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Major players in the Latin American dealmaking market are moving the region closer to the 
global center for M&A activity. After Brazil played the leading role in placing Latin America  
on the dealmaking map, the spotlight has spread to other emerging countries like Mexico and 
colombia. Attractive economic growth sparked the shift, but government initiatives permitting 
better capital flow and competition in previously monopolized industries within these countries 
have made Latin America a more common ground for M&A to the industrialized world. 

recently becoming a global hot spot, dealmaking activity in brazil has settled 
from its sprinter’s pace. Despite recent economic and political uncertainty,  
brazil is still the largest mergers and acquisitions (m&a) market in latin 
america. Survey respondents are confident m&a levels will bounce back  
quicker than past slumps thanks to the more established latin american  
m&a marketplace.

While facing its own economic woes, mexico has steadily emerged as a 
dealmaking destination. after experiencing contraction in Q2 2013, forecasters 
are predicting a surge to 4% growth in the year ahead. in recent years, m&a 
value and volume have steadily increased in mexico, raising expectations for the 
market when looking ahead. respondents are indeed optimistic with the wide 
majority expecting an increase in activity over the next 12 months. in addition  
to high predicted growth, dealmakers in mexico anticipate structural reforms  
to energy, telecommunications and tax policy being pushed by President enrique 
Peña nieto. opening up these industries to competition, will increase the number 
of mexican companies looking to acquire as well as foreign investment interest, 
respondents say.

energy and industrials & chemicals are expected to drive activity in brazil, 
as noted by respondents in the Sector Heat chart. new exploration frontiers 
are receiving high investment interest from foreign corporate and financial 

parties. The construction sector and the South-east region of brazil are 
predicted to be very active with demand high for major infrastructure and 
transportation projects in support of forthcoming tourism influx brought on 
by the 2014 World cup and 2016 olympic games. energy also tops the mexico 
Sector Heat chart, but is followed by TmT, which is likely feedback from 
the mexican government’s recent telecommunications reform bill. atop the 
region Heat chart are northern and north-western mexico, where energy 
reform will make a big impact through the opening of oil investment  
to foreign parties.

Domestic and cross-border private equity is expected to continue driving a 
significant portion of activity in latin america, according to respondents. in 
brazil and mexico, respondents say private equity groups will be the most active 
acquirer when including non-traditional m&a investment. buyouts are expected 
to be the most common deal type in both countries.

latin american m&a markets are maturing at high speed with the outlook for 
opportunities holding strong. The next few pages go in-depth into dealmakers’ 
insights and predictions for the region’s top economies – brazil and mexico. We 
hope you find this report informative and, as always, we welcome your feedback. 

Foreword

MetHodoLoGY
merrill DataSite commissioned mergermarket to conduct a study of m&a 
dealmaking activity in brazil and mexico. mergermarket interviewed 75 
private equity practitioners, corporate executives, lawyers, and bankers 
who focus on m&a activity in brazil and mexico. respondents offered their 
perspectives on issues and trends surrounding m&a in these regions.  
all respondents are anonymous and results are presented in aggregate. 



deALMAkinG in BrAziL
what do you expect to happen to the overall  
number of M&A deals in Brazil in the next 12 months?

by a narrow margin, respondents expect the volume of m&a to 
increase in brazil. many of these respondents say the situation 
in brazil is improving after the economy stagnated through 
much of 2013. Foreign investors are targeting sectors that have 
benefited from simplified regulation, brazil-based respondents 
say. “Valuations are attractive for foreign bidders and factors like 
regulatory and environmental issues are being better taken care  
of than in the past,” comments one private equity managing director.

a notable minority of respondents disagree and expect activity to 
decrease or remain stagnant. according to a private equity partner: 
“There are huge stability issues with the brazilian economy. 
acquirers are finding better opportunities elsewhere.” The effects  
of last year’s economic slowdown still resonate with a sizeable 
portion of dealmakers.
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“The government authorities are pursuing 
policy initiatives designed to ease barriers 
for private equity investment in order 
to facilitate cross-border m&a. The 
exchange rate is currently beneficial  
for foreign acquirers of brazilian assets.”
Partner, brazil-based law firm

Va
lu

e 
(U

S$
bn

)

Volum
e

PAGE Dealmaking in brazil

4

*2013 represents Q1-Q3 data 



PAGE

5

www.mergermarketgroup.com

what will be the most common objectives  
for Brazilian dealmakers?

Financial investors have been increasingly active over the past few years, often in a race to fuel brazil’s 
burgeoning consumer economy. Private equity wheeling and dealing in brazil should continue, according  
to 50% of respondents choosing a financial bidding strategy as the primary objective in m&a. a legal 
advisor explains: “brazil is a very good market for entering new business lines as its domestic demand  
and rapidly evolving consumer market provide many growth opportunities.”

