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Methodology
Merrill DataSite commissioned mergermarket to conduct 
a study of M&A activity in the Americas. mergermarket 
interviewed 150 investors and corporate executives who 
focus on M&A deal activity in North America and Latin 
America. Respondents offered their perspectives on issues 
and trends surrounding the M&A community in these 
regions over the next 12 months. All respondents are 
anonymous and results are presented in aggregate. 
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The stock market’s impact on M&A in the Americas has pushed many bulge bracket 
negotiations past the finish line with 14 transactions valued at US$2bn or greater in 
the first eight weeks. In recent years, dealmakers struggled to close on agreements for 
large acquisitions due to the gaps in valuations. The resurgence in the various American 
stock markets has closed the gap. With share prices high, sellers are finally opening up 
to bids, and the bidders can see the value in the market. Assets and companies being 
“overvalued” was a top reason for M&A failures, according to respondents.

Upon a closer look at the numbers, cross-border transactions involving buyers and 
targets within the Americas region is also affecting the potential trend. While volume  
thus far for the year has been down when compared to 2012, the reported value is 
up over US$8bn. Respondents note countries like Mexico and Colombia as attractive 
markets to target for economic growth, and Chile for favorable M&A regulation. 
Incidentally, these countries were targeted in the short year-to-date with acquisitions 
for Mexico-based brewery maker Compania Cervecera de Coahuila (US$2.9bn) and 
Chile-based pension firm Provida Internacional (US$2bn) by two American companies, 
Constellation Brands and MetLife, respectively.

Whether or not two months make a year-long trend will be determined as the year 
goes on, but respondents are confident in the strength of an increase in overall M&A 
activity. The large deals appear to have broken the seal on the flow dealmaking, but 
mid-market deals are expected to see the strongest volume through the rest of 2013. 
Respondents also cite real estate as the top sector common among those based in 
both North America and Latin America, though other targeted sectors differ by region. 
Other respondent predictions include region-centric regulatory concerns and the 
difficulty of performing due diligence in the year ahead.

Merrill DataSite, in association with mergermarket, is proud to debut the Future of 
M&A in the Americas. The following pages cover current and future issues and trends 
concerning the M&A community in North America and Latin America. We hope you find 
this report both informative and insightful, and, as always, we welcome your feedback.

Foreword

The global M&A market is off to a frenzied start for the year with over 
a thousand deals announced in the first eight weeks worth a reported 
US$267bn. As stock market indexes returned to pre-financial crisis 
highs, many deals have involved high profile targets and dealmakers. In 
particular, the companies and financial buyers based in the Americas 
region accounted for 567 deals worth a reported US$176bn, according to 
mergermarket research.

69%

21%

10%

What do you expect to happen to the overall 
volume of M&A transactions in the Americas 
region over the next 12 months? 

 Increase 
 Remain the same
 Decrease

67%

23%

10%

What do you expect  to happen to the overall 
value of M&A transactions in the Americas 
region over the next 12 months?

 Increase 
 Remain the same
 Decrease



Top five largest domestic deals

Announced 
Date

Status Target Company Sector Target 
Country

Bidder Company Bidder 
Country

Deal Value 
USD(m)

11/28/2012 Completed AbbVie Inc. Life Sciences  
& Healthcare

USA Abbott 
Laboratories 
(shareholders)

USA 54,376

02/14/2013 Pending H.J. Heinz 
Company

Consumer USA Heinz Buyout 
Consortium

USA 27,362

08/14/2012 Completed Kraft Foods Group, 
Inc.

Consumer USA Kraft Foods Inc. 
(shareholders)

USA 26,294

02/05/2013 Pending Dell Inc. TMT USA Dell Consortium USA 21,775

04/04/2012 Completed Phillips 66 Energy USA ConocoPhillips 
Company 
(shareholders)

USA 20,790

Top Americas M&A deals

Top five largest intraregional cross-border deals

Announced 
Date

Status Target Company Sector Target 
Country

Bidder Company Bidder 
Country

Deal Value 
USD(m)

10/08/2012 Pending Amil Participacoes 
SA (90% stake)

Life Sciences  
& Healthcare

Brazil UnitedHealth 
Group Inc

USA 4,955

10/17/2012 Completed Celtic Exploration 
Ltd

Energy Canada Exxon Mobil 
Corporation

USA 2,983

12/19/2012 Pending Alterra Capital 
Holdings Limited

Financial services Bermuda Markel 
Corporation

USA 2,975

02/14/2013 Pending Compania 
Cervecera de 
Coahuila

Consumer Mexico Constellation 
Brands, Inc.

