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Dear Valued Reader,

Welcome to the February 2017 edition of the Venue Market Spotlight. 
In this edition, we look at the predictions for private equity (PE) buyout 
activity in 2017, asking dealmakers for their forecasts on what types  
of buyouts and in which sectors we will see the most activity.
 
In 2016, the number of global PE buyouts reached a five-year high, with
2,785 deals valued at US$399.4bn — 41 more than the previous record 
set in 2014. The Carlyle Group had the highest number of transactions 
(including exits) with 67 deals worth US$13bn, while KKR achieved the 
highest deal value with 54 transactions worth US$44.8bn.
 
Within this month’s Spotlight, respondents express optimism about the 
coming year, expecting to see an increase in PE buyouts and cross-border 
deals during 2017. This activity increase is driven by the accrual of capital 
over recent years, as well as continued strong fundraising, while an 
emerging trend is seeing PE-backed buyouts being used in response to,  
or as part of, a shareholder activist approach.
 
At Donnelley Financial Solutions, we truly know how important it is  
to be strategic when choosing the right steps and the right advisors while  
on the path to a potential exit of any type. Whether your business is being 
positioned for the public markets, the M&A or buyout route or rounds of 
financing, our Donnelley Financial Solutions platform streamlines the entire 
financial communications process — better ensuring your most agile and 
attractive position to potential investors and regulatory bodies.
 
As always, please enjoy this month’s Spotlight. If you’d like to be added to 
our weekly private equity newsletter, please e-mail privateequity@dfsco.com.
 
Best Regards,

Craig Clay 
President, Global Capital Markets
Donnelley Financial Solutions
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METHODOLOGY  

In February 2017, Mergermarket 
interviewed 25 global dealmakers from 
across the corporate, PE and investment 
banking communities for their views on  
issues related  to current private equity 
buyout activity. Respondents were split 
between the US (36%), Europe (32%), 
and APAC (32%).
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of respondents believe 
that PE buyout activity will 
increase somewhat in 2017, 
compared to 2016. A further 
16% believe activity will 
increase significantly.

of respondents agree  
that cross-border activity 
will increase in 2017  
in comparison to 2016. 

of respondents say that 
Europe and Asia-Pacific 
will be the top cross-border 
partnership in 2017.  
A further 36% said it would 
be the second most active 
geographic pairing.

PE buyout activity has seen a resurgence in recent years  
as capital growth has accelerated and targets have 
become more plentiful. While activity dipped somewhat 
during the uncertainty of the US election and Brexit votes 
in the second half of 2016, in 2017, buyout activity is 
pitted to eclipse previous records. 

In line with the PE activity hot spots of 2016, respondents point to the 
healthcare and financial services sectors as those that can expect a flurry  
of activity. E-commerce and consumer and retail are also due to benefit 
from improved buyout conditions. 

We see activity also being spurred by an emerging trend of using PE-
backed buyouts as a strategic approach to shareholder activists. Last year, 
we saw PE firms acquire stakes in public companies with an aim to affect 
business changes, such as Oaktree Capital’s investment in SunOpta and its 
appointment of two board directors. 

PE businesses are looking for investment options that allow them to exit 
easily, driving them to conduct more buyouts. With this strategy, they can 
perform their exits as and when it is suitable for them without having to 
answer to shareholders during the sale process.

We also see an increase in cross-border activity, as the uncertainty 
surrounding Britain’s exit from the European Union and the early days 
of US President Trump’s administration has PE firms seeking buyouts in 
markets such as Asia-Pacific. While global economic and political volatility 
continues, our respondents predict that this will only amount to more  
PE buyouts in 2017.

Other key findings include:
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100% 

48% 
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SURVEY 
What will happen to global PE buyout activity in the 
coming 12 months?

Sentiment is positive among respondents for a year of increased PE buyout 
activity in 2017. Coming off a year of high buyout numbers, but low 
values, the majority of respondents (56%) believe that PE buyout activity  
is set to increase in the next 12 months.  

Many PE firms are sitting on large piles of capital, which they are now ready 
to deploy following last November’s US presidential election. Regulations 
and legal pressures are also being cited as a cause for more businesses  
to look to sell off their entities. 