Deals are expected to be driven by smaller mid-market deals in the US$101m to US$250m range, 
according to a majority of respondents. many believe this is the result of the slumping economy bringing 
values down, while other respondents comment that the deal size is the sweet spot for dealmaking value 
in the current environment.
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what will be the most common deal size  
in Brazil over the next 12 months?
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The South-east region of brazil is unanimously the most active section of brazil and is expected to  
be in the future. Home to the country’s two largest economies by state, rio de Janeiro and São Paulo,  
it is clearly the region for dealmaking. The outlook is also optimistic, as one São Paulo-based corporate 
executive explains: “infrastructure is improving in São Paulo and rio de Janeiro, and leading brands  
and financial markets have made room for expansion that will reach across brazil.”

energy is the hottest sector for the country, but particularly in the north, with 86% of respondents 
predicting an increase. While the companies themselves are often headquartered elsewhere – like  
rio de Janeiro-based Petrobras – a new exploration frontier had been opened in recent years near  
the northern coast. The exploration has been challenging, but has already seen high interest with  
blocks auctioned off to majors such as ogx and exxon mobil earlier in the year.
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region Heat chart
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regulation and the economy are the top hurdles for m&a dealmaking in brazil, according to respondents. 
in the past two years, brazil has seen its once rapid economic growth slump and a merger control law 
that potentially adds significant time to the approval process. an investment banker describes her take on 
the environment: “lenders are carefully evaluating the environmental aspects of each deal before making 
a decision to invest. availing finance is not easy at all; there are regulatory procedures that need to be 
followed. Without approval, lenders refuse financing.”

culture is cited by barely over a quarter of respondents, which marks an improvement over previous years. 
The gap in culture between the dealing parties was a primary concern, but synergies have been built 
under new strategies. Forming a single culture for the new entity and identifying potential cultural risks  
at early-stage due diligence have been effective strategies, which are becoming essential. 

what is the most significant hurdle to negotiating  
and completing M&A transactions in Brazil? 

what do you expect will be the most significant 
challenge(s) for buyers in the due diligence process? 
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Private equity funds look to dominate m&a dealmaking in brazil, according to nearly three-quarters of 
respondents. Financial buyers have been more aggressive inbound and domestically, respondents suggest. 
Financial bidders have been involved in full-on acquisitions in 2013, including US-based private equity firm 
blackstone who participated in a US$705m deal for alphaVille Urbanismo and brazil-based fund bnDeS 
Participacoes’s purchase of a 19% stake in brennand cimentos for US$105m.

buyouts and minority stake investments are right for the environment, a majority of respondents agree. 
With falling valuations as a result of economic sluggishness, private equity funds are apt to take advantage. 
a legal advisor comments on the importance of funds: “Private equity activity makes a major component of 
brazilian m&a. Participation by Pe has gained significant prominence and the trend is expected to continue 
through 2014.”

which type of activity will be most common  
in Brazilian private equity?

which type of bidder do you expect to be most  
active in Brazil over the next 12 months?

37%

21%

27%

5%

5%

5%

40%

34%

16%

10%

 buyout
 minority stake investment
 Trade sale
 consortium deals for bulge bracket companies
 Secondary sale
 iPo

 Foreign financial/private equity
 Domestic financial/private equity
 Domestic strategic/corporate
 Foreign strategic/corporate
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top Private equity deals in Brazilian History

Announced 
Date

Target Company Target  
Dominant 
Sector

Bidder  
Company

Bidder 
Dominant 
Country

Deal Value 
USD(m)

apr-03-2011 companhia brasileira de 
mineracao e metalurgia  
(cbmm) (15% Stake)

mining nippon Steel & Sumitomo metal 
corporation; PoSco; Sojitz 
corporation; Japan oil, gas and 
metals national corporation;  
national Pension Service of  
korea; JFe Holdings inc

Japan 1,950

Jun-12-2010 banco bTg Pactual Sa  
(18.65% Stake)

Financial 
Services

bTg Pactual (international  
consortium of investors)

china 1,800

oct-08-2007 San antonio internacional energy gP investments limited brazil 1,000

Jun-05-2010 Tivit Terceirizacao de Processos 
Servicos e Tecnologia Sa

computer 
software

apax Partners llP United 
kingdom

938

Jul-06-2013 alphaVille Urbanismo Sa  
(70% Stake)

construction blackstone real estate advisors; 
Patria investimentos ltda

brazil 705
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evaluating the slowest start in brazilian m&a since 2005, respondents blame the economy as well as a mix of valuations and 
tax policy. respondents say the initial shock to the market created too wide a bid-ask gap – prices did not align with what the 
economic indicators signaled. other respondents chime in to say that taxation of cross-border transactions put a temporary 
block on the dealmaking pipeline.

again, this marks an improvement over previous slumps and dealmaking concerns. With only two minority groups of 3% of 
respondents pointing to state intervention and policy uncertainty, brazil has effectively made significant improvements as  
a business environment. With a thriving consumer base and growing middle class, the economy is likely to turn the corner  
along with m&a.

respondents believe simplifying the tax code and funding infrastructure would do well to help improve the economy. both will 
increase the volume of cross-border, respondents say. “creating an infrastructure plan, as the government intends, that will 
involve foreign contribution is a step in the right direction,” according to the principal of a brazil-based private equity firm.

what is the most important issue the Brazilian 
government should address to improve  
economic growth?

what was the primary reason for the slowdown  
of M&A in Brazil (slowest start since 2005)?