USA 2,900

10/18/2012 Completed Carrefour SA  
(Colombian 
operations)

Consumer Colombia Cencosud S.A. Chile 2,621

Feb 29, 2012 - Feb 28, 2013
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Top five largest inbound cross-border deals

Announced 
Date

Status Target Company Sector Target 
Country

Bidder Company Bidder 
Country

Deal Value 
USD(m)

10/15/2012 Pending Sprint Nextel Corp 
(70% stake)

TMT USA Softbank 
Corporation

Japan 35,544

06/29/2012 Pending Grupo Modelo SAB 
de CV  
(49.7% stake)

Consumer Mexico Anheuser-Busch 
InBev NV

Belgium 20,100

07/23/2012 Completed Nexen Inc Energy Canada China National 
Offshore Oil 
Corporation Ltd

China 17,654

04/23/2012 Completed Pfizer Nutrition Consumer USA Nestle SA Switzerland 11,850

03/20/2012 Completed Viterra Inc. Agriculture Canada Glencore 
International plc

Switzerland 7,347

Top five largest outbound cross-border deals

Announced 
Date

Status Target Company Sector Target 
Country

Bidder Company Bidder 
Country

Deal Value 
USD(m)

02/06/2013 Pending Virgin Media Inc TMT United 
Kingdom

Liberty Global, Inc. USA 21,855

06/19/2012 Completed Alliance Boots 
GmbH  
(45% stake)

Consumer Switzerland Walgreen 
Company

USA 6,690

05/31/2012 Completed D.E Master 
Blenders 1753 
B.V.

Consumer Netherlands Sara Lee 
Corporation 
(shareholders)

USA 5,876

04/25/2012 Completed Actavis Group hf. Life Sciences  
& Healthcare

Iceland Watson 
Pharmaceuticals, 
Inc

USA 5,806

03/15/2012 Completed NDS Group 
Limited

TMT United 
Kingdom

Cisco Systems, Inc. USA 5,000



Growth in M&A activity in the Americas region 
will be balanced on the strength of opportunities 
in the middle market, according to respondents. 
Synergies and asset purchases supporting 
long-term strategic goals are now the focus of 
many companies, which represents a diversion 
from recent periods in the M&A marketplace 
characterized by large-scale consolidation 
involving deals of the billion-plus variety. Indeed, 
the majority of survey respondents expect the 
strongest volume to involve companies valued  
at US$500m or less.

After much hesitation and delayed dealmaking in 2012, 
companies are expected to have high cash reserves  
ready for pursuing acquisitions in line with overall  
growth strategies. Respondents’ consensus states that 
middle market companies will be favored due to fairer 
valuations and reduced risk when compared to large 
transformational deals. Further, the relative ease with 
which smaller deals are completed will boost the middle 
market, whereas as the volatile valutations gap has hurt 
dealmaking in the upper strata. As a US-based corporate 
general manager states, “The [bid-ask] gap widens as we 
climb up the deal size range.” A head of finance in Chile 
agrees, “There is no relief for buyers when the deal is large.”

Regarding bidders from outside of the Americas region, 
respondents note that most of the inbound dealmaking in 
both North America and Latin America will come from the 

Market trends

31%

40%

19%

10%

Based on company valuations, where do you expect deal flow to  
be the strongest over the next 12 months? 

 Less than US$250m 
 US$250m to US$500m
 US$500m to US$1bn 
 Greater than US$1bn

0% 20% 40% 60% 80% 100%

North America 92%

Asia-Pacific 46%

Where will the buyers of north American targets come from?

Where will the buyers of Latin American targets come from?

