
Dealmakers: M&A update

The Australian M&A market delivered record results 
for the first three quarters of 2018, with 903 deals 
valued at AU$117.9bn. While the year-on-year uptick 
was magnified by several megadeals (with 17 valued 
above the AU$1bn mark), results illustrate a trend of 
ongoing momentum on the heels of strong economic 
fundamentals and sustained corporate confidence.

Billion-dollar deals aside, Australia’s mid-market 
continued to buttress dealmaking in volume terms 
during Q1 to Q3. The mid-market segment accounted 
for nearly three in every four acquisitions. While mid-
market activity dipped slightly from the same period 
in 2017 – posting declines of -4% by volume and -3% 
by value –  it outpaced 2016, exemplified by continued 
interest from international investors. Foreign 
dealmakers accounted for 36% of deal volume and 
44% of deal value in Q1-Q3 2018 with international 
appetite for Australian assets remaining robust.

What, then, will the rest of 2018 hold? According to 
Mergermarket intelligence, inbound dealmaking could 
gain strength in the run-up to the Federal Election if 
domestic M&A stalls as corporate Australia becomes 
more cautious on investment decisions. However, 
leadership instability could raise questions among 
international investors, especially the Chinese, about 
the overall environment in Australia.
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Australian mid-market M&A

903
DEALS WORTH  

AU$117.9bn IN Q1-Q3 2018

OVERALL AUSTRALIAN 
M&A INCREASED 12% 
BY DEAL VOLUME AND 
74% BY DEAL VALUE805

DEALS WORTH  
AU$67.8bn IN Q1-Q3 2017

72%

13%15%

Australian M&A deal 
size breakdown  

Q1-Q3 2018*

*By volume of deals with disclosed values.

 <AU$10m (Small cap)
 AU$10m-AU$250m 

            (Mid-market)
 >AU$251m (Large cap)

DEALMAKERS*
Buyer groups most likely to 
increase dealmaking in the 

Australian mid-market in 2018

Private equity

85% 

Foreign buyers

72% 

Domestic buyers

78% 

 

Mid-market update 

VOLUME

-4%
 growth in deal 
volume from  
Q1-Q3 2017

Q1-Q3 2017

284 deals
AU$15.4bn

Q1-Q3 2018

273 deals
AU$14.9bn

VALUE

-3%
  growth in deal 
value from  
Q1-Q3 2017

*Results from survey

November 2018
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Q3 2018 update

http://www.pitcher.com.au/sites/default/files/downloads/Pitcher_Partners_Mid-Market_Report_2018.pdf
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Africa

1%1%

North Asia

12%17%

United
Kingdom

5%4%

Europe

21%18%

Japan

Southeast Asia

8% 7%

10%13%

North America

35%31%

Middle East

2% 4%

Australasia*

2% 5%

Foreign interest remains strong
North American and European buyers 
continue to lead inbound M&A trends 
as both take advantage of a depreciated 
Australian dollar and set a dealmaking 
pace in the mid-market exceeding that 
of their Asia-based counterparts. Chinese 
investors have significantly scaled back 
dealmaking as attitudes toward foreign 
direct investment from China shift. 
Such investment is likely to be closely 
monitored and, according to Mergermarket 
intelligence, regardless of who wins power 
in the upcoming Federal Elections, some 
observers say Canberra is likely to continue 
taking a tough stance on China.

Australian mid-market Q1-Q3 2018: 
Bidder geographies
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Australian mid-market M&A:  
Top bidder regions (deal volume)

Inbound mid-market M&A

Q1-Q3 2018

93 deals
AU$6.3bn

Q1-Q3 2017

108 deals
AU$6.4bn

Inbound mid-market 
 M&A changed

-14%  
by deal volume and

-2%  
by deal value

  
Foreign buyers/regions most 

likely to show interest in 
Australia’s  

mid-market in 2018*

North America

83%
Japan

65%
North Asia (China)

63%

 Volume 
 Value

*Note: Australasia in this instance refers to target 
geographies outside of Australia, including New Zealand, 
Papua New Guinea, Fĳi, Guam, and other island nations.   