32%

18%

13%

21%

5%

11%

34%

22%

22%

16%

3%
3%

 complex tax code
 infrastructure funding
 Protectionist policy
 Political unrest
 consumer debt
 monetary policy

 Sluggish economic growth
 current valuation environment
 Taxation of cross-border transactions
 Uncertainty surrounding policy and regulation
 concerns over state intervention
 new pre-merger requirements (caDe)
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in your own experience, how has the dealmaking 
environment changed in Brazil in the past few years? 

“brazil is showing signs of  
growth and development which  
is attracting attention worldwide.  
many companies want to operate  
in the developing market.” 
Partner, brazil-based investment bank

“The dealmaking environment in brazil 
has generally improved a lot in the past 
few years. although economic growth  
has slowed, i think it is still a very 
attractive place to do business.” 
Partner, brazil-based law firm

“The government is now encouraging 
cross-border deal activity and has made 
adjustments to the regulatory policies, 
so hopefully we should be able to see 
quite a few deals happening this year.” 
Vice President, brazil-based investment bank
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deALMAkinG in Mexico 
over the next 12 months, what do you expect will 
happen to the volume of Mexican M&A dealflow? 

Mexican M&A activity

14%

70%

14%

2%

respondents overwhelmingly expect a modest increase in m&a 
dealmaking over the next year. mexico will be attractive for investment 
and m&a due largely to government initiatives in structural reforms 
on tax and foreign investment, as stated by the general tone of the 
interviews. “Financing for small deals is easier now, with economic 
conditions improving and the level of risk reduced,” comments one 
corporate executive operating in mexican consumer products.

The mexican economy contracted for the first time in four years 
in the second quarter, which may explain the respondents’ muted 
enthusiasm. in a recent address, President Peña nieto maintained 
that his administration still intends to transform education, the 
energy sector, finance and tax policy. His message resonated well 
with the corporates and investors interviewed.
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“Financing for small deals is easier  
now as compared to the large deals.  
The economic conditions are also 
improving so the level of risk is decreasing. 
Valuations are strong and this will be  
a major driver for the m&a deals.”
Director of Planning and Strategy, mexico-based corporate executive
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what will be the most common objectives  
for Mexican dealmakers?

Dealmakers based in mexico will be looking to enter new lines of business over the next year. conglomeration 
is the goal, according to a legal advisor, for companies primed for expansion through m&a. 

over a third of respondents also expect financial buyers to be very active searching for value opportunities. 
With the vast majority of respondents in agreement that the mid-market will be the most commonly 
targeted section of the market, the m&a trends appear to align with goals of these financial buyers  
and expansion-hungry corporates. 

0%

10%

20%

30%

40%

50%

60%

70%

Ex
pa

nd
 m

ar
ke

t r
ea

ch

Fi
na

nc
ia

l b
uy

er
lo

ok
in

g 
fo

r 
pr

of
ita

bl
e

op
er

at
io

ns
 a

nd
/o

r
ga

in
 o

n 
ex

it

In
tr

od
uc

e 
ne

w
pr

od
uc

ts

En
te

r 
ne

w
 li

ne
s

of
 b

us
in

es
s

65%

38%
35%

32%

what will be the most common deal size  
in Mexico over the next 12 months?
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The north-western region of mexico was the most active over the past two years, as reported by the vast 
majority of respondents. This is likely to remain steady as respondents indicate that the region will be among 
the hottest – along with the northern region – as shown by the region Heat chart. The northern region was 
home to one of this year’s headline mexican deals; US-based constellation brands announced the purchase 
of compania cervecera de coahuila for US$2.9bn, based in northern mexico. energy and the Technology, 
media & Telecommunications sectors are expected to drive activity across all regions.

Dealmakers in mexico are eagerly anticipating the opening of the country’s oil industry to private 
investment, as stated in plans by President Peña nieto. as oil production in the country has declined 
over the last decade, mexico’s need for energy reform is in clear demand, according to a majority of 
respondents. While the government’s strategy of privatization is still being defined, dealmakers keep  
a close eye on the abundant opportunities the sector will provide.
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what is the most significant hurdle to negotiating  
and completing M&A transactions in Mexico? 

what do you expect will be the most significant 
challenge(s) for buyers in the due diligence process? 