0% 10% 20% 30% 40% 50% 60% 70% 80% 90%

North America 52%

Asia-Pacific 53%

Latin America 80%

“The valuation gap has yet to close for 
large assets. When it comes to small 
and medium deals the valuations are 
much more proper and acceptable.”

CFO, Argentina
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Asia-Pacific region. Chinese and Indian companies will look 
to acquire technology and access to markets with greater 
economic growth forecasts and more favorable valuations, 
respondents say. Activity in Latin America is mostly 
expected to take place within the region, but Asia-Pacific-
based companies will be the most common external 
acquirer. In 2012, Asia-Pacific bidders paid a reported 
US$130bn over 279 deals, a significant increase over the 
previous year.

Organic growth remains difficult for many Americas-
based companies, respondents note. In order to stay 
on track for generating new revenues in existing core 
competencies (or complementary markets), corporates 
will likely consider majority stake acquisitions. A Peru-
based respondent comments: “M&A is our core strategy 
to expand and diversify our business. We’ve already 
acquired in many areas and will start targeting attractive 
neighboring markets in order to improve technology and 
efficiency.” Many remain hesitant to take on the full risk of 
a new company, as evidenced by the 51% of respondents 
likely to partake in joint ventures. “Lower risks and capital 
requirements,” a Canada-based VP considering joint 
ventures says, “represent a valid growth option during 
economic uncertainty.”

Recent IPO performance has placed doubt in many 
corporates’ minds. As a result, debt has reemerged as a 
primary source of financing for M&A transactions. Cost  
of debt is at a historical low, and respondents specify that 
they are likely to use up to 50% debt in transactions that 
use a mix of debt and equity.

Which type of deal(s) will your company/firm most likely consider  
over the next 12 months? 

0% 10% 20% 30% 40% 50% 60%

Minority stake acquisition 42%

Joint venture/strategic alliance 51%

Majority stake acquisition 54%

What will be the primary driver(s) of strategic buy-side M&A activity  
over the next 12 months? 

0% 10% 20% 30% 40% 50% 60% 70%

Synergies

Vertical integration

Access to new geographical markets

34%

40%

59%

What will be the primary driver(s) of sell-side M&A over the next 12 months? 

0% 10% 20% 30% 40% 50% 60% 70%

Divest non-core assets 

Focus on core competencies

Raise capital

43%

48%

64%

“Asia-Pacific investors are acquiring 
targets in north America regardless of 
the economic uncertainty. They see the 
troubled market as an opportunity to 
enter and acquire assets at low prices.”

Investment banker, US



Top targets

The most attractive markets and sectors within the 
Americas region according to respondents largely 
depend on their home country. Brazil will be a top 
target for both regions, for instance, but Latin America-
based corporates and investment bankers are much 
higher on the industrials and chemicals sector than 
their North America-based counterparts.

Brazil continues to be a primary destination for strategic  
and financial buyers despite the previously red hot economy’s recent 
descent. The government has effectively reduced macroeconomic 
concerns and is forming a solid regulatory foundation sufficient 
for many North America-based corporates. Mexico and Colombia, 
however, are close to supplanting Brazil as the top priority, 
according to respondents based in Latin America.

Mexico and Colombia have favorable regulatory systems in 
place, in addition to a rapidly growing economy, respondents say. 
Economic recovery in Mexico has outpaced many of the other 
nations suffering from the downturn. Growth forecasts remain 
strong in 2013 for both countries.

Optimism is high among North America-based respondents for 
the recovery of the US M&A market. With the campaign cycle and 
fiscal cliff debate finally behind them, corporates and investment 
bankers have a greater sense of certainty over the next 12 months. 
And, according to one US-based managing director’s comments, 
Canada has been “considerably resistant to the recession, and 
investors are confident of high returns.”

As is historically the case, M&A in the energy sector remains 
strong as a North America-based target. New technology will be 
commonly sought after for acquisitions as the need to diversify and 
compete in order to take advantage of growing demand intensifies 
around the globe. In the resource rich Latin America region, buyers 
have their sights set on construction and the industrials and 
chemicals sectors. 

