2008 following three consecutive quarters of growth in 

terms of both value and volume. Quarterly buyout valuations 

grew by just under four times between Q2 and Q4 2007 while 

volumes	increased	by	85%	over	the	same	period.	However,	

Q1 2008 buyout figures showed a large retrenchment, with 

just 21 buyouts valued at $2.8bn, taking place.

North Asia private equity exit trends

Meanwhile, North Asia private equity exits peaked just one 

quarter earlier (Q3 2007) with 13 divestments worth $7.7bn. 

Since then, private equity sales have fallen, with Q1 2008 

figures indicating eight exits worth $3bn. Regardless, the 

value of divestments in this quarter are still above the long-

term average of $2.2bn per quarter.
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peak in Q3 2007
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South & South East Asia  
historical data profile

Regional deal flow picks up after lacklustre 
second half in 2007 

South and South East Asia M&A trends

South & South East Asia M&A activity topped out in the 

second quarter of 2007 with 191 transactions worth $29bn 

taking	place.	Volumes	have	declined	since	then	to	150	

transactions in Q1 2008 while deal values, having tumbled by 

42% in one quarter, have steadily risen back to $23bn in Q1 

2008.

M&A activity in South & South East Asia from the beginning 

of 2006 to Q1 2008, totalled 1363 transactions worth a total 

of $189.6bn, meaning that the region accounted for 19% of 

overall Asia-Pacific deal flow and 22% of its value. Similarly, 

activity in the region comprised 4% of global M&A volumes 

and 2% of its value over the same period.

Transactions in the TMT space lead regional  
flow by value

Sector split of South and South East Asia M&A 
2007-Q1 2008 - value

In terms of value; TMT, Financial Services and Energy, Mining 

& Utilities M&A led regional flow, accounting for a combined 

$74.7bn worth of transactions in 2007 and Q1 2008. Deals in 

the TMT space comprised just under half this amount, while 

Financial Services activity composed 30% and Energy, Mining 

& Utilities, 22%. At the other end of the scale, Business 

Services, Agricultural and Pharma, Medical & Biotech deals 

totalled just $6.6bn. 
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Sector split of South and South East Asia M&A 
2007-Q1 2008 - volume

India, Malaysia and Singapore are the top three 
countries in terms of deal flow

Geographic split of South and South East Asia M&A 
2007-Q1 2008 - value

Geographpic split of South and South East Asia M&A 
2007-Q1 2008 - volume

In terms of volume, Industrials sector deals led the region, 

clocking 169 deals between Q1 2007 and Q1 2008. Financial 

Services	transactions	numbered	151	while	TMT	acquisitions	

totalled 101. Conversely, Pharma Medical & Biotech, 

Agricultural and Leisure deals between them accounted 

for just 87 transactions – 10.4% of the 833 deals over the 

period.
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Unsurprisingly perhaps, M&A activity by country was led by 

India, whose M&A activity from Q1 2007 to Q1 2008 totalled 

348 deals worth $41.1bn. Malaysia also saw considerable 

deal	flow,	closing	155	transactions	worth	$24.2bn	while	

Singaporean	activity	accounted	for	a	further	152	purchases	

worth	$24.5bn.

Vietnamese M&A is still in its infancy on the other hand, 

having closed only 30 transactions worth $1.3bn in the past 

year. The Philippines and Thailand between them completed 

just 92 transactions worth $13.3bn.
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Industrials deals dominate in terms of volume
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South and South East Asia historical data profile

Cross-border activity rises in second half of 
2007 and Q1 2008

South and South East Asia outbound cross-border 
M&A trends

Outbound South & South East Asia M&A activity has defied 

current market volatility to post record-breaking quarterly deal 

values in Q1 2008 on the back of 82 transactions worth $24bn. 

Previously, outbound deal values steadied at around $10bn per 

quarter in 2007 and grew over the year from a period low of 

$5.3bn	in	Q1	2007.	This	uninterrupted	rise	in	deal	valuations	

indicates that regional bidders are now increasingly ready to 

pay higher valuations for foreign targets.

South and South East Asia inbound cross-border 
M&A trends

Similarly, over the past two quarters, inbound deal flow has 

bucked general downward trends, nearly doubling valuations 

from	$8.5bn	in	Q3	2007	to	$15.1bn	in	Q1	2008.	In	contrast	

however, inbound volumes dipped modestly in Q1 2008 to 94 

transactions, down from a high of 111 in Q2 2007. However, 

both quarterly volumes and values for Q1 2008 are above 

long- term averages for the period, which stand at 91 deals 

worth $12.2bn per quarter.
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Overall outbound valuations have increased 
every quarter since Q1 2007



South & South East Asia historical data profile

Asia-Pacific M&A  |  57

Private equity buyout activity slows following 
strong 2007 performance

South and South East Asia private equity buyout 
trends

South and South East Asia private equity exit trends

2007 private equity activity in South & South East Asia 

showed a slight increase in terms of deal value and volumes 

from	2006	figures,	growing	5%	by	value	and	47%	by	

volume year-on-year. However 2008 deal flow got off to 

a weak start, with Q1 deal values and volumes (21 deals 

worth $2.9bn) showing a small slip from Q4 2007 data. 