One respondent from Asia-Pacific aptly exlained: “PE buyout activity will 
surge in the coming 12 months as the number of businesses in distressed 
situations increase because of the hardships they have to face caused by the 
political and economic imbalances. Management buyouts and leveraged 
buyouts are the main types of investments that the PE investors are looking  
to make in the next year or so.”

Already, buyout activity is strong. This month, Blackstone announced 
a US$4.8bn buyout agreement for Aon HR – the largest buyout 
announcement for 2017 to date.

“To get higher returns and invest in new opportunists, PE companies  
will go on acquiring,” explained one Sweden-based partner at a PE firm.  
“I expect PE firms to carry out a few exits and use the capital from the exits  
to invest in new buyouts. PE companies have also faced a lot of pressure 
from shareholders to make acquisitions and to use their capital efficiently.”

PE firms see a growing number of opportunities for buyouts, particularly 
with costs falling due to continued uncertainty and volatility. This makes  
for an ideal buyout environment for PE.

56%
Increase somewhat

16%
Remain the same

16%
Increase significantly

12%
Decrease somewhat

Q1 Q1

52% OF RESPONDENTS BELIEVE THAT 

 STRATEGIC SALES
WILL BE THE MOST POPULAR
 PE EXIT TYPE IN 2017
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Computer
software

Financial services

Healthcare

Internet and
e-commerce

Pharma and
biotech

Consumer
and retail 12% 4% 20%

24% 8%

20%

20% 12% 20%

8% 12%

20% 12% 16%

16% 28% 12%

1 2 3

Q2Which of the following sectors will attract the most 
attention from PE buyers in the coming 12 months? 

Tech accounted for almost a third of total buyout deal value in 2016, with 
US$97bn in deals, aided by the US$60bn go-private buyout of EMC in 
September. Meanwhile, the healthcare and consumer and retail sectors 
also experienced significant investment. Our respondents see a continued 
focus in these sectors, with 60% equally backing computer software, 
financial services and healthcare as the most likely top choice for PE buyers 
in the coming year. Internet and e-commerce was the most popular second 
choice of sector, according to 28% of respondents, followed closely 
by pharma and biotech (24%). The consumer and retail and computer 
software sectors were the highest third-choice selections.

A UK-based partner at a PE firm explained: “The financial sector is 
undergoing rapid transformation as digital strategies are being positioned  
to suit the changing market demands. This change in the operating 
environment has not only caused increase in competition, but many 
businesses are also facing challenges in transforming their business activities, 
which is resulting in more buyout activities. PE business professionals are 
well versed in this kind of transformation and so are eagerly targeting such 
businesses to reap the benefits that it has to offer in the long run.”

The managing director at an Australian-based investment bank commented 
that economic instability in a number of markets is keeping financial 
sector valuations low. “This is impacting the operational and financial 
performances of businesses across the financial sector. PE investors, on 
the other hand, are looking to take advantage of these situations and are 
applying proven transformation strategies, which will help them boost 
their earnings.”

Compared to 2016, how do you think the following 
PE-related categories will compare in 2017?

Respondents were unanimous in the opinion that cross-border PE buyout 
activity will increase in 2017 in comparison to last year. Some 84% of 
respondents said that corporate divestiture buyout opportunities would 
increase in 2017, while 80% of respondents were evenly split between 
LBO financing availability increasing or remaining the same. When it comes 
to target valuations, 36% predict these will be higher in 2017, while 64% 
were evenly split between the prediction that they would decrease or stay 
the same. 

Valuations
of private
equity targets

Corporate
divestiture buyout
opportunities

Cross-border PE
buyout activity

LBO financing
availability

More in 2017 Same as 2016

Less than 2016

40% 40% 10%

100%

84% 16%

36% 32% 32%

Q3

Q3

Q2
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PE acquirers in North America and Europe have been very active  
in exploring new markets. This is particularly acute in regions that are 
seeing volatility as firms look to contain potential risks. 