The most acquisitive corporates in both regions will be from the 
energy sector, respondents agree. As the Americas moves towards 
energy independence and continued exploration and production of 
oil and gas, the large energy majors are increasingly becoming more 
competitive. Separately, tech, pharmaceuticals, and financial services 
companies will be the most acquisitive North America-based 
companies while the most active Latin America-based buyers will be 
from the industrials and chemicals and construction sectors, as well 
as state-owned enterprises. When compared to 2011, Latin America-
based buyers spent more than triple on construction acquisitions 
totaling over US$7.1bn worth. Volume in industrials and chemicals 
acquisitions increased by nearly 50% over the same period.

Respondents LatAm Both NorthAm

Where 
will you 
find 
the top 
targets?

Geography
Mexico Brazil US

Colombia Canada

Sectors

Construction Real estate Energy

Government Transportation

Industrials

Which sectors 
will have the 
most acquisitive 
corporates?

Industrials Energy TMT

Construction Pharma

Government Financial 
services

“The us fiscal cliff resolution and its 
recovering market has helped improve 
confidence in the us as a destination for 
investments. Access to us markets gives 
companies from other regions a global 
image. Most of the companies from 
emerging markets who lack technology 
look to acquire it through us companies for 
integration into their home market. Also, 
columbia and Mexico are growing at an 
impressive rate and capturing market share  
in these growing markets is a priority.” 

Corporate VP, US
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Regulation and the economy

Respondents agree, the most visible deterrents 
in finalizing deals over the next 12 months are 
economic recovery and tight regulation. The 
decision to further negotiations or engage in 
dealmaking talks is difficult for investors to make 
in an uncertain economy, and while indications 
of stability going forward are surfacing, concerns 
understandably linger after a few brutal post-
financial crisis years. Similarly, respondents 
cite that regulatory reform has come in small 
doses, but has not sufficiently increased investor 
confidence, especially in Canada and Argentina.

Up North, the Investment Canada Act (ICA) is a concern 
for foreign companies who have an interest in acquiring 
within the country. The somewhat ambiguous policy gives 
the Canadian government the authority to reject foreign 
bidders based on a test of whether or not the deal provides 
a net benefit to the country, most notably exercised in 2010 
at the blockage of BHP Billiton’s bid for Potash Corporation. 
The government supports foreign investment and has 
acknowledged it as a key source for domestic growth,  
but the ICA remains an obstacle to potential acquirers.

Nearly half of all respondents say the ICA will reduce inbound 
M&A activity into Canada, though many do not expect the 
decrease to be too significant. According to a US-based 
corporate director, the growing interest from state-owned 
companies has created a situation for alarm for the 

What will be the most significant obstacle(s) for completing M&A 
transactions over the next 12 months? 

0% 10% 20% 30% 40% 50%

Due diligence

Sluggish economic growth

Strict regulatory requirements

31%

39%

39%

What will be the primary reasons for M&A failures for deals announced  
in 2012-2013? 

0% 10% 20% 30% 40% 50% 60%

Incompatible culture

Nonexistent/overestimated synergies

Did not anticipate foreseeable events

Overvalued asset/company

Economic conditions

17%

39%

41%

47%

56%

Do you expect the investment canada Act (icA) to significantly reduce 
inbound M&A activity into canada?

0% 10% 20% 30% 40% 50% 60%

No 

Yes

54%

46%

“it’s not only about the revenue, 
but economic conditions have also 
constrained the credit markets and thus 
companies that seek external finance fail 
to get the financing for their M&A deal.”

Investment banker, US



What is the biggest threat to the surging Latin American M&A market  
in 2013? 

0% 10% 20% 30% 40% 50%

Domestic macroeconomic policy

Legal constraints

42%

45%

Canadian government which does not want its markets to 
be controlled by foreign countries. The same respondent 
nonetheless maintains that inbound activity will not be 
severly restricted. An investment banker based in the US, 
however, believes the impact is stronger, stating: “Those 
targeting Canada will not like to compromise on deal 
structure or investment size because of the significant 
removal of value. Many will look to alternative investment 
opportunities in other markets.”