With mexican growth hitting recent setbacks, 41% of respondents understandably expect m&a negotiation 
and completion to be more difficult due to economic conditions. respondents also point to other 
latin american countries that are experiencing slumping growth as having a negative effect on mexican 
dealmaking. a partner with a mexico-based law firm succinctly states: “The brazilian economy has put  
a damper on m&a deals in the region.”

regulatory and policy changes stand in the way of dealmaking, according to 38% of respondents. approval 
hurdles in mexico will deter foreign investors, comments one private equity director:“The flexibility in 
structuring a direct inbound acquisition is limited and time consuming.”

reliability of information in the due diligence process is still an issue, according to 57% of respondents. 
a mexican corporate Vice President comments: “Due diligence needs proper planning and detailed 
information to analyze and forecast. if anything is incomplete in any way, deals are often unsuccessful.” 
a private equity managing director adds that the directors of the two parties should describe the process 
early to ensure reliability of information.

0%

5%

10%

15%

20%

25%

30%

35%

40%

45%

C
ul

tu
ra

l d
iff

er
en

ce
s

U
nc

er
ta

in
ty

 s
ur

ro
un

di
ng

po
lic

y 
ch

an
ge

s

Re
gu

la
to

ry
 c

on
si

de
ra

tio
ns

/k
no

w
le

dg
e 

of
le

ga
l e

nv
iro

nm
en

t

Ec
on

om
ic

 c
on

di
tio

ns

41%

38% 38%

30%

0%

10%

20%

30%

40%

50%

60%

An
tit

ru
st

 c
le

ar
an

ce

En
vi

ro
nm

en
ta

l i
ss

ue
s

Le
ga

l c
om

pl
ia

nc
e

R
el

ia
bi

lit
y 

of
 fi

na
nc

ia
l

an
d 

op
er

at
in

g 
da

ta

57%

46%

35%

30%

P
er

ce
nt

ag
e 

of
 r

es
po

nd
en

ts

P
er

ce
nt

ag
e 

of
 r

es
po

nd
en

ts



PAGE Dealmaking in mexico 

16

www.mergermarketgroup.com

Private equity interest from abroad is expected to be strong with over half of respondents agreeing that 
foreign financial buyers will be most active in mexico over the next 12 months. Foreign private equity firms 
are a common alternative financing option for mexican companies, respondents say. Private equity firms’ 
knowledge of the mexican market has significantly improved in recent years and they are taking advantage 
of well-priced assets by providing liquidity.

The US and china are expected to be the most frequent foreign bidders of mexican assets, and buyouts  
and minority stake deals will be the most common private equity deal types, respondents say. 

which type of activity will be most common  
in Mexican private equity?

which type of bidder do you expect to be most  
active in Mexico over the next 12 months?

41%
19%

32%

8%

57%

30%

13%

 buyout
 minority stake investment
 Trade sale
 Secondary sale

 Foreign financial/private equity
 Domestic financial/private equity
 Domestic strategic/corporate
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top Private equity deals in Mexico History

Announced 
Date

Target  
Company

Target  
Dominant  
Sector

Bidder Company Bidder 
Dominant 
Country

Deal Value 
USD(m)

Jun-20-2013 red de carreteras de occidente 
Sab de cV (18.7% Stake)

construction goldman Sachs 
infrastructure Partners

USa 395

Jul-3-2013 maxcom Telecomunicaciones, 
Sab de cV

Telecommunications: 
carriers

Ventura capital Privado Sa 
de cV

mexico 347

oct-25-2007 grupo gayosso Sa De cV business Services advent international 
corporation

USa 317

Jun-19-2002 grupo cinemex, Sa de cV leisure oaktree capital group, 
llc; onex corporation

canada 285

Jun-11-2007 ixe grupo Financiero Sa de cV 
(28.4% Stake)

Financial  
Services

brysam global Partners USa 230
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nearly half of respondents agree that the restructuring of the oil 
industry has the potential to create the biggest surge in m&a when 
compared with the Telecom industry and political factors. mexico’s 
planned energy reform has been well-received by global oil majors with 
some exceptions. opening the door to the country’s rich shale  
and deep water opportunities will certainly spark m&a and investment.

Family-owned businesses are expected to be the most sought-after 
companies in mexico, respondents say, mostly due to their abundance. 
as one legal advisor mentions: “most mexican companies are managed 
by family ownership.” This is not limited to small-scale companies, as 
exemplified by comex, a mexican family-owned paint company, which 
was purchased by US-based Sherwin-Williams for US$2.34bn in 2012. 

which type of Mexican company do you expect to be 
the most attractive targets over the next 12 months?

which potential issue will have the most impact  
on the Mexican M&A market over the next 12 
months?