Top inbound target industries by volume and bidder geography Q1-Q3 2018 (excluding Energy, mining and utilities)

North America China Japan Europe and UK

Financial services

4 deals
AU$227m

Consumer

2 deals
AU$77m

Business services

2 deals
AU$54m

Industrials and chemicals

4 deals
AU$351m

TMT

4 deals
AU$179m

Pharma, medical and biotech

1 deal
AU$23m

Construction

1 deal
AU$48m

Pharma, medical and biotech

2 deals
AU$107m

Industrials and chemicals

3 deals
AU$398m

Leisure

1 deal
AU$14m

Consumer

1 deal
AU$19m

Construction

2 deals
AU$223m

*Results from survey
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http://www.pitcher.com.au/sites/default/files/downloads/Pitcher_Partners_Mid-Market_Report_2018.pdf
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Australian mid-market private equity/venture capital (PE/VC) investments (Q1-Q3 2018) 

29 deals valued at AU$2.3bn

46% 
of participants in PE/VC investments  

were from foreign funds
 -24% 

growth in deal volume from Q1-Q3 2017
 18% 

growth in deal value from Q1-Q3 2017

Australian mid-market M&A: Top sectors by deal volume Q1-Q3 2018*

Consumer Leisure Pharma, medical and biotech

31
Q1-Q3 2018 

volume

11.4%
Percent of mid-

market

31
Q1-Q3 2018 

volume

11.4%
Percent of mid-

market

30
Q1-Q3 2018 

volume

11%
Percent of mid-

market

*Excludes Energy, mining and utilities

Australian mid-market M&A: Top sectors by year-on-year change in deal volume*

Financial services TMT Real estate

13
Q1-Q3 2017 

volume

26
Q1-Q3 2018 

volume

100%
Y-on-Y 

change in 
volume

9
Q1-Q3 2017 

volume

16
Q1-Q3 2018 

volume

78%
Y-on-Y 

change in 
volume

19
Q1-Q3 2017 

volume

26
Q1-Q3 2018 

volume

37%
Y-on-Y 

change in 
volume

*Excludes Energy, mining and utilities

18%

52%
12%

PE/VC international 
investment:  

Domocile fund 
geographies  
Q1-Q3 2018

 North America
 Europe
 Greater China
 Asia ex Greater China
 Remaining regions

12%
6%
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International capital bolsters PE/VC investments
International interest is a prevalent theme in terms 
of private capital entering the market. During Q1-Q3 
2018, 46% of private equity deals involved foreign 
funds. Of those, more than half originated from 
North America, with Asian funds accounting for 
24%. Overall, however, PE activity declined in volume 
terms while posting gains in the value of investments. 
According to Mergermarket intelligence, dealmaking 
is becoming increasingly fierce as new entrants and 
funds, not to mention a large amount of dry powder, 
turn Australia into a seller’s market and create 
increased competition for mid-market assets.



About Pitcher Partners
Pitcher Partners has the resources and depth of 
expertise of a major firm, but with a smaller firm feel. 
We give our clients the highest level of personal service 
and attention. That’s the difference.
Pitcher Partners is an association of accounting and business advisory firms located 
in Adelaide, Brisbane, Melbourne, Newcastle, Perth and Sydney. We have a strong 
reputation for providing personal service and quality commercial advice to our 
clients across a broad range of industries.
We specialise in providing services to family controlled, privately owned and small 
public businesses as well as high net worth individuals, the public sector and not-
for-profit organisations. Our clients require high technical standards, matched with 
a personal understanding and involvement in their affairs.
Pitcher Partners is also an independent member of Baker Tilly International, one of the 
world’s leading networks of independently owned and managed accountancy and 
business advisory firms. Our strong relationship with other Baker Tilly International 
member firms has allowed us to open many doors across borders for our clients.
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james.beaumont@pitcher.com.au
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Warwick Face
Partner

+61 7 3222 8444
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Adelaide
Andrew Faulkner
Principal

+61 8 8179 2800
andrew.faulkner@pitcher-sa.com.au

Sydney
Simon Johnson
Principal

+61 2 9228 2261
simon.johnson@pitcher.com.au

Perth
Bryan Hughes
Perth Chairman

+61 8 9322 2022
hughesb@pitcher-wa.com.au

Newcastle
Scott Edden
Partner

+61 2 4911 2000
scott.edden@pitcher.com.au

MELBOURNE

+61 3 8610 5000 
partners@pitcher.com.au

ADELAIDE

+61 8 8179 2800 
partners@pitcher-sa.com.au

SYDNEY

+61 2 9221 2099 
sydneypartners@pitcher.com.au

BRISBANE

+61 7 3222 8444 
partners@pitcherpartners.com.au

PERTH

+61 8 9322 2022 
partners@pitcher-wa.com.au

NEWCASTLE

+61 2 4911 2000 
newcastle@pitcher.com.au

Pitcher Partners is an association of independent firms. Liability limited by a scheme approved under Professional Standards Legislation.
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Key contacts by state