The legal system in many Latin American countries 
remains unclear, according to respondents. A Canada-
based investment banker explains that foreign companies 
seeking M&A transactions have to “run from one end to 
another to get all the necessary approvals.” Respondents 
from Peru and Brazil add that on a global scale, many 
aspects of their respective legal systems are corrupt 
and transparency has long been an issue. Local content 
requirements and the required partnerships with state-
owned enterprises further complicate the issues, 
respondents say.

if yes, which alternatives to takeover bids do you expect will be  
most common?

0% 10% 20% 30% 40% 50% 60%

Initial toehold acquisitions of public stock: 10%

Joint ventures

Smaller acquisitions within ICA threshold

39%

51%
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While just over half do not anticipate any 
significant change, four fifths of the remaining 
respondents say due diligence over the next 
12 months will be more difficult than last year. 
Compliance with foreign law and regulation and 
the availability of data are the primary issues. 
The Asia-Pacific and Middle East-North Africa 
regions are considered at the top of the list 
of countries where due diligence will require 
significantly more attention than usual.

Advancements were made in the due diligence process 
up until the financial crisis, according to an investment 
banker based in the US. “The benefits of previous 
advancements [to the due diligence process] have all been 
eroded because of the long recession. The system is not 
able to sustain market turmoil and uncertainty, and now 
the basic due diligence necessities are missing.” 

Especially in the emerging markets, access to reliable 
information has been very difficult, respondents add. In 
the Middle East-North Africa, regulatory and governance 
standards have not improved much, according to a  
US-based investment banker. “Investors’ confidence is 
shaken by the limited access to required information,  
and they do not understand where to start the process.”  
A corporate CFO based in Brazil comments on the issues 
in Asia-Pacific and Latin America: “Both regions are known 
for their corruption and poor governance standards. 

Due diligence

39%

51%

10%

compared to last year, how difficult do you expect managing the  
due diligence process will be over the next 12 months?   

0% 10% 20% 30% 40% 50% 60% 70% 80%

Availability of relevant financial and operating data

Legal compliance

58%

70%

What do you expect will be the most significant challenge(s) for buyers  
in the due diligence process? 

“There has been a lack of emphasis on 
improving corporate governance and 
making the regulatory system more 
robust for the quality and easy flow  
of information.”

Corporate VP, Canada

 More difficult
 No change
 Less difficult



Information is not easily available, monitoring of financial 
books is not up to standard, and companies have been 
known to tamper with data.”

The slow economic recovery has had a lasting effect 
on M&A due diligence. As previously noted by survey 
respondents, the valuation gap is significantly wide for 
larger companies. The perceived value of these companies 
is skewed by seasonal or cyclical figures and diverts 
depending on who is asked. 

Which region(s) will have the most significant due diligence obstacles  
over the next 12 months? 

0% 10% 20% 30% 40% 50% 60%

Middle East and North Africa

Asia-Pacific

57%

57%

“compared to north America, accessing 
information in Latin America has been 
tough. The regulatory environment 
is rapidly changing, and significant 
uncertainty surrounds FDi policies, 
foreign exchange, corporate securities, 
and labor law.” 

Corporate CEO, Argentina
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Historical data

Americas domestic M&A Americas intraregional cross-border M&A

Americas outbound cross-border M&AAmericas inbound cross-border M&A
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About Merrill DataSite

Merrill DataSite – built with the client in mind

Merrill DataSite was created to meet its clients’ needs and built 
to their specifications. Since 2002 we have consistently leveraged 
the experiences of our clients to add leading-edge functionality 
to the available toolset. Merrill DataSite allows its users and 
administrators to:

Examine documents immediately. Patented technology ensures 
you never have to wait for a document to be downloaded. Because 
the data resides on Merrill’s servers, you can simultaneously view an 
unlimited number of documents in multiple windows without having 
to close out or save to your “temp” file. When faced with hundreds of 
documents to review, this feature saves significant time and expense. 

Designate user permissions. Team administrators can control 
which users will be able to view, print or download specific 
documents, folders or projects – simply and quickly.