“Cross-border PE activity will gain momentum as PE firms move markets 
to offset the lack of opportunities domestically,” says one senior vice 
president of strategy and investments at a PE firm in France. “Corporate 
divestiture will not slow down as corporate companies use divestiture  
to overcome the economic challenges by selling assets to raise capital,  
and these will be picked up by PE firms.” 

Which two regions will see the greatest increase  
in cross-border PE M&A over the coming 12 months?

Last year, eight of the 10 largest PE-backed buyout deals were in the US, 
including the US$15bn merger involving ADT Security Services – the largest 
of 2016. However, now Europe and the Asia-Pacific region are gaining the 
most attention from PE firms looking for cross-border buyout activity.

According to respondents, Europe and Asia-Pacific are the two regions 
likely to see the greatest increase of cross-border PE M&A in 2017 with 
the highest results for both first (48%) and second (36%) choice. The next 
highest pairing was North America and Asia-Pacific (32%). 

The focus on buyout opportunities in Asia-Pacific comes as little surprise,  
as 2016 saw buyout activity build on momentum from 2015 – when both 
buyout and exit activities hit a record high in deal value. Closing with 346 
buyouts worth a total of US$95.5bn, the region saw an increase of 5.9% 
in value from the year prior, although 33 fewer deals were announced. 
The record-breaking deal value is partly due to the US$12.6bn acquisition 
of a 50.4% stake in Australia’s electricity distributor, Ausgrid, by Industry 
Funds Management, an Australia-based investment manager, and 
AustralianSuper, an Australia-based superannuation fund. 

The allure of fewer regulatory concerns in Asia-Pacific compared to the 
more developed markets is helping to bring more PE investors to the region. 
“Businesses in the APAC region are adopting a global strategy and they also 
have significant development potential, if directed in the right way,” explained 
the managing director of an investment bank in Tokyo. “PE businesses from the 
North American market have already proved their existence and strategies 
to drive business expansions and this is bringing them closer to do deals in the 
APAC market where the opportunities are significant.” 

Q4

North America
with Europe

North America
with Asia-Pacific

North America
with Latin 
America

Europe with
Asia-Pacific

Europe with
Latin America

Asia-Pacific with
Latin America

32% 20%

16%

16%

1 2

48% 36%

4%
8%

16% 4%

Q4
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Which types of PE buyouts will be most common  
in 2017?

Secondary buyouts are likely to be the most common type of buyout seen 
in 2017, according to 36% of those surveyed. Divested assets of public 
companies and founder-owned private companies tied as the second 
top choice at 28% each, while 32% identified founder-owned private 
companies as the second most-common buyout type in the coming year. 

The managing director of a US PE firm explains that companies have 
struggled to raise capital with rising interest rates and volatile stock markets. 
“Companies have been selling their assets to raise capital, and we expect 
PE firms to acquire units from both private and public companies,” he said. 
“PE firms have also become more aggressive in their operations and are 
investing large amounts in buying out companies from their founders — to 
change companies and their operations to get higher returns in the future.”

Which types of PE exits will be most common  
in 2017?

Strategic sales were the overwhelming top choice for respondents asked 
about what types of PE exits will be most common in 2017. Some 52% 
named this as their first choice, with 40% naming it as second. The next 
most popular choice was secondary buyouts (24% first and 32% second). 

“Strategic buyers offer higher business valuation because of the number  
of benefits they are able to seek from the target,” says a director of 
corporate strategy at a corporate in Chicago. “This has proved to gain 
better returns for PE businesses, which are likely to continue this year.” 

One of 2016’s largest PE deals was the US$7.5bn secondary buyout  
of MultiPlan by Hellman & Friedman from Starr Investment Holdings and 
Partners Group (with Leonard Green & Partners and GIC also investing). 
Respondents see this activity continuing in 2017 as a safe option. The 
advantages of a secondary buyout are that PE firms have a lot of capital and 
getting a good price from PE firms is simpler. The number of leveraged deals 
is also expected to increase due to a growing market and tax rate reductions.