Nonetheless, the decline is not too pronounced – the 

quarter’s M&A figures only just missed long-term average 

trends of 23 transactions worth $3bn.
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Quarterly private equity exits rocketed in value in the first 

quarter of 2008. Average quarterly exit values were just 

$409m for the previous eight quarters, while the value of Q1 

2008 divestments was $3.2bn. The number of private equity 

exits in the region also rose slightly in 2007, averaging five 

exits per quarter in 2007 as opposed to four in 2006.

Private equity exits spike in Q1 2008-07-01
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Australasia historical data profile

Australasian deal volumes slide from record-
breaking highs in Q3 2007

Australasia M&A trends

Australasian M&A activity dropped in Q4 2007 and Q1 2008 

from a relatively strong third quarter, when 181 deals worth 

$31.8bn were completed. As it stands, Q1 2008 saw 107 

transactions worth $18.8bn take place, a decline of around 

40% in terms of volumes and values from Q3 2007.

Across a wider timeframe, annual Australasian M&A activity 

increased to 601 acquisitions worth $102.2bn in 2007 as 

opposed	to	525	transactions	worth	$87.7bn	the	year	before.	

Average quarterly deal values and volumes for the whole 

period (Q1 2006 to Q1 2008) are 137 deals worth $23.2bn per 

quarter.

Energy, Mining & Utilities activity dominated 
2007-Q1 2008 deal flow

Sector split of Australasia M&A 2007-Q1 2008 - volume

Sector split of Australasia M&A 2007-Q1 2008 - volume
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Not surprisingly, Energy, Mining and Utilities deals dominated 

Australasian deal flow over the period in both value and volume 

terms, accounting for 19% of overall volumes and 34% of total 

values. Business Services and Financial Services transactions 

also	saw	a	large	number	of	deals	take	place,	with	107	and	85	

transactions respectively. Value-wise, Consumer ($22.9bn) and 

Financial Services ($17.1bn) transactions placed them with a 

19% and 14% share of the market in that order.
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Australia deal value more than seven times that 
of New Zealand valuations

Geographic split of Australasia M&A 2007-Q1 2008 - 
value

Geographic split of Australasia M&A 2007-Q1 2008 - 
volume

Australia
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12%

Australia accounted for the lion’s share of Australasian M&A 

activity, comprising 88% of overall volumes and 97% of total 

values.

Australia

New Zealand

97%
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Australasian volumes overwhelmingly 
dominated by Australian transactions
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Australasia historical data profile

Regional inbound activity by value weakens in 
2007

Australasia inbound cross-border M&A trends Australasia outbound cross-border M&A trends

Annual inbound cross-border activity by value fell slightly over 

the period, with $49.9bn worth of transactions taking place 

in 2006 against $41.6bn in 2007. Annual numbers of foreign 

acquirers buying Australasian targets rose modestly over the 

same period however, with 236 deals being completed in 

2007 – 12 more than the previous year. 

Annual outbound deal flow showed a broadly similar trend, 

with the total value of Australasian buyouts purchasing foreign 

firms falling from $72.3bn in 2006 to $71.2bn in 2007. Again, 

deal volumes rose slightly from 238 transactions in 2006 to 

248 in 2007. However, outbound activity by value surged in 

Q1 2008 to hit a record-breaking $212.7bn off the back of 42 

deals.
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Australasian private equity buyouts remain low 

Australasia private equity buyout trends Australasia private equity exit trends

Australasian private equity activity generally declined in Q1 

2008,	with	buyouts	only	accounting	for	around	56%	of	deal	

volumes and 17% of values witnessed during the M&A boom 

in H1 2007.
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Similarly private equity exits dived in Q1 2008 from a 

reasonably strong previous quarter – exit values for the first 

quarter of the year were worth less than 10% of Q4 2007 

valuations, while the number of divestments plunged from 

nine in Q4 2007 to just two in Q1 2008. In aggregate, regional 

private equity activity in the last quarter is south of long-term 

deal value and volume averages for the whole period to the 

tune	of	approximately	50%	in	terms	of	deal	volumes	and	75%	

value-wise. 

Australasian divestments retreat from 2007 
surge
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qualified professional adviser. Whilst reasonable effort has been made to ensure the accuracy of the information contained in this publication, this cannot 
be guaranteed and neither Mergermarket nor any of its subsidiaries nor any affiliate thereof or other related entity shall have any liability to any person or 
entity which relies on the information contained in this publication, including incidental or consequential damages arising from errors or omissions. Any 
such reliance is solely at the user’s risk.
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