Search every word in every document. With large document 
collections, sophisticated search features are key to finding 
critical information and accelerating the due diligence process.
Merrill DataSite performs Optical Character Recognition (OCR) 
on each and every letter in each and every document. Our search 
capabilities allow users to search tens – if not hundreds – of 
thousands of pages to find what’s relevant to them. Merrill 
DataSite’s search capabilities ensure nothing is missed in any 
of the posted documents - regardless of where they may be 
organized within the index (e.g. find every instance of “contract” 
and “termination” within 5 words of each other, etc.). Search 
results are returned much faster and are unlimited in terms of 
document results and hits within a document. 

Using wildcard, fuzzy, proximity, boosting, Boolean and grouping 
modifiers, you can search and find exact matches and near-matches, 
including misspelled words. Potential buyers will enjoy increased 
confidence knowing they’ve received and seen all materials and 
documents that are relevant to their decision-making.

Protect confidential information. ”View-only” documents are 
never downloaded. Merrill DataSite, not the computer’s browser, 
controls the caching process providing unmatched security levels. 
Unlike other VDR providers, images are never viewable on the 
PC’s cache after the conclusion of a session. 

Track all activity accurately. Auditing and reporting tools provide 
a verifiable account of each individual’s time spent viewing 
both documents and specific pages – information that adds 
negotiating leverage. 

Need to work remotely?

No problem. Whether you’re working in Beijing or New York,  
you can view your documents online without having to navigate 
through internal firewalls and email restrictions that often  
exist for outside company connections and which delay the due 
diligence process.

Security is our highest priority

Merrill has been a trusted provider of secure information to 
the financial and legal industries for more than 40 years. Our 
employees execute letters of confidentiality and we are audited 
annually (internal and third-party) to make certain our IT 
infrastructure and processes remain sound. Merrill DataSite was 
the first virtual data room to receive the ISO 27001 certification 
for its comprehensive Information Security Management System 
(ISMS). The ISO 27001 standard, developed by the International
Organisation for Standards to establish international requirements 
for information security and certification of ISMS, is designed 
to ensure effective protection of information assets in foreign 
markets, as well as across national and regional boundaries.

The best tool in the industry

Merrill DataSite technology allows for the fastest conversion of  
soft and hard copy documents to the electronic viewing platform.  
As a result, designated administrators are able to review 
documents the moment they are available. Through secure, 
simultaneous access, full text search capabilities and robust 
reporting tools, both archival and transactional due diligence 
processes are streamlined. As a result, Merrill DataSite gives you 
more insight and control, and dramatically reduces transaction 
time and costs. 

As a leading provider of VDR solutions worldwide, Merrill DataSite 
has empowered more than two million unique visitors to perform 
electronic due diligence on thousands of transactions totalling 
trillions of dollars in asset value.

SMART. SIMPLE. SECURE.

Merrill DataSite is established as the market-leader for virtual data rooms (VDRs) in the Americas 
and across the world. We have many years of experience to bring to your transaction and have had 
time to develop and refine our technology, leading to a peerless Project Management and systems 
infrastructure that operates 24/7/365. Please visit our website: www.datasite.com
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About Merrill Corporation

Founded in 1968 and headquartered in St. Paul, Minnesota, Merrill Corporation is a leading  
provider of outsourced solutions for complex business communication and information.

Merrill Transaction and Compliance Services
Through a broad range of tools and services, Merrill Corporation 
streamlines document composition, filing, printing, distribution 
and electronic access to the transaction and regulatory 
compliance activities of its clients engaged in securities offerings, 
reorganizations, mergers and acquisitions, SEC and other 
regulatory filings. As a registered, third-party service provider 
offering public companies expert EDGARization and XBRL filing 
services, Merrill professionals can compose, edit, electronically 
file, manage and distribute data in printed or electronic format.

Merrill Legal Solutions provide both on-demand and on-site litigation 
support, information management and electronic and print document 
management services for law firms, corporate legal departments and 
professional services firms. Examples of our expertise include the 
creation of searchable litigation document repositories, management 
of electronic data discovery and the delivery of real-time court 
reporting and deposition videography services.

