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Dear Valued Reader,

Welcome to the January 2017 edition of the Venue Market Spotlight. 
As we welcome in a new year we look at technology M&A, asking 
dealmakers where they expect to see the most activity, by who and 
whether there will be many IPOs in the pipeline.
 
The technology sector finished its M&A year on a high after recording the 
highest quarter ever by value in Q3 2016, with 550 deals worth a total 
of US$146.6bn. By year-end, deals totaled 2,342 – just 23 deals short 
of the 2015 total. And with total deal value of US$412.3bn, 2016 came 
very close to the highs of the previous year, despite the uncertainty and 
political headwind dealmakers faced.
 
Within this month’s Spotlight, respondents feel optimistic about the coming 
year, expecting to see an increase in technology deals during 2017. 
Dealmaker’s believe market activity will be increasingly driven by private 
equity buyout activity, the corporate drive to cut costs through efficiency, 
and buying activity from Asia-Pacific acquirers. Cybersecurity and fintech 
are the investment areas of most appeal for both corporate and private 
equity investors, and dealmakers also expect a flurry of activity around the 
Internet of Things and e-commerce.
 
At Donnelley Financial Solutions we understand that cybersecurity is not 
only an area of interest for increased deal activity in the year to come, but 
has always remained top of mind to dealmakers as they look to safeguard 
their deals. Our Venue Data Room platform is equipped with four levels of 
security, annual third-party penetration testing, and the protocols in place 
to meet the top-level data security certification standards. As cybersecurity 
continues to evolve with advances in technology, we are committed to 
invest and innovate our deal solutions platform to remain on pace with the 
needs of the global dealmaking community.
 
As always, please enjoy this month’s Spotlight.

Sincerely,

 
Craig Clay 
President, Global Capital Markets
Donnelley Financial Solutions
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METHODOLOGY  

In January 2017, Mergermarket 
interviewed 25 global dealmakers from 
across the corporate, private equity and 
investment banking communities for their 
views on M&A in the technology sector. 
Respondents were split between the US 
(36%),Europe (32%), and APAC (32%).
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of respondents say that they 
expect tech M&A activity 
to increase in 2017. A 
further 20% say they believe 
tech M&A will increase 
significantly during the year.

of respondents named the 
US as the region that would 
see thelargest increase in 
tech M&A activity in 2017. 
In 2016, total tech deal value  
in the US increased by 35%, 
reaching US$177bn.

of respondents say that the 
most significant driver of tech 
dealmaking in 2017 will be 
private equity activity. PE 
firms saw 463 deals worth 
US$85.5bn in 2016   — the 
largest value and volume  
on record.

Innovative digital technologies are causing disruption  
for both technology and non-technology companies alike. 
As the quest for digital transformation accelerates, many 
companies are looking to M&A as a solution.
This need to acquire new technologies and new talent helped to fuel  
a blockbuster quarter for deal activity in Q3 2016 and also saw private 
equity set a new record of 100 deals in the same quarter – just one more than 
the previous record of 99 deals in Q3 2010. Among the year’s top deals 
were Qualcomm’s US$47bn acquisition of NXP semiconductors – the largest 
semiconductor deal on record; Softbank’s US$31.6bn acquisition of ARM 
Holdings; and Microsoft’s US$26bn acquisition of LinkedIn. 

This activity is expected to continue, as our respondents point to the US  
as being the geography with the most M&A activity and to Apple and 
Alphabet (Google) as the most acquisitive companies. These predictions are 
apt as they, along with other mega brands such as Microsoft and Facebook, 
sit on big cash piles, while successful large buyouts from YouTube and 
Instagram have paved the way.

But while sentiment is generally positive for tech M&A, respondents are 
aware that many challenges lie ahead.  This month has seen the swearing-in 
of Donald Trump as US president and continued discussions of Britain’s exit 
from the European Union, along with other global uncertainties. 

However, while aware of these factors, tech dealmakers seem undeterred. 
Despite volatilities, tech continues to evolve at a rapid pace, forcing 
companies to transact. 

Other key findings include:

64% 

52% 

28% 

FOREWORD
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SURVEY 
What will happen to technology M&A activity  
in 2017 compared to last year?

After a year in which technology M&A nearly reached a new record for 
deal value, most of our respondents believe the market is set to climb 
higher in 2017. One-fifth (20%) said they believe tech dealmaking 
will increase significantly, 64% said it will increase somewhat, and the 
remaining 16% said they think it will stay at the same level.