39%
22%

31%

8%

49%

22%

16%

13%

 Family-owned businesses
 Distressed companies
 older, established companies
 Startups/early-stage companies

 restructuring of the oil industry
 Telecommunications breakup
 mexico relations with china
 US monetary policy
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recent deals in mexico, facing obstacles too difficult to overcome, have 
become a slight concern for the dealmaking environment. respondents 
do not reach a clear consensus on the cause, but 30% say financing 
and legal issues created the tallest hurdles. one private equity director 
blames the length of the approval process: “The delay in getting the 
legal approval for new deals is the biggest challenge and has often 
resulted in m&a deals falling apart.”

one such canceled deal, the maxcom-Ventura recap plan, had 
been revitalized earlier in the third quarter. The nearly collapsed 
transaction was launched through the US bankruptcy court. 
although it might be a singular occurrence, the deal may be an 
example of utilizing multiple strategies to see a deal to completion.  

what is the primary reason for the recent volume 
of canceled M&A transactions (Alita resources, 
American copper Mining, Maxcom) in Mexico? 

in your experience, how has the dealmaking 
environment changed in Mexico in the past few years? 

30%

30%

21%

19%

 Financing environment
 legal issues
 regulatory hurdles
 economic uncertainty

“The dealmaking environment in mexico  
is improving and will continue to attract  
foreign investors.” 
managing Director, mexico-based private equity firm

“There are more deals in the pipeline 
at the moment after the change and 
development in the energy and oil &  
gas sectors. With the increase in drilling 
for oil and natural gas, the economy will 
pick up pace and will soon bring m&a 
opportunities to mexico.” 
Director of Finance, mexico-based corporate executive

“mexico has become a more friendly 
business environment and much  
less risky.”
Director of Strategy, mexico-based corporate executive
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on each and every letter in each and every document. Our search 
capabilities allow users to search potentially hundreds of thousands 
of pages to find what’s relevant to them. Merrill DataSite’s search 
capabilities ensure nothing is missed in any of the posted documents 
- regardless of where they may be organised within the index (e.g. find 
every instance of “contract” and “termination” within 5 words of each 
other, etc.). Search results are returned much faster and are unlimited in 
terms of document results and hits within a document. Using wildcard, 
fuzzy, proximity, boosting, Boolean and grouping modifiers, you can 
search and find exact matches and near-matches, including misspelled 
words. Potential buyers will enjoy increased confidence knowing they’ve 
received and seen all materials and documents that are relevant to their 
decision-making.

Protect confidential information
”View-only” documents are never downloaded. Merrill DataSite, not the 
computer’s browser, controls the caching process providing unmatched 
security levels. Unlike other VDR providers, images are never viewable on 
the PC’s cache after the conclusion of a session. All activity can be tracked 
accurately. Auditing and reporting tools provide a verifiable account of 
each individual’s time spent viewing both documents and specific pages – 
information that adds negotiating leverage.

Need to work remotely?
No problem. Whether you’re working in Beijing or Berlin, you can view 
your documents online without having to navigate through internal 
firewalls and email restrictions that often exist for outside company 
connections and which delay the due diligence process.

Security is our highest priority
Merrill has been a trusted provider of secure information to the financial 
and legal industries for more than 40 years. Our employees execute 
letters of confidentiality and we are audited annually (internal and  
third-party) to make certain our IT infrastructure and processes 

remain sound. Merrill DataSite was the first VDR provider to be 
fully accredited with ISO 27001:5000, the industry gold-standard for 
security certification. In addition, documents are 256-bit SSL encrypted, 
watermarks are tamperproof and can be customised, and data can be 
viewed, printed and downloaded only by the users you designate.  
Your information is only ever shared with the right people.

The best tool in the industry
Merrill DataSite technology allows for the fastest conversion of soft and 
hard copy documents to the electronic viewing platform. As a result, 
designated administrators are able to review documents the moment 
they are available. Through secure, simultaneous access, full text search 
capabilities and robust reporting tools, both archival and transactional 
due diligence processes are streamlined. As a result, Merrill DataSite gives 
you more insight and control, and dramatically reduces transaction time 
and costs.

As a leading provider of VDR solutions worldwide, Merrill DataSite has 
empowered over two million unique visitors to perform electronic due 
diligence on thousands of transactions totalling trillions of dollars in 
asset value.

www.datasite.com

About Merrill Corporation

Founded in 1968 and headquartered in St. Paul, Minnesota, Merrill 
Corporation is a leading provider of outsourced solutions for complex 
business communication and information management. Merrill’s 
services include document and data management, litigation support, 
language translation services, fulfilment, imaging and printing. Merrill 
serves the corporate, legal, financial services, insurance and real estate 
markets. With more than 5,000 people in over 40 domestic and 22 
international locations, Merrill empowers the communications of the 
world’s leading organisations.