Merrill’s Marketing and Communication Solutions supply brand 
identity management, customer communication and packaged 
direct marketing programs for sales professionals in industries 
such as real estate, mutual funds and insurance. Examples of our 
services include customizable corporate identity materials, direct-
mail marketing pieces and promotional programs supported by 
web-based technologies.

Merrill’s Translations Services provide a range of translation options 
to help clients achieve the most efficient and cost effective approach 
to their translation projects. Merrill Brink offers extensive legal 
translation services for international litigation, intellectual property, 
patents, contractual matters, antitrust matters, mergers and 
acquisitions, arbitration and more.

ABOUT MERRILL DATASITE
Revolutionizing the due diligence process
Merrill DataSite is designed for rapid deployment and can be up  
and running within two hours of a client’s need. Our team can scan, 
upload and organize thousands of pages of content from any source 
in 24 hours or less. Every aspect of the process, from document 
scanning to VDR hosting and project management is delivered by 
Merrill’s multilingual team, available around the clock worldwide.

With Merrill DataSite, all documents are captured and indexed to 
an online database and because all rights are designated by the 
client, security and control are guaranteed. Each user’s ability 
to view, print or access source documents is set up by the client 
administrator and can be changed at any time. Merrill DataSite 
provides useful tools including full search, viewer audit capability, 
Q&A, bulk uploads and detailed user activity tracking that help 
clients maintain tighter control and have greater insight into 
reviewer behavior.

Merrill DataSite enhances transaction success 
Merrill DataSite is the industry’s acknowledged leader with more 
than 25,000 projects completed. Private and public companies 
across the globe have leveraged Merrill DataSite to increase the 
value of the following types of transactions: 

•	Mergers, acquisitions and divestitures 
•	Private placement transactions 
•	Leveraged buyout transactions 
•	Bankruptcy and reorganization transactions 
•	Financial restructuring transactions 
•	 Initial public offerings and dual-track processes 
•	Asset purchases and liquidations 
•	Post-merger integration 



Merrill Contacts
Merrill DataSite (Division of Merrill Corporation) Contacts 
Tel: +44 20 7422 6100 (Europe) 1.888.867.0309 (US)
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Ana Paula Macêd Távora 
de Castro
Regional Director,  
South America
Tel: +55 11 9908 0858