Cross-border megadeals and major US software transactions accounted  
for a large portion of last year’s US$412.3bn total value, which was 
US$3bn short of the record set in 2015. The top technology deal of the year 
was US semiconductor firm Qualcomm’s US$45.8bn purchase of Dutch 
automotive chip maker NXP Semiconductors, which represented a huge 
bet by Qualcomm on the future of electronic components in cars.1 Microsoft 
made perhaps the highest-profile deal of the year with its US$25.5bn 
purchase of business social network LinkedIn, which the software giant 
hopes can help breathe new life into its Office business suite.2 

One of our respondents argued that tech M&A activity will grow 
significantly in 2017 due to the industry’s attractive position compared  
to other sectors. “There are very few attractive industries currently and 
the technology sector is one of them,” said a partner at a mid-market 
private equity firm in southern Europe.

Which of the following countries/regions will see the 
biggest increase in technology M&A in 2017? (Select 

top three and rank them 1-2-3, with 1 = biggest increase)

Most of our respondents believe the United States will retain its traditional 
position as the center of technology dealmaking, with 52% saying it will  
see the largest increase in tech M&A. One-fifth (20%) said Western Europe  
will experience the most growth in transactions and 12% said India and 
China would see the biggest increase in deals for technology companies.

Over the past three years, all of these countries and regions have 
experienced impressive growth in tech M&A. In 2016, total tech deal 
value reached US$177bn in the US and US$81.8bn in China, representing 
increases of 35% and 153%, respectively, compared to 2014. Western 

64%Increase somewhat

16%Remain the same

20%Increase significantly

Q1

Q2

Q1

Central &
Eastern Europe

Scandinavia

Singapore

Japan

China

India

Western
Europe

USA 52% 24% 8%

20% 32% 24%

12%

8%12%

8%

16%

16% 20%

12% 16% 8%

1 2 3

4%

4%

Q2

1. http://www.wsj.com/articles/qualcomm-to-buy-nxp-semiconductors-1477565063 

2. http://www.wsj.com/articles/microsoft-closes-acquisition-of-linkedin-1481215151
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Automotive tech

Industrial automation + 
electronics

Enterprise software

Internet of Things (IoT)

Fintech

Software-as-a-service (SaaS)

Cybersecurity

E-commerce

Artificial intelligence 20% 12%8%

16% 8%

16% 20% 20%

16% 8%

12% 24%

24%4% 16%

28%8%

8% 8%

8%

1 2 3

4%

4%

4%

4%

4%

Semiconductors

Artificial intelligence

Automotive tech

Drone technology

Enterprise software

Industrial automation +
electronics

Cybersecurity

Internet of Things (IoT)

Software-as-a-service (SaaS)

E-commerce

Fintech 32% 12% 24%

24% 20% 16%

8%

8%16%8%

8% 20% 12%

12%8%

8%

12%12%

1 2 3

4%

4%

4%

4%

4%

4%

4%

Q3a

Q3b

Europe has seen the clearest upward trajectory, with tech M&A value 
reaching US$103.3bn in 2016, which is more than four times the 2014 total 
of US$23.2bn. Major cross-border deals for European companies drove this 
figure, including Japan-based SoftBank Group’s US$30.1bn purchase of UK 
microprocessor firm ARM Holdings.

Several respondents argued that M&A activity will rise the most in the US 
thanks to the country’s well-established start-up culture. Indeed, the US typically 
has the most tech deal targets – in 2016, the number reached an all-time high  
of 899. “Tech start-ups in the US are likely to be considered as potential targets 
by businesses across the globe,” said the CFO of a German software firm.

 
Which technology segments will hold the most 
appeal to corporates for M&A deals in 2017? 

(Select top three and rank them 1-2-3, with 1 = most appeal)
The most appealing technology segments will differ somewhat for corporate 
and private equity buyers this year, according to our respondents. Twenty 
percent of respondents think artificial intelligence (AI) targets will draw the 
most attention in the corporate environment, compared to 16% who think 
e-commerce firms will be the most attractive and another 16% who predict 
that cybersecurity companies will be most popular.

Many corporates are pursuing AI and machine learning capabilities to 
increase efficiency, since organic growth has become scarcer and profits 
are increasingly driven by cost reductions. Due to the relative novelty 
of the technology, a large portion of AI targets are venture-backed and 
bought by tech giants such as Google, Oracle, GE, and Microsoft. Two of 
the highest-profile AI purchases of 2016 were made by enterprise software 
maker Salesforce, which bought PredictionIO for an undisclosed value and 
MetaMind for US$33m. “Artificial intelligence and big data analytics are 
proven to be of substantial use to businesses in understanding their customer 
behaviors and trends,” said the CFO of a US insurtech firm.

Which technology segments will hold the most 
appeal to private equity buyers for M&A deals  

in 2017? (Select top three and rank them 1-2-3, with  
1 = most appeal)
On the private equity side, nearly one-third of respondents (32%) believe 
that fintech will be the top tech segment for deals. Almost a quarter (24%) 

Q3a

Q3b



VENUE® Market Spotlight: Tech M&A

argue that e-commerce will hold the most appeal and a separate 8% each 
named software-as-a-service, Internet of Things, and cybersecurity as the 
segments most likely to see M&A activity.