Merrill Transaction and Compliance Services
Through a broad range of tools and services, Merrill Corporation 
streamlines document composition, filing, printing, distribution and 
electronic access to the transaction and regulatory compliance activities 
of its clients engaged in securities offerings, reorganisations, mergers and 
acquisitions, SEC and other regulatory filings. As a registered, third-party 
service provider offering public companies expert EDGARization and 
XBRL filing services, Merrill professionals can compose, edit, electronically 
file, manage and distribute data in printed or electronic format.

Merrill Legal Solutions 
Legal Solutions provide both on-demand and on-site litigation 
support, information management and electronic and print document 
management services for law firms, corporate legal departments and 
professional services firms. Examples of our expertise include the 
creation of searchable litigation document repositories, management of 
electronic data discovery and the delivery of real-time court reporting 
and deposition videography services.

Merrill’s Marketing and Communication Solutions 
MCS supply brand identity management, customer communication and 
packaged direct marketing programmes for sales professionals in 
industries, such as real estate, mutual funds and insurance. Examples 
of our services include customisable corporate identity materials, direct 
mail marketing pieces and promotional programmes supported by 
web-based technologies.

Merrill’s Translations Services (Merrill Brink)
Merrill Brink provides a range of translation options to help clients 
achieve the most efficient and cost effective approach to their translation 
projects. We offer extensive legal translation services for international 
litigation, intellectual property, patents, contractual matters, antitrust 
matters, mergers and acquisitions, arbitration and more.

www.merrillcorp.com

A Merrill DataSite virtual data room can help you drive deals forward
Merrill DataSite is established as the market-leader for virtual data rooms (VDRs) in Europe and across 
the world. As first to market, we have many years of experience to bring to your transaction and have 
had time to develop and refine our technology, leading to a peerless Project Management and systems 
infrastructure that operates 24/7/365. This is why many thousands of companies trust us to manage their 
online due diligence processes.

DataSite’s Smart, Simple and Secure solution drives 
your deal forward with:

Speed: Your data room can be live in 15 minutes and an 
average sized project can be up and running in less than 
12 hours.

Unrivalled Project Management: Our multilingual project 
managers between them speak 27 languages, and a dedicated 
project management team will be assigned to your deal right 
from the start – giving you peace of mind that the right person 
is always on hand to address any issue you might have.

Fair, transparent pricing: Our unique all-inclusive pricing 
package allows you to budget with confidence. All your 
support and training is included; you won’t need to acquire any 
third-party software and you won’t have to pay extra to include 
more participants in your data room.

Our Experience and Track Record: Our award-winning 
platform provides advanced technology and in-depth 
functionality. We are trusted by dealmakers around the 
world to optimise due diligence. 

Ease of Use: The user interface in a Merrill DataSite VDR is 
completely intuitive, replicating the file structure of Microsoft® 
Windows® Explorer®, which means that users and reviewers can 
work on their deal without having to learn how to use new 
software or struggling to get to grips with complex navigation.

The Highest Levels of Security:  Security lies at the heart 
of everything we do. We have handled over 25,000 projects, 
supporting thousands of confidential deals, so our clients 
have complete trust in all aspects of our technology and 
processes. Access and security for all participants in the VDR is 
controlled by the client administrator and/or a Merrill DataSite 
project manager.

Your dedicated Merrill DataSite project manager will be 
there to assist you 24/7/365, no matter where in the 
world you are located.

To find out why many thousands of companies 
trust us to manage their online due diligence, 
call +55 (11) 3895-8542, email info@datasite.com, 
or visit www.datasite.com
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Drive Deals with Merrill DataSite
About Merrill DataSite

Merrill DataSite was created to meet our clients’ needs. Since 2002, we 
have consistently leveraged the experiences of our clients to add value 
and leading-edge functionality to the toolset available within our virtual 
data rooms.

Merrill DataSite enhances transaction success
Merrill DataSite is the industry’s acknowledged leader with more than 
25,000 projects completed. Private and public companies across the 
globe have leveraged Merrill DataSite to increase the value of the 
following types of transactions:

 � Mergers, acquisitions and divestitures
 � Private placement transactions
 � Leveraged buyout transactions
 � Bankruptcy and reorganisation transactions
 � Financial restructuring transactions
 � Initial public offerings and dual-track processes
 � Asset purchases and liquidations
 � Post-merger integration
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document to be downloaded. Since the data resides on Merrill’s servers, 
you can simultaneously view an unlimited number of documents in 
multiple windows without having to close out or save to your “temp” 
file. When faced with hundreds of documents to review, this feature 
saves significant time and expense.

Designate user permissions
Team administrators can control which users will be able to view, print or 
download specific documents, folders or projects – simply and quickly.