Luis Felipe Salles Cunha
Regional Director, Brazil
Tel: +55 11 3568 2429

Brian Gilbreath
Vice President,  
Midwest & Latin America
Tel: +1 404 934 8085

Hank Gregory
SVP, Western Canada  
& Pacific Northwest
Tel: + 604 603 4360

Ryan MacMillan
Regional Director, Canada
Tel: +1 416 214 2448

Jason Hedges
Regional Director, Canada
Tel: +1 416-878-3260

Michael Kennedy
Regional Director,  
New England
Tel: +1 207 829 4369

Ross Whittaker
Regional Director,  
New England
Tel: +1 617.535.1516

Jon Lenihan
Regional Director, Boston
Tel: +1 617-535-1618

Forrest R. Doane
Regional Director, New York
Tel: +1 212 229 6620

Adam Kuritzky
Regional Director, New York
Tel: +1 917 232 9569

John McElrone
Regional Director, New York
Tel: +1 212 229 6656

Ken Longernecker
Regional Director, New York
Tel: +1 212 229 6882

Will Wilkes
Regional Director, New York
Tel: +1 212 229 6588

Joseph Solano
Regional Director, New York
Tel: +1 212 229 6576

Matthew Mezzancello
Regional Director, NY,  
NJ & PA
Tel: +1 212 229 6618

Steve Piccone
Vice President, New York
Tel: +1 212 229 6883

BJ Birtz
Regional Director, Raleigh
Tel: +1 919 996 9117

Paul Kleinkauf
Regional Director, Southeast
Tel: +1 404 602 3251

Michail Sidorov
Regional Director,  
Ohio & Michigan
Tel: +1 216 333 1274

Jessie Saini
Regional Director, Midwest
Tel: +1 312-386-2293

Scott Haugen
Regional Director, 
Minnesota & Wisconsin
Tel: +1 651 632 4375

Anthony Crosby
Regional Director, Chicago
Tel: +1 312 674 6511

Mark Plaehn
Regional Director, Chicago
Tel: +1 312 674 6527

Kelly-Leigh Keefe
Regional Director, Chicago
Tel: +1 312 386 2229

Nicholas Renter
Regional Director, Texas
Tel: +1 214 754 2100

Bryan Brighton
Regional Director, Austin
Tel: +1 512 551 2986 

Andrew Buonincontro
Regional Director, Bay Area
Tel: +1 650 493 1400

Erik Sandie
Regional Director, Bay Area
Tel: +1 650 493 1400

Jay Loyola
Regional Director, Bay Area
Tel: +1 949 622 0663

Dan Phelan
Regional Director,  
Los Angeles
Tel: +1 213 253 2139

Hans Schumann
Regional Director, San Diego
Tel: +1 760 635 0830

David Yeary
Vice President,  
DataSite Life Sciences
Tel: +1 415 307 4414

James Snaza
Director of Life Sciences
Tel: +1 651 632 4585

Jon Blue
Vice President, Clean Tech
Tel: +1 206 696 9169



The Future of M&A in the Americas   17

Wrap up your deal
with Merrill DataSite.

www.datasite.com

“In today’s uncertain market
what is the best way to
present our company’s
assets and bring
our deal to a
successful close?”

Maximize your deal’s potential with a Merrill DataSite virtual data room. 

Every day, dealmakers all over the world use virtual data rooms from Merrill DataSite  
to drive deals to a successful conclusion. Why? Because Merrill DataSite makes it easy  
to present your deal to buyers anywhere around the world, and it’s fully supported by  
an expert and experienced project management team.

Invite interested parties to review your deal’s due diligence information online, via a 
secure virtual data room, hosted by Merrill DataSite.

It’s smart, simple and secure. It captures buyers’ actual due diligence activities online 
and provides you with valuable intelligence to help negotiate a successful deal.

To find out more, or to arrange a demonstration of our VDR solution, call 
1.888.867.0309, email us at info@datasite.com, or visit www.datasite.com today.



About mergermarket

mergermarket is an unparalleled, independent mergers & acquisitions 
(M&A) proprietary intelligence tool. Unlike any other service of its kind. 
mergermarket provides a complete overview of the M&A market by 
offering both a forward-looking intelligence database and a historical 
deals database, achieving real revenues for mergermarket clients. 

For more information, please contact:

Erik Wickman
Managing Director, Remark
Tel: +1 212 686 3329

Remark, the events and publications arm of The Mergermarket Group,  
offers a range of publishing, research and events services that enable  
clients to enhance their own profile, and to develop new business opportunities  
with their target audience. 

To find out more, please visit www.mergermarketgroup.com/events-publications
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Disclaimer
This publication contains general information and is not intended to be comprehensive nor to provide financial,  
investment, legal, tax or other professional advice or services. This publication is not a substitute for such 
professional advice or services, and it should not be acted on or relied upon or used as a basis for any investment 
or other decision or action that may affect you or your business. Before taking any such decision, you should 
consult  a suitably qualified professional advisor. Whilst reasonable effort has been made to ensure the accuracy 
of the information contained in this publication, this cannot be guaranteed and neither mergermarket nor any of 
its subsidiaries or any affiliate thereof or other related entity shall have any liability to any person or entity which 
relies on the information contained in this publication, including incidental or consequential damages arising 
from errors or omissions. Any such reliance is solely at the user’s risk.

11 West 19th Street
2nd fl.
New York, NY 10011
USA

t: +1 212.686.5606
f: +1 212.686.2664
sales.us@mergermarket.com

80 Strand
London
WC2R 0RL
United Kingdom

t: +44 (0)20 7059 6100
f: +44 (0)20 7059 6101
sales@mergermarket.com

Suite 2001
Grand Millennium Plaza
181 Queen’s Road, Central
Hong Kong

t: +852 2158 9700
f: +852 2158 9701
sales.asia@mergermarket.com

Part of The Mergermarket Group 

www.mergermarketgroup.com