What will be the main drivers of technology M&A  
in 2017? (Select top two and rank them 1-2, with  

1 = most important)

The most significant driver of tech dealmaking in 2017 will be private equity 
activity, according to more than a quarter of our respondents (28%).  
Just under one-fourth of those surveyed (24%) said the corporate drive  
to increase efficiency will motivate deals most and another 24% said buying 
activity by Asian acquirers will be most influential.

After many years of paying little attention to the technology sector, the 
private equity industry has begun to make it a particular focus of buyout 
activity. Last year saw the largest deal volume and value for technology 
deals ever by PE firms, with 463 deals worth US$85.5bn. The largest PE 
tech deal of 2016 was Apollo Global Management’s US$4.1bn take-
private of computing services firm Rackspace, which has struggled to 
compete in the cloud-computing category against the likes of Amazon 
Web Services.3

Buying activity by companies in Asia is also driving tech deals. One notable 
example from late 2016 is Chinese internet firm Tencent’s US$254m 
purchase of a stake in HERE, a location services provider. “Asian companies 
have available capital and an aggressive strategy for acquiring technology,” 
said the head of equity capital markets at a Malaysian investment bank.

Which major technology companies will conduct the 
most M&A activity by value in 2017? (Select top two 

and rank them 1-2, with 1 = most activity)

Most of the world’s largest tech companies are highly acquisitive — over 
the past two years, these eight tech giants have made a total of more 
than 100 M&A purchases. Last year, the buyer with the most deals was 
Alphabet, Google’s parent company, with 15, followed by IBM with 13, 
according to Mergermarket data. Microsoft made the most prominent  
deal by far with its US$25.5bn acquisition of LinkedIn.

Q4

Q5

3. https://www.bloomberg.com/news/articles/2016-08-26/apollo-agrees-to-buy-cloud-company-rackspace-for-4-3-billion 

Innovation

Economic growth
in the US

Companies putting
cash stockpiles to use

Buying activity by
Asian acquirers

Corporate drive to cut
costs through efficiency

Private equity
buyout activity 28% 28%

24% 16%

24% 20%

20%12%

8% 16%

1 2

4%

Q4

HP

Foxconn

IBM

Amazon

Samsung

Microsoft

Apple

Alphabet (Google) 32% 28%

4%24%

12% 36%

12%

8% 12%

12%

4%

1 2 3

4%

4%

Q5
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Nearly all the major tech firms have huge cash stockpiles that allow them 
to freely acquire assets. A Moody’s report released in May found that 
the five US companies with the most available cash were all in the tech 
industry: Apple, Microsoft, Google, Cisco, and Oracle. Together these 
five firms held US$504bn in cash, or 30% of the total held by the 1,000 
companies examined in the Moody’s analysis.4

Among our respondents, nearly one-third (32%) believe Alphabet will be 
the top acquirer in 2017, while another 32% think Apple will be. A partner 
at a private equity firm with over US$25bn in assets under management said 
he believed Alphabet will make the most purchases due to its involvement 
in a diverse range of businesses. “Alphabet has a lot of capital and has 
invested in different technologies to further develop the services they offer,” 
the PE partner said.

What will happen to technology IPO activity  
in 2017?

Historically, success in the tech industry has often been measured by the 
strength of the IPO market. By that metric, the industry struggled mightily 
in 2016. There were just 21 tech IPOs in the US, a decline from 29 in 2015 
and the lowest number since 2009.5 

At the same time, some of the most successful public offerings of the year 
were by technology firms. These included the debut of cloud company 
Twilio, whose stock price more than doubled by the end of 2016 after  
it went public in June, and Internet of Things device maker Impinj, whose 
stock went up 135% by the end of last year.6 

Entering 2017, a majority of our respondents (56%) believe IPO activity will 
increase somewhat. However, 40% think the number of public offerings will 
remain the same and a small minority (4%) predict they will even go down 
somewhat. Many argued that volatility in equity markets would dampen the 
number of deals. “IPO activity will remain the same – businesses are unlikely 
to gain higher valuations in stock markets due to market uncertainties,” said 
a partner at an Asian PE firm with six companies currently in its portfolio.