Search every word in every document
With large document collections, sophisticated search features are 
key to finding critical information and accelerating the due diligence 
process. Merrill DataSite performs Optical Character Recognition (OCR) 
on each and every letter in each and every document. Our search 
capabilities allow users to search potentially hundreds of thousands 
of pages to find what’s relevant to them. Merrill DataSite’s search 
capabilities ensure nothing is missed in any of the posted documents 
- regardless of where they may be organised within the index (e.g. find 
every instance of “contract” and “termination” within 5 words of each 
other, etc.). Search results are returned much faster and are unlimited in 
terms of document results and hits within a document. Using wildcard, 
fuzzy, proximity, boosting, Boolean and grouping modifiers, you can 
search and find exact matches and near-matches, including misspelled 
words. Potential buyers will enjoy increased confidence knowing they’ve 
received and seen all materials and documents that are relevant to their 
decision-making.

Protect confidential information
”View-only” documents are never downloaded. Merrill DataSite, not the 
computer’s browser, controls the caching process providing unmatched 
security levels. Unlike other VDR providers, images are never viewable on 
the PC’s cache after the conclusion of a session. All activity can be tracked 
accurately. Auditing and reporting tools provide a verifiable account of 
each individual’s time spent viewing both documents and specific pages – 
information that adds negotiating leverage.

Need to work remotely?
No problem. Whether you’re working in Beijing or Berlin, you can view 
your documents online without having to navigate through internal 
firewalls and email restrictions that often exist for outside company 
connections and which delay the due diligence process.

Security is our highest priority
Merrill has been a trusted provider of secure information to the financial 
and legal industries for more than 40 years. Our employees execute 
letters of confidentiality and we are audited annually (internal and  
third-party) to make certain our IT infrastructure and processes 

remain sound. Merrill DataSite was the first VDR provider to be 
fully accredited with ISO 27001:5000, the industry gold-standard for 
security certification. In addition, documents are 256-bit SSL encrypted, 
watermarks are tamperproof and can be customised, and data can be 
viewed, printed and downloaded only by the users you designate.  
Your information is only ever shared with the right people.

The best tool in the industry
Merrill DataSite technology allows for the fastest conversion of soft and 
hard copy documents to the electronic viewing platform. As a result, 
designated administrators are able to review documents the moment 
they are available. Through secure, simultaneous access, full text search 
capabilities and robust reporting tools, both archival and transactional 
due diligence processes are streamlined. As a result, Merrill DataSite gives 
you more insight and control, and dramatically reduces transaction time 
and costs.

As a leading provider of VDR solutions worldwide, Merrill DataSite has 
empowered over two million unique visitors to perform electronic due 
diligence on thousands of transactions totalling trillions of dollars in 
asset value.

www.datasite.com

About Merrill Corporation

Founded in 1968 and headquartered in St. Paul, Minnesota, Merrill 
Corporation is a leading provider of outsourced solutions for complex 
business communication and information management. Merrill’s 
services include document and data management, litigation support, 
language translation services, fulfilment, imaging and printing. Merrill 
serves the corporate, legal, financial services, insurance and real estate 
markets. With more than 5,000 people in over 40 domestic and 22 
international locations, Merrill empowers the communications of the 
world’s leading organisations.

Merrill Transaction and Compliance Services
Through a broad range of tools and services, Merrill Corporation 
streamlines document composition, filing, printing, distribution and 
electronic access to the transaction and regulatory compliance activities 
of its clients engaged in securities offerings, reorganisations, mergers and 
acquisitions, SEC and other regulatory filings. As a registered, third-party 
service provider offering public companies expert EDGARization and 
XBRL filing services, Merrill professionals can compose, edit, electronically 
file, manage and distribute data in printed or electronic format.

Merrill Legal Solutions 
Legal Solutions provide both on-demand and on-site litigation 
support, information management and electronic and print document 
management services for law firms, corporate legal departments and 
professional services firms. Examples of our expertise include the 
creation of searchable litigation document repositories, management of 
electronic data discovery and the delivery of real-time court reporting 
and deposition videography services.

Merrill’s Marketing and Communication Solutions 
MCS supply brand identity management, customer communication and 
packaged direct marketing programmes for sales professionals in 
industries, such as real estate, mutual funds and insurance. Examples 
of our services include customisable corporate identity materials, direct 
mail marketing pieces and promotional programmes supported by 
web-based technologies.

Merrill’s Translations Services (Merrill Brink)
Merrill Brink provides a range of translation options to help clients 
achieve the most efficient and cost effective approach to their translation 
projects. We offer extensive legal translation services for international 
litigation, intellectual property, patents, contractual matters, antitrust 
matters, mergers and acquisitions, arbitration and more.

www.merrillcorp.com

A Merrill DataSite virtual data room can help you drive deals forward
Merrill DataSite is established as the market-leader for virtual data rooms (VDRs) in Europe and across 
the world. As first to market, we have many years of experience to bring to your transaction and have 
had time to develop and refine our technology, leading to a peerless Project Management and systems 
infrastructure that operates 24/7/365. This is why many thousands of companies trust us to manage their 
online due diligence processes.