Q5

Q6

Secondary buyouts

Purchases of
divested assets of
public companies

Purchases of
founder-owned
private companies

Take-private
buyouts 8% 24%

28% 32%

28% 24%

36% 20%

1 2

IPO

Leveraged
recapitalization

Sale to a strategic

Secondary buyout 24% 32%

52% 40%

24%8%

16% 4%

1 2

Q5

Q6



VENUE® Market Spotlight: PE Buyouts 



Venue Data Room



Deals. Done. Simple.

PRIVATE EQUITY DEALS IN THE ROOM

Venue

®®®
 data room: A special report

Internet/  Ecommerce

BAIN CAPITAL, 

BOW STREET & 

ADAMA PARTNERS 

Acquire
BLUE NILE

$500 M

FEBRUARY 17, 2017

Energy 

DIAMONDBACK 

ENERGY

Acquires
BRIGHAM RESOURCES

$2.43 B

DECEMBER 15, 2016

Financial services; Banking

ROPER 

TECHNOLOGIES

Acquires 
DELTEK

$2.8 B

DECEMBER 6, 2016

Computer

CLEARLAKE 

CAPITAL

Acquires 

LANDESK 

$1.15 B

JANUARY 3, 2017

For more information:
Please contact your 
Donnelley Financial Solutions Sales Rep.
Call 1.888.773.8379

Or visit www.venue.dfsco.com
Venue demo (audio enabled):
Venue.dfsco.com/Demo

888.773.8379
www.dfsco.com
www.venue.dfsco.com
Copyright © 1995-2016 Donnelley Financial, LLC. 

All rights reserved.

Corporate Headquarters   
35 West Wacker Drive 
Chicago, IL 60601
U.S.A.

Computer

CITRIX

Acquires 

UNIDESK 

JANUARY 9, 2017

Financial services; Banking

H.I.G. CAPITAL

Acquires 

LIONBRIDGE 

$360 M

DECEMBER 12, 2016

Biotechnology; Medical

BIO-RAD 

LABORATORIES

Acquires 

RAINDANCE

TECHNOLOGIES 

JANUARY 16, 2017

Financial services

DIGITAL BRIDGE

Acquires
VANTAGE DATA CENTERS 

from 
SILVER LAKE

$1 B

JANUARY 27, 2017

Computer software

MITCHELL 

INTERNATIONAL

Acquires

QMEDTRIX

NOVEMBER 2, 2016
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ABOUT DONNELLEY
FINANCIAL SOLUTIONS

About Venue

design that allow you to easily organize, manage, share and track all of your 

you can manage who has access to your data room, which documents they see,  
and how they can interact with those documents. 

Da Sr. 

255
Fax: 212.341.7475 |daniel.e.perez@dfsco.com

 

 

Donnelley Financial Solutions (NYSE: DFIN) provides software and 
services that enable clients to communicate with confidence in a complex 
regulatory environment. With 3,500 employees in 61 locations across 
18 countries, we provide thousands of clients globally with innovative tools 
for content creation, management and distribution, as well as data analytics 
and multi-lingual translations services. Leveraging advanced technology, 
deep-domain expertise and 24/7 support, we deliver cost-effective solutions 
to meet the evolving needs of our clients.

Venue gives you access to hands-on, start-to-finish service that’s unique in the industry. 
With a positive service rating of more than 97% from our loyal clients, Venue delivers 
not just the unmatched features and security you’d expect, but A to Z resources no one 
else In the industry can.

For more information regarding Venue, Donnelley Financial Solutions, or this report, 
please contact us directly. 

Donnelley Financial Solutions | www.dfsco.com



Mergermarket is an unparalleled, independent mergers & acquisitions (M&A) 
proprietary intelligence tool. Unlike any other service of its kind, Mergermarket  
provides a complete overview of the M&A market by offering both a forward-looking 
intelligence database and a historical deals database, achieving real revenues for 
Mergermarket clients. 

Remark, the events and publications arm of The Mergermarket Group, offers a range 
of publishing, research and events services that enable clients to enhance their own 
profile, and to develop new business opportunities with their target audience. 

To find out more, please visit www.mergermarketgroup.com/events-publications

For more information, please contact:

Katy Cara
Sales Director, Remark
Tel: +1 646 412 5368