Q6

Increase somewhat

40%Remain the same

4%Decrease somewhat

56%

Q6

4. http://money.cnn.com/2016/05/23/investing/apple-tech-giants-hoard-1-trillion-cash/ 

5. https://www.bloomberg.com/gadfly/articles/2016-11-16/this-year-s-crop-of-tech-ipos-stunts-the-next-one 

6. http://www.investopedia.com/articles/investing/top-ipos/ 

 28% OF RESPONDENTS BELIEVE  THAT 

 PRIVATE EQUITY 
 ACTIVITY WILL DRIVE TECH M&A 
         THE MOST IN 2017
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Donnelley Financial Solutions provides software and services that enable clients to communicate 
with confidence in a complex regulatory environment. With 3,500 employees in 61 locations across 
18 countries, we provide thousands of clients globally with innovative tools for content creation, 
management and distribution, as well as data analytics and multi-lingual translations services. 
Leveraging advanced technology, deep-domain expertise and 24/7 support, we deliver cost-
effective solutions to meet the evolving needs of our clients.

Venue Deal Solutions Comprehensive Slate of Solutions:
Venue offers a full suite of Deal Solutions built around the core of our best-in-class Virtual Data 
Room to provide the most comprehensive slate of services in the industry to improve every stage 
of every deal. We offer our clients the highest level of service and access to the most cutting edge 
technology, to streamline your entire deal process.

For more information visit venue.dfsco.com

Unmatched Expertise and Global Scale

Donnelley
Financial Solutions
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TECHNOLOGY DEALS IN THE ROOM

Venue

®®®
 data room: A special report

For more information:
Please contact your 
Donnelley Financial Solutions Sales Rep.
Call 1.888.773.8379

Or visit www.venue.dfsco.com
Venue demo (audio enabled):
Venue.dfsco.com/Demo

888.773.8379
www.dfsco.com
www.venue.dfsco.com
Copyright © 1995-2017 Donnelley Financial, LLC. 

All rights reserved.

Corporate Headquarters   
35 West Wacker Drive 
Chicago, IL 60601
U.S.A.

Deals. Done. Simple.

Computer software; Telecom

VERIZON

Acquires

FLEETMATICS

$2.4 B

AUGUST 1, 2016

Computer: Semiconductors

ANALOG DEVICES

Acquires

LINEAR TECHNOLOGY 

$14.8  B

JULY 26, 2016

Computer software; Telecom

LINE CORP

IPO

$1.15 B

JULY 14, 2016

Telecommunications: Hardware

SIRIS CAPITAL 

GROUP, LLC

Acquires

POLYCOM

$2 B

JULY 8, 2016

Computer software; Telecom

NICE

Acquires

INCONTACT

$940 M

MAY 18, 2016

Computer software; Telecom

MITEL

Acquires

 POLYCOM 

$1.82 B

APRIL 15, 2016

Telecommunications: Carriers

SPRINT

and
SOFTBACK

Agree on sale and leaseback 
of network assets

$2.2 B

APRIL 8, 2016

Telecommunications: Hardware

BROCADE

Acquires

RUCKUS WIRELESS

$1.23 B

APRIL 4, 2016

Computer: Semiconductors

AVAGO TECH

Acquires

BROADCOM

$33.69 B

FEBRUARY 1, 2016
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ABOUT DONNELLEY
FINANCIAL SOLUTIONS

About Venue

design that allow you to easily organize, manage, share and track all of your 

you can manage who has access to your data room, which documents they see,  
and how they can interact with those documents. 

Da Sr. 

255
Fax: 212.341.7475 |daniel.e.perez@dfsco.com

 

 

Donnelley Financial Solutions (NYSE: DFIN) provides software and 
services that enable clients to communicate with confidence in a complex 
regulatory environment. With 3,500 employees in 61 locations across 
18 countries, we provide thousands of clients globally with innovative tools 
for content creation, management and distribution, as well as data analytics 
and multi-lingual translations services. Leveraging advanced technology, 
deep-domain expertise and 24/7 support, we deliver cost-effective solutions 
to meet the evolving needs of our clients.

Venue gives you access to hands-on, start-to-finish service that’s unique in the industry. 
With a positive service rating of more than 97% from our loyal clients, Venue delivers 
not just the unmatched features and security you’d expect, but A to Z resources no one 
else In the industry can.

For more information regarding Venue, Donnelley Financial Solutions, or this report, 
please contact us directly. 

Donnelley Financial Solutions | www.dfsco.com



Mergermarket is an unparalleled, independent mergers & acquisitions (M&A) 
proprietary intelligence tool. Unlike any other service of its kind, Mergermarket  
provides a complete overview of the M&A market by offering both a forward-looking 
intelligence database and a historical deals database, achieving real revenues for 
Mergermarket clients. 

Remark, the events and publications arm of The Mergermarket Group, offers a range 
of publishing, research and events services that enable clients to enhance their own 
profile, and to develop new business opportunities with their target audience. 

To find out more, please visit www.mergermarketgroup.com/events-publications

For more information, please contact:

Katy Cara
Sales Director, Remark
Tel: +1 646 412 5368