DataSite’s Smart, Simple and Secure solution drives 
your deal forward with:

Speed: Your data room can be live in 15 minutes and an 
average sized project can be up and running in less than 
12 hours.

Unrivalled Project Management: Our multilingual project 
managers between them speak 27 languages, and a dedicated 
project management team will be assigned to your deal right 
from the start – giving you peace of mind that the right person 
is always on hand to address any issue you might have.

Fair, transparent pricing: Our unique all-inclusive pricing 
package allows you to budget with confidence. All your 
support and training is included; you won’t need to acquire any 
third-party software and you won’t have to pay extra to include 
more participants in your data room.

Our Experience and Track Record: Our award-winning 
platform provides advanced technology and in-depth 
functionality. We are trusted by dealmakers around the 
world to optimise due diligence. 

Ease of Use: The user interface in a Merrill DataSite VDR is 
completely intuitive, replicating the file structure of Microsoft® 
Windows® Explorer®, which means that users and reviewers can 
work on their deal without having to learn how to use new 
software or struggling to get to grips with complex navigation.

The Highest Levels of Security:  Security lies at the heart 
of everything we do. We have handled over 25,000 projects, 
supporting thousands of confidential deals, so our clients 
have complete trust in all aspects of our technology and 
processes. Access and security for all participants in the VDR is 
controlled by the client administrator and/or a Merrill DataSite 
project manager.

Your dedicated Merrill DataSite project manager will be 
there to assist you 24/7/365, no matter where in the 
world you are located.

To find out why many thousands of companies 
trust us to manage their online due diligence, 
call +55 (11) 3895-8542, email info@datasite.com, 
or visit www.datasite.com
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Marketing for Latin America:
michelle Urdiales michelle.urdiales@merrillcorp.com

For more information: info@datasite.com

Latin American Offices:

Offices in Brazil
av. brigadeiro Faria lima, 2413 -  
14o andar 01452-000 São Paulo -  
SP - brasi +55 (11) 3895-8542

Offices in Chile
av. isidora goyenechea 3000 piso 23 - 24,  
las condes, 7550098, Santiago,  
chile +56 2 364 4311 +54 11 4711-8923

Offices in México
blvd. manuel Ávila camacho no.36–Piso12  
col. lomas de chapultepec méxico D.F. 1 
1000 +52 55 9171 2237

Offices in Peru
av. calle Dean Valdivia 148 edificio  
Platinum Plaza i, Piso 11 San isidro,  
lima, Peru +51 1 711 8424



ABout MerGerMArket

mergermarket is an unparalleled, independent mergers & acquisitions 
(m&a) proprietary intelligence tool. Unlike any other service of its kind. 
mergermarket provides a complete overview of the m&a market by 
offering both a forward-looking intelligence database and a historical 
deals database, achieving real revenues for mergermarket clients. 

remark, the events and publications arm of The mergermarket group,  
offers a range of publishing, research and events services that enable  
clients to enhance their own profile, and to develop new business opportunities  
with their target audience. 

To find out more, please visit www.mergermarketgroup.com/events-publications

For more information, please contact:
erik Wickman
managing Director, remark
Tel: +1 212 686 3329
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Disclaimer
This publication contains general information and is not intended to be comprehensive nor to provide financial,  
investment, legal, tax or other professional advice or services. This publication is not a substitute for such 
professional advice or services, and it should not be acted on or relied upon or used as a basis for any investment 
or other decision or action that may affect you or your business. before taking any such decision, you should 
consult  a suitably qualified professional advisor. Whilst reasonable effort has been made to ensure the accuracy 
of the information contained in this publication, this cannot be guaranteed and neither mergermarket nor any of 
its subsidiaries or any affiliate thereof or other related entity shall have any liability to any person or entity which 
relies on the information contained in this publication, including incidental or consequential damages arising 
from errors or omissions. any such reliance is solely at the user’s risk.

11 West 19th Street
2nd fl.
new York, nY 10011
USa

t: +1 212.686.5606
f: +1 212.686.2664
sales.us@mergermarket.com

80 Strand
london
Wc2r 0rl
United kingdom

t: +44 (0)20 7059 6100
f: +44 (0)20 7059 6101
sales@mergermarket.com

Suite 2001
grand millennium Plaza
181 Queen’s road, central
Hong kong

t: +852 2158 9700
f: +852 2158 9701
sales.asia@mergermarket.com

Part of The mergermarket group 

www.mergermarketgroup.com